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WEBCOR, INC. i 
“Leading producer of high fidelity tape recorders 


WEBCOR, INC. 
saves time and money with 
these NCR Paper Forms: 


Narehovuse permit 
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“NCR PAPER saves more than its cost 


every year, in every department. ’—wescor, inc. 











* TRADEMARK REG U.S. PAT. OFF 
Wational* 


ASK YOUR FORMS SUPPLIER ABOUT NCR PAPER ; ELIMINATES 


ANOTHER PRODUCT OF an 
THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO CARBON PAPER 


1,039 OFFICES IN 121 COUNTRIES © 75 YEARS OF HELPING BUSINESS SAVE MONEY 





Long Distance gets you there 


“FUSTEST WITH 


THE MOSTEST'™ 


The man who gets to the prospect first with 
the most good reasons for buying—he’s the man 


who makes the sale. 


Long Distance gets you there first, fast. It puts 
you right into your prospect’s office, lets you deliver 


your sales story forcefully and persuasively. 


And it gives you the chance to answer his 
questions on the spot, present all your facts, tell 


him why he should buy from you. 


BELL TELEPHONE SYSTEM 


LONG DISTANCE PAYS OFF! USE IT NOW...FOR ALL IT’S WORTH! 





THE FORWARD LOOK 


‘ 


America’s most ‘‘sure-fire’’ missiles—Jupiter and Redstone—roll off parallel 
production lines at the Chrysler Corporation-operated U.S. Army Michigan Ordnance 
Missile Plant near Detroit. Only automobile maker engaged in the production of large 
ballistic missiles, our engineers apply technical know-how and mass production experience 
to the development, engineering, manufacture and testing of missiles of unmatched reliabil- 
ity. Many Chrysler Corporation-produced missiles have been fired since we entered the field 


in 1952, and the batting average for successful firings is over 90°. 
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In 


SIDE LINES 


A Meeting in 


IN THIS cynical age, it has become a 
cliché that “nice guys finish last.” 
The pursuit of success, it im- 
plied, can only be hindered by 
ethical considerations Founder 
George Verity of Armco Steel 
Corp. (upon which Forses reports 
in this issue) never believed that 
“Selfish purpose,” 

observed he, “is sim- 

ply used like cold 

steel. It is the body 

without the _ spirit, 

the hand without the 

heart—it 
be permanently 
fective.” 

The late B.C. 
Forbes, who founded 
Forbes, Inc., cher- 
ished the same belief. 
It 
evitable 
Forbes, spent 
much of his life in 
close association with the nation’s 
to know 
One telling ac- 
men, and what 


is 


can never 


ef- 


was in- 


B.C 


perhaps 
that 


who 
B. 


leaders, 
Verity quite well 
count of the two 
they stood for, is recorded by 
Verity's biographer, Christy Borth, 
in his book True Steel. 

The Open Door. “On July 4, 1940,” 
wrote Borth, “Editor B.C. Forbes 
had come to Middletown to officiate 
at the formal presentation of the 
‘Humanizer of Business’ award for 
which George Verity had 
selected by committee of busi- 
nessmen, scientists, sociologists and 
In the Verity 
Forbes was spinning 


business came 


been 
a 
editors living room 
a humorous yarn 
that faintly Aber- 
donian burr of his, 
when the front door 
opened 
deleg 


workers 


in 


to admit a 


gation of steel- 
Addressing 
Forbes, their spokes- 
‘In 


the honor 


man announced 
return for 
have bestowed 
friend, 
have decided to name 
the 
ary Armco man.’ 

“After they pre- 
sented him with a miniature 
‘the Iron Man,’ 

bit of reminiscence 

‘I don’t think I need remind 
anyone here that the steel industry 
has had a particularly 
reputation for having been headed 


you 


on our we 


you first honor- 


repro- 
duction of Forbes 


indulged in 


unsavory 


70 Fifth Ave New York 11 


n USA. Copyright 1 


N.Y 


959 


Second 
Forbes 


lass 
in 


’. Forbes 


7 


George Verity 


Viddletown 


babies,’ 
of the 


‘T've 
this 


by tough he said 
known most 
industry personally. Seeing you 
workmen in this home, I've been 
thinking how utterly unlikely such 
a gathering would have been in the 
homes of some of the autocrats I've 


known. 


heads of 


‘Ever since I 
started Forses Maga- 
zine, striven to 
show industrialists 
the value of the line 
of conduct typical 
here. On the mast- 
head of every issue 
I've put the Biblical 
admonition: ““With 
all thy getting, get 
understanding.”’ If 
only 51° the na- 
tion’s industrialists 
could learn the 
the Verity 
mula, and 
we should not have 
future of America.’ 

The Challenge. “In the 
tion that followed,” 
Verity 


I've 


of 


value 
for- 
it, 
the 


of 
apply 
to tear for 
conversa- 
continues Borth, 
the Forses 
quotation summed up 
the truth he had 
been trying to get into men’s minds 


“George said 
masthead 
per fectly 


basic 


since his start in business 
‘*There 


eral 


has always been a gen- 
recognition of the 
in America, he said 
‘We all realize that our nation could 
not have been built without it. All 
talked it 
seems for 
the 
about 


it 


value of 


cooperation 


have 
But it 
even 
talk 
that 
while 


businessmen 


for 


about 
years hard 
people who 
it to 


isn't worth 


see 


unless it comes 


through good will 


and mutual under 
standing 


The 


totalitarian 


dictators in 
the 


tions 


na- 
short 


It 


have a 
cut to cooperation 
very effective 
frightfully effective! 


Its effectiveness pre 


is 


sents free men with 
a dreadful challenge 
I fear 

to cooperat« 
that 


shall have 


that unless 
Amet 
through the 
from understanding, 


we icans learn 


good will comes 


we 
it forced upon us, paying for it with 
our freedom.’ ” 


This counsel is as vitally impor- 


tant today as it was then 
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of Foreign Capital 
Foreign Exchange Business 
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THE INDUSTRIAL BANK 
OF JAPAN, LTD. 


Head O)ffiex Marunouchi, Tokyo, Japaa 


New York Offies 410 Broad Street, 
New York 4, ™. ¥ 
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welcomes new 
industry 








Award-winning 112-page 


Minnesota 


SITE BOOK 


Site-see from your desk! This factual 
brochure shows with photos latest 


industrial details of 123 Minnesota 
cities, and lists 424 current site areas 
with name of local contact. Write, 
on your firm's letterhead 

Dept. of Business Development 
State Capitol, Dept. 426, St. Paul 1, Minn, 


READERS SAY 


Fun With Symbols 

Sm: May I congratulate you on the 
beautiful cover (“The Railroads in 1959,” 
Forses, May 1). The railroad symbols 
are certainly eye-catching 

JOHN C. BENWAY 

Rochester, N. Y 
100% Increase in Value 

Sir: This is to let you know how much 
I appreciated a change of scenery on the 
front cover (Forses, May 1). Not that I 
have anything against men (being mar- 
ried to one), but a colorful 
symbols provided for a few moments 
of fun picking out the railroads that I 
have familiar with 
years 

Thank you also for your new feature, 
“Index By Companies.” A glance there 
first and I will be sure not to miss a 
report on a company that I am particu- 
larly interested in 


cover of 


become over the 


Mrs. Joun C. OWENS 


Waukesha, Wis 
Str: I have found Side Lines (“Where 
To Find It,” Forses, May 1) 
reading. It is only logical to 
index in each issue, a sort of “map” and 
summary, all in one. I further 
that in the last issue of each 
publish a cumulative index for that year 
It would be a boon to subscribers 
such as myself who feel your fact-filled 
magazine deserves annual binding 

JOSEPH BENES 


interesting 
have an 


suggest 
year you 


Palisade, N. J 


“Index 
opinion it iIn- 
your 


Sir: Many thanks for the new 
By Companies.” In my 
creases the value of 
100% for business people by pin-pointing 


publication 


your coverage of companies 
Curiously it was the first thing I dis- 
covered in the (Forses May 1), 
because I'm one of those who 

start reading from the back 
A. HAMMOND DaAvIDSsON 


issue 


people 


Dearborn, Mich 


Sir: In the 15 years I have been read- 
ing your magazine nothing has pleased 
me more than the “Index By Companies” 
you have added (Forses, May 1) My 
friends and I often discuss your articles, 
and the index will help to settle ow 
arguments quickly by saving us the trou- 
ble of having to thumb through one or 
two whole issues to find a story 

L. H. HILLane 
San Francisco, Calif 


Depletion “Loophole” 


Sir: With reference to the article or 
depletion (“The Coming Battle Over De- 
pletion,” Forses, April 15), it was good 
of you to hint to your readers by way 
of a small-print that oil and 
gas are not the only minerals which are 
now permitted by law to squirm through 
the “percentage 


footnote 


depletion loophole.” 


Thus, any reader who has sufficient curi- 
osity, time, and faculties can determine 
for himself that if Senate Bill 10 is 
enacted into law, oil and gas will there- 
after be depleted on the same basis as 
such elusive and fugitive minerals as 
granite, limestone, marble, phosphate 
rock, slate, ornamental stone, 
dite, tripoli and trona. 

And this all seems just and equitable 
save those last three. It appears to me 
that they should be grouped with bru- 
cite, perlite and wollastonite. I an 
thinking only of euphony; it is futile to 
urge logic or common sense. 

CHARLES F. McCast 


thenar- 


Houston, Tex 


Pros and Cons 


Sir: “The Gambler Beats the Pro” by 
Heinz Biel (Forses, May 1) is mislead- 
ing. . . Between the end of 1958 and 
March 31, 1959, Financial Industrial 
Fund performed 33% better than the 
3.08% rise in the DJ Industrials. Net 
were up from $4.12 to $4.29, an 
increase of 4.12% 

During this period Townsend U.S. and 
International Growth Fund performed 
425% better than the 3.08% in the DJ 
Industrials. Net assets increased 
$6.08 to $7.07, which was 16.28% 

The professional management of these 
two funds is not pathetic as Heinz Biel 
would have the 
believe 


assets 


iron 


readers of his columr 


J. LELAND BARTLEY 
Seattle, Wash 
In citing a few examples, Columnist 
Biel had no intention of implying that 
all professional investors had done poor- 
ly in the first quarter, only that 
gamblers had done much better. He also 
“Time will be with the inves- 
tor.” —Epb 


many 


wrote 


Institutional Influence 


Str: I was interested in your editorial! 
How ‘Institutional’ is the Stock Mar- 
ket” (Forses, May 1), especially you 
conclusion that the stock market is still 
mainly dominated by the 
investor 

Institutions, by the NYSE figures, ow: 
$45 billion, or 16.3%, of the market value 
of all stocks listed on the NYSE. Since 
institutions tend to be conservative and 
seek out good quality stocks, and since 
good quality stocks are by their 
relatively scarce, is it not reasonable to 
assume that the $45 billion invested by 
institutions is concentrated in a relative 
handful of these quality stocks? If this 
is true, then the institutions 
have a greater influence on the 
than is presently supposed 

This observation is just a 
which I wanted to express and obviousl) 
has no world-shaking implications 

Rosert R. Hvti 


individual! 


nature 


actually 


“marke 


thought 


Laurel, Md 


Although Forses has made no st 
to prove it, Reader Hull’s suggestion 
nstitutions 


‘blue 
chole 


share of 


market 


own a larger 
than of the 


seems logical Ep 


chips” 
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GOODYEAR DIVERSIFICATION AT WORK 


Giving Fashion a New Lift 


Thev re stepping out in fashion with a flair. Their to both manufacturers and the shoe re pair trade 


tiny needle heels are made with Neothane Te a aon aS eee ae eS ee ae 


Goodvear’s latest contribution to women’s high ' 
soles which Goodveat supplies to the shoe indus 


styled footwear try every vear. Its manufacture is but one of ow 
This new toplifting material is particularly service Shoe Products Division's many activities. And this 
able and long wearing for the spike heels dictated Division is just one in Goodvear’s vast network 
by today’s fashions. Goodvear was first to use of facilities making and selling hundreds of useful 
Neothane as a shoe product. It is now availabl products 


Neothare MV. The dyear Tire & Rubber Company 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


AIRCRAFT . AVIATION PRODUCTS ° CHEMICALS . FILMS . FLOORING ° FOAM PRODUCTS 
INDUSTRIAL RUGBER GOODS ° METAL PRODUCTS ° SHOE PRODUCTS ° TIRES 


Forses, MAY 15. 1959 





bimlmtM... 


PO" Mytt lias 
Lilin Layr Mat f 


Here is a large portion of. your United States which we are 
pleased to call the ‘Union Pacific West.’ In this vast area people are 
busy growing things, making things, selling and buying things. 


Our railroad plays a vital part in this picture of progress and pros- 
perity. Over Union Pacific rails move the products of fields and forests, 
mines and factories. Modern equipment and facilities, plus experi- 
enced personnel, add up to dependable service. 


Within this productive western territory there are choice sites available 
for manufacturing, assembly, warehousing or other industrial and 
commercial activities. 


Furthermore, to live and work in the West is to really enjoy a health- 
ful, contented existence. And that's an important factor in maintaining 
a high standard of employee morale. The time-worn phrase ‘Go west, 
young man" is still sound advice. 


In passenger transportation, too, Union Pacific pro- 
vides an outstanding service. There are no finer 
trains than U.P. Domeliners. As a shipper or traveler, 
our nearest representative will be pleased to 
serve you. 


For information on industrial 
sites, see your U.P. repre- 


sentative or get in direct Industrial 


touch with ‘***** Development Department 
UNION 


aos UNION PACIFIC 
Kacblroat. 


OMAHA 2, NEBRASKA 











TRENDS & TANGENTS 


Custom-bound Britain shattered a 
tradition this month by beginning to 
quote foreign currencies in decimals. 
The new system allows a narrower 
spread between buying and selling 
rates than was possible with the frac- 
tions that had been in use for gen- 
erations. The switch was made to 
help the London foreign exchange 
market to compete more effectively 
with other money centers. 

7 * . 

The pace of improvement in heavy 
construction slipped slightly toward 
the end of April, but cumulative fig- 
ures for the year were still comfort- 
ably ahead of last year. For the 17 
weeks ended April 30, public and pri- 
vate heavy construction contracts 
awarded totaled $6.5 billion, up 10° 
from $5.9 billion in 1958. 

a . . 

American confidence in Canadian 
business prospects remains high. In 
1958 U.S. portfolio investments in 
Canadian securities totalled $599 mil- 
lion, compared with $563 million in 
1957 and $499 million in 1956. 

. « . 

Metal cutting machine tool orders in- 
creased through all of the first quar- 
ter and reached $40 million in March 
highest level since August 1957 when 
orders totaled $44.5 million. Bulk of 
the new machines are for replace- 
ment and to speed production in a 
broad range of industries, especially 
autos. Demand for machinery to 
equip plants being built or expanded 
in 1959 is still to be felt. 

+ ° * 

Anaconda Co. reported first-quarte) 
earnings up 165% over those for th 
first three months of 1958, principally 
because of higher prices for coppe 
With no strikes, Chairman Clyde E 
Weed predicted: “The balance of 
copper supply and demand will be 
maintained on a_ reasonable basis 
throughout the year.” 

+ e ° 

U.S. firms operating abroad may bx 
in for a tax break. If Congress ap- 
proves, American companies. with 
overseas interests will be permitted 
to set up special subsidiaries to be 
known as foreign business corpora- 
tions, transfer their earnings from one 
area to another and pay no U.S. tax 
until those earnings are brought home 
as payments to the parent company 
or its stockholders. Having won out 
over Treasury Department objections 
that such foreign forgiveness would 
have a budget-unbalancing effect, the 
plan stands a good chance of becom- 


ing effective by January. 1960. 





Of course, the term “diners’ club” is not in your diction- 
ary or, as a matter of fact, in anyone’s. After all, “diners’ 
club” can only be descriptive of The Diners’ Club and 
its meaning can only be applied literally to the services 
it prov ides. In spite of the fact that “diners” club” does 
not appear in the dictionary its meaning is clear in any 
language—all over the world. 


WHAT THE DINERS’ CLUB MEANS TO YOU 


Only The Diners’ Club means one monthly bil!. You 


pay all monthly charges with one check. Your bills pro- 
vide accurate records for bookkeeping and tax purposes. 


The Diners’ Club means the most extensive credit cover- 
age possible. Coverage provided by carefully selected 
checked and rechecked—services and establishments all 
over the world. 


Every member of The Diners’ Club receives a wallet-size 
credit card booklet listing domestic services; The 
Diners’ Club World-Wide Listing Directory; The 
Diners’ Club Magazine of travel, food and gift ideas. 


e © cREDIT CARO 


worto wide 


©' (di-net’;di-), n. (See. 


acheon. b. 7 
foom in small)" 


Here are some of the outstanding services and facil- 
ities which honor your Diners’ Club card: 


* Restaurants 

* Hotels 

* Motels 

* Night Clubs 

* Flower Shops 
* Gift Shops 

* Apparel Stores 
* Book Stores 

* Theatres 

* Films 

° Gift Certificates 


* Auto Rental Agencies 

* Major Sports Events 

* Gasoline and Auto Repair Shops 
* Travel Insurance 

* Candy and Delicacy Shops 

* Catering and Home Meal Delivery 
* Overseas Telegrams 

* Travel and Transportation 

+ Mail Order Merchandise 

* Packaged Liquor Stores 

* Temporary Office Help 


ALL THIS FOR SO LITTLE! Annual membership fee 
for all service is only $5.00 with additional cards issued 
to members of your firm or family at $2.50 each, 


The Diners’ Club card—the one credit card which 
is issued only upon request—therefore, the most 
actively used card of its kind in the world. 
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DINERS’ CLUBS. Coliseum Tewer 


FULL NAME 


= WOME ADDRESS 


10 Columbus Circle, New York 19. HY 


ANEWER 46. QUESTIONS TYME OF PHT 
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PIONEER AND LEADER 
IN WORLD WIDE CREDIT 


Coliseum Tower, 10 Columbus Circle, N.Y. 19, N.Y., Cl 5-1500 
FORBES, MAY 


15, 1959 
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Products and Ideas 
that can pay off for you 


These stories illustrate how Koppers customers are 
y N using our products to cut costs, make a better product 
KOPPERS and improve efficiency. If there is an idea here that 
: suggests a money-saving solution to you, just return 
the coupon and we will send you full information on the 

subjects you check. 


Architects: Eero Saarinen & Associates 


Fire-retardant wood roof 
for dramatic Yale rink 


You first see the David S. Ingalls Hockey 
Rink at Yale University as a sweeping 
blend of slopes and curves that crest in a 
great, soaring arch. The roof lies in 
cradle of concrete like a tremendous up 
side-down Viking ship—proud, graceful, 
exciting. 

Inside, the rink is vast and bright, with 
no pillars anywhere to block the view 
Overhead, resting on suspension cables 
are thousands of feet of board roof 
Specified by the architects, every board 1 
this flexible roof is pressure-treated with 
Koppers fire-retardant chemicals. The 
varying grains and hues of the wood 
create a feeling of warmth and vitality 
rarely found in such a large—324 x 183 
feet—open arena. For weatherproofing, 
the outside decking of the roof is covered 
with black plastic. When you are consider- 
ing structural materials that must meet 
the standards of beauty as well as safety 
codes, consider fire-retardant, pressure- 
treated wood. We'll send you full informa- 
tion if you'll return the coupon. 





New Silencer curbs 
blast furnace noise 


A problem which has confronted the steel 
industry for many years is the bellow of the 
blast furnace snort valve ...a noise which 
can be quite irritating to plant personnel. 

But snort valve noise has been licked: 
Muffled. Squelched. The Snort Valve 
Silencer, designed and built by the Sound 
Contre! Department of Koppers, has more 
than proved itself at a West Coast steel 
plant. For almost a year it has reduced 
the snort valve’s raucous noise to an 
acceptable and non-irritating level. Sus- 
pended from the outlet of the snort valve, 
the silencer consists of a 24-foot steel shell 


Ansco molds precision parts 
from Dylene® Plastic 


The shutter mechanism in the Ansco Cadet has the 
precise accuracy of a good watch. The parts shown 
here, all of DyLeNE polystyrene, must fit together 
perfectly in order to work well. Thus, part after part 
must come from its mold with exactly the same 
dimensions. And that’s where DyLEeNeE polystyrene 
Pays its way. The excellent dimensional stability of 
this Koppers plastic makes every camera part fit with 
letter-perfect precision. DYLENE is strong, tough and 
lightweight, too—with a smooth, handsome finish. 
Need a precision plastic? Let us send you full 
particulars. Return the coupon, 


BRE aA Se SS 


Dylite® Plastic Cocoon cuts packaging time 50% 


Do you know how complicated it is to 
prepare a typewriter for shipment? The 
carriage must be anchored tightly tn place, 
and every movable part locked securely 
ir position. At Royal McBee Corporation 
this job used to require heavy slabs of 
cardboard and yards of tape, cord and 
wire—and lots of expensive time to pre- 
pare each machine for shipment. But you 
should see that packaging operation now! 
Each Royal Electric Typewriter is set into 
a molded base of Dytitre foam plastic. 
A molded Dy Lite top is slipped over it, 
the cocoon is banded, and it’s ready to go. 
The two sections fit every contour of the 
typewriter so snugly that not one movable 
part can so much as jiggle. And the whole 
j0b takes about 4 minutes—less than half 
the time it used to take. And are these 
cocoons tough! Dy Lire packaged type- 
writers have suffered through pounding 
drop tests, the tumbling barrel, and rough 
shipment tests across the country—with- 
out one report of damage. DyLITE cuts 
shipping costs, too, since it weighs only a 
third as much as the old-type container. 
Do you need a packaging material that ts 
shock-absorbent, strong, waterproof, 
lightweight, and insulates like a vacuum 
bottle? Check “DyLite™ in the coupon. 


KOPPERS 


Divisions: Chemicals & Dyestuffs *« Engineering & Construction « Gas & Coke « Metal Products 
Piastics « Tar Products « Wood Preserving « International 


which houses a unique sound absorptive 
system called SOUNDSTREAM®...a 
system that effectively silences noise in all 
frequencies. 

Koppers produces a complete line of 
silencers and acoustical systems for indus- 
try, plus silencers for air conditioning 
systems, silencing of jet aircraft, and audi- 
ometnic rooms for hospital and clinical F DYLITE EXPANDABLE POLYSTYRENE 
tests. If your industrial problems involve F DYLENE POLYSTYRENE 
noise, check the coupon. C1 INDUSTRIAL SOUND CONTROL 

2 FIRE-RETARDANT WOOD 


fm— PUT THESE IDEAS TO USE NOW! 
To: Fred C. Foy, President 
Koppers Company, inc., Room 1428 
Koppers Bidg., Pittsburgh 18, Pa. 


Please send me further information on the money 
saving products and ideas checked below 


Address 
City 
Occupation or Job Title 


Company 








We're “in” where the groceries begin 


Americas second largest telephone system 


We're “at home” in Hometown, U.S.A. 


The rural and suburban communities we serve know us as a neighbor 
—and a hard-working, civic-minded one at that. 


Take, for example, the thriving town of Lakeland in Polk County, 
Florida. There, in the last year alone, we’ve built a modern commu- 
nications center, invested $647,460 in new facilities, installed 2878 
new telephones. 

In every way, we're going all out to give this prosperous and progres- 
sive area the finest communications possible 


Places like Lakeland and the other bustling towns in Polk County 
are where America is growing fast—where Americans are finding the 
“room” they need to build new homes, new businesses, new factories. 
Towns like Lakeland are where the future lies. That’s why you'll 
never hear us say the grass is greener elsewhere. 


We like it where we are—across the length and breadth of grass-roots 
America! 


General Telephone & Electronics Corporation, 260 Madison Ave., New York 16 


GENERAL 


TELEPHONE 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by MALCOLM S. FORBES 


WHY THIS DOUBLE STANDARD? 


Just two weeks ago, the chairmen of both our major 
parties addressed an important message to businessmen 
Republican Chairman Senator Thruston B. Morton and 
Democratic Chairman Paul M. Butler 


agreement. They both urged businessmen to take a more 


were in basic 


active role in politics. “You owe it to yourselves,”’ Senator 
Morton told businessmen assembled for the U.S. Chambe1 
of Commerce's annual meeting, “and to the nation to at 
least get your feet wet [in politics].” 

He is quite right. But this appeal should not have been 
necessary in the first place. Of course businessmen should 
take an active role in politics. Naturally they should 
defend their interests in the political arena and not let 
them go by default. Certainly they should speak up and 
say what they think on public issues that concern and 
interest them 

The depressing thing is that business, with rare ex- 
ceptions, is scared to death to open its mouth. It seems to 
feel that it must be politically neuter so far as its public 
character is concerned. Labor leaders feel no such com- 

punction. Educators say what 

they think. So do all kinds of 

pressure groups. Yet here, in 

a society whose basic dy- 

namic is business and pro- 
duction, we find business- 
men uncharacteristically timid 
when faced with anything 

politically controversial 
There is in short, a ridicu- 
4 lous double standard 


Paul M. Batler 


It per- 
mits labor leaders to pressure 
openly for the kind of legislation and the kind of elected 
officials they want. But it imposes on businessmen a kind 
of public political paralysis except for occasional laments 
by the Chamber of Commerce or NAM 

This double standard never made much sense 


Prob- 


Forses. MAY 15, 1959 


ably it had its origin in the days when business was all 
powerful and labor weak and unorganized. It might have 
seemed unfair for businessmen to add political pressure 
to its formidable arsenal. So labor, to balance economic 
weakness, was allowed to play politics. But these days are 
long since past. Today the unions have both political 
and economic powe! 

Fortunately, there are signs that a few corporations 
finally are finding their political tongue. General Electric, 
one of our most progressive large corporations, has shown 
the way. Through its government relations service GE 
now makes no bones about stating where it stands on the 
issues of the day. For example, it has roundly condemned 
the Kennedy-Ives labor bill and proposed a far toughe: 
bill of its own. GE, of course, makes no effort, to force its 
will on its employes. They can, naturally, vote as they 
please. But GE wants them to know what the company 
thinks. It does not believe in a hypocritical reticence. As 
GE's Ralph Cordiner recently said: “Perhaps in the past 
the manager has felt that politics was not part of his 
assignment. It is now.” 

Perhaps the managerial as- 
sigment would be easier if 
corporations could put their 
heads in the sand and avoid 
controversial issues. Unfor- 
tunately for them this is no 
longer a possibility. Gulf Oil 
Co.'s Senior Vice President 
Archie Gray put the case 


“Whether 


we want to be there or not,” 


very well last fall 
Thruston B. Morton 
he said, “Gulf and every other American corporation is 
in politics, up to its ears in politics, and we must either 
start swimming or drown.” 

Gulf brought a storm on its head at the time Mr. Gray 


made his speech. Amusingly enough, most of it came 





from those very labor groups which were yelling them- 
selves hoarse in favor of their own political programs 
Naturally 
standard. 

Gulf, GE and Ford are to be commended for thei 


enough, they enjoy the political double 


courage and foresight in calling for an end to that double 
standard. A recent study by a Cornell political scientist 
pointed out that corporations go astray, not because they 
try to dictate the political behavior of their personnel, but 
rather because they tend to discourage them from being 
politically active at all. Too often this lets the enemies 
of business have a field day. U.S. businessmen must begin 
taking an intelligent and outspoken stand on any issue 
which ‘affects them either as businessmen or citizens. This 


particular double standard is very much out of date 


a 
LZ 


MUNOZ AND HIS BOOTSTRAP 


San JuaAN, Puerto Rico—Luis Munoz Marin, governo: 
of Puerto Rice, is one of the most extraordinary, able 
leaders in the Western Hemisphere. In a little more than 
a decade he has lifted this 

Caribbean isle of despair by 

its bootstraps to great heights, 

blazing new trails in demo- 

cratic government and revo- 

lutionizing an economy. 

Boot- 


strap” has turned an island 


Munoz’ “Operation 


with virtually no natural re- 
sources from an inadequate, 
crude agricultural economy 
into one where already in- 
. Giovernor Munoz 
dustrial output has surpassed 
agriculture. The island's total production has risen since 
1940 from less than $300 million (in constant dollars) to 
over $1.2 billion. The value of its mining and manufac- 
turing output has zoomed from $27 million to $233 million 
In the past decade alone more than 500 new factories 
have been established, creating jobs for 40,000 workers 
And when the Mainland was suffering a recession last 


year, Puerto Rico managed to push its income 7% higher 


than the year before. Best of all, where the average 


Puerto Rican had an annual income of $121 in 1940, he 
pocketed $469 last year. 

Sitting on a beautiful beach in front of a modest Gov- 
ernment-owned cottage at the northeastern tip of 
the island, I found it an inspiring experience to hear 
this great and modest man explain briefly how and what 
had been done and, at greater length, describe future 
objectives. Said Munoz 

“To turn this relatively remote island with no natural 
resourees into an important manufacturing area might 
have seemed an impossibility, but careful, determined 
analysis showed we had three unique assets—our nu- 
merous, wonderful people, an overwhelming determi- 


nation to better our condition, and a relationship with 


Continental United States which enabled us to extend 
tax attractions to U.S. manufacturers. 

“We started out initially trying to have the Govern- 
ment finance and operate such new enterprises as the 
making of cement. It was rapidly apparent we didn’t have 
enough capital or governmental revenues to fill a fraction 
of our needs. Now most of these industries have been 
sold to private enterprise on the island, many to my 
leading political opponent.” 

The Governor went on to describe how his Government 
developed a program to attract manufacturing. It used 
minimal Government loans for new plants in some in- 
stances, and provided tax advantages with ten-year ter- 
minal dates. The whole project was carefully planned 
and coordinated—roads projected and built in relation to 
plant needs, port facilities improved as shipping traffic 
mounted, ete. “And we are devoting almost a third of our 
budget to education and public health. Every year an 
increasing percentage is going into higher education, so 
that we can provide the greater skills and technical train- 
ing needed by the expanding plants,” Munoz explained 

The island has a long way to go. There are still 90,000 
unemployed, and the number of jobs has not increased 
as fast as the number of job seekers. To reach their goal 
of a U.S Mainland standard of living level, Puerto Rico's 
present 550 factories must increase to 2,500. With progress 
have come new headaches, yet Puerto Rico’s 2,300,000 
people exude confidence about an even brighter future 
A taxi driver pointed to a slum area on one side of the 
road coming in from the airport: “That’s where I live 
now. But sooner or later my family and our neighbors 
will live in apartments like these.” He pointed across the 
street to an extensive modern, attractive housing devel- 
opment 

Incidentally, one high Government official told me at 
luncheon that Puerto Rico expects to have a stable popu- 
lation level by 1970. “I used to believe firmly in an 
education program concerning birth control,” he said 
“to help us with what seemed to be a problem of over- 
population. We have discovered an amazing thing. As 
our standard of living has begun to climb, our birth rats 
has started to decline. As our people have more, they 
want more for their own children and realize the difficulty 
f providing an education and material things to all their 
children if they have too many.” 

As we were leaving the Governor and his family one 
evening, his brilliant secretary Esteban Padilla pointed 
to the Munoz children and grandchildren gathered around 
a blazing beach fire of driftwood: “We are all going to 
be a little sorry to lose this lovely refuge that the Governo! 
has from the pressure and bustle of San Juan. But we 
built this little cottage to bring prospective investors 
out to show them the resort possibilities of this end of 
the island. Our mission has been a success and soon 
now this area, including the cottage, will be anothe 
beautiful haven for Continental Americans who, by com- 
ing here to get away from their headaches, are helping 


to relieve ours - 





What happens in a 
hospital at 2 A.M.? 


ig THERE IS a good hospital where you live, it is 
always ready to serve you... regardless of the 
hour or the need. 


While you sleep, its staff may be performing 
emergency surgery ... caring for a victim of sudden 
illness . . . or bringing a new life into the world. 

In fact, the responsible hospitals of our nation 
treat millions of patients and care for thousands of 
emergency cases every day. And many hospitals 
also find time for teaching, training and research. 

Suppose our hospitals suddenly closed their 
doors entirely .. . or even locked up for the night. 
When you consider the consequences, you'll realize 
how essential a good, modern hospital is to the peo- 
ple of your community. 

Fortunately, we have many excellent hospitals 
which are worthy of the trust and the support of the 
communities they serve. Other hospitals, too, are 
trying to improve their facilities and services. In 
some of these cases, the primary need may be for 
better equipment, while in others, personnel short- 
ages may be the most pressing problem. 

Whatever the need, a strong board of directors of 
representative citizens will be the community's best 
guarantee that everything is being done to insure 
progressive standards of hospital care. 

How does a hospital become better? By meet- 
ing and maintaining standards specified by the Joint 
Commission on Accreditation of Hospitals. If your BS 4 > 
hospital meets the Commission’s requirements, it is Ba’é + ate 6 
a sign that the facilities and the quality of medical J. ‘ ; 
and nursing care have been inspected in great detail of. 

. and found worthy of approval. And to maintain ; 
its accreditation, the hospital must undergo inspec- “ 
tion every three years. 


, 


Many people find satisfaction in giving some of ; | a aad ba > 

their spare time to volunteer work in hospitals. Per- if me 

haps there are many things that you could do in “= 
your community hospital to comfort patients... 
and to ease the load on its busy professional staff, 
especially its doctors and nurses. 


a 





Most hospitals need more rolunteer workers 
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A new 


corporate 


name 


DH ~~ vA 


it CC. 


The Texas Company has changed its corporate name to 
Texaco Inc. 

Texaco has long been the name known and used by millions 
of customers and triends here and in many foreign countrics. 
Phe change gives the Company the name by which it is gene 
ally identified throughout the world. 

On the highways and byways of America, and throughout 
American industry, as a symbol of quality petroleum products 


and services, one name stands out — Texaco. 


Buy the best... buy Texaco 
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CHEMICALS 


THE $1 BILLION 
MILLSTONE 


When should expansion be- 
gin to pay? For Allied Chem- 
ical’s stockholders, waiting 
for the payoff on $800 mil- 
lion of capital spending, the 
question is a hardy perennial. 


How wet did a chemical company 
have to do to stand out from the pack 
in first quarter results? The answe1 
is that it had to do not merely better 
than it did in the first quarter of 
1958, but better than it did in the 
pre-recession first quarter of 1957 
(see chart, p. 39). In this comparison 
many looked a lot less 
but rot Allied Chemi- 
cal." Allied had it both ways: a huge 
69 gain in earnings over 1958's first 


companies 
prosperous 


quarter, and a solid 14°, improvement 
1957's 

Success by this test, which showed 
many of Allied’s 
a much poorer 


ovel 


rivals in 
light, might be ex- 
The truth 
Since 
1951, the increase in Allied’s over-all 
operating profit 
0.8 a rise almost too slight to show 
when charted its growth in 
plant and sales (see chart, p. 17) 

Bottomless Pit? The disappointment 
was likely to be all the keener con- 
sidering the giant efforts President 
Glen Miller and his predecessors have 
made over the past decade and a 
half to increase the prosperity of 
fourth-ranking Allied. Since 1946, 
have poured $810 million into 
The solid results of this 
are plain to be seen in the company’s 
growing plant account—now nearly 
$993 million—but a corresponding in- 
crease in sales’ and earnings’ columns 
is sadly lacking 


biggest 


pected to gratify investors 
is that it left many disappointed 
been a 


has mere 


against 


they 
expansion 


Was the money squandered on use- 


Allied Chemical Corp. Traded NYSE. Re- 
cent price: 113'4. Price range (1959): high, 
117'4: low, 92. Dividend (1958): $3. Indicated 
1959 payout: $3. Earnings per share (1958) 
$3.41. Total assets: $748.3 million. Ticker sym- 
bol: ACD 
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less projects? Far from it 
bulk of 
lied’s already strong position in basic 
chemicals. Great were 
spent to put the company into the 
caprolactam nylon business and into 
polyethylene. But the more the plant 
grew, the more sales lagged relatively, 
and the more profits trailed behind 

What Is Security? What went wrong” 
Certainly Allied made sure of its tra- 
ditional 


The great 
it was spent to increase Al- 


sums also 


basic chemicals: 
that. The big 
importance of 


strength in 

about 
that the 
rapidly 


no argument 
trouble was 


this was diminished by the 
U.S 
particularly in 
nitrogen, of which Allied is the larg- 


est produce! 


great postwal 


chemical 


expansion in 
capacity, 


Some of the expansion was plain'y 
ill-timed. For example, a $50-million 
nitrogen plant at Hopewell, Virginia 
had just reached the production stage 
when the postwar demand for nitro- 
gen and 
over-capacity depressed prices Again, 
there that 
Allied’s big-ticket expansion projects 


fertilizers began to decline 


can be no doubt some ot 


: 
MOLEHILL OUT 
OF AMOUNTAIN 


Though it has poured a mountain 
ous $622 million into new plant 
since 1951 and boosted sales a solid 
27%, Allied Chemical has so far pro- 
duced only a molehill of extra prof- 
its. Will 1959 be the year when Allied 
Chemical finally benefits from its 
heavy capital spending? 


si | 
Increase in 
Gross Plant 
Investment 


$951 = 100 


llied 


yualisel 





























took a long time to get off the ground 
Only last admits Miller, did 
Allied’s “nylon and polyethylene proj- 
ects arrive at a stage where they are 
paying their way.” 

Plant and Profit. The big 
last month Has 
reached the payoff point? 
ter results 


year, 


question 
Allied 


First-quar- 


was now 


certainly 
ahead 


promised bette: 
Comparison 1957 
results put Allied among the top fous 
in the industry. Furthermore, Mille 
was quick to point out the leverage 
effect of Allied’s plant which 
depressed profits during the recession 
as its margin of unused capacity grew 
will have just the effect as 
business improves. As a result 
Miller, “Net 
greater percentage than sales in 1959.” 

Last month, Mille: 
ther 
said he, sales in 1959 


times with 


huge 


opposite 
SAaVS 
should increase by a 
went even ftur- 
On the basis of current business 
should pass 

high of $683 
1957.” This, of 
pleasant reading for 
holders, but it did not alter a 
industry vardstick which suggests that 
not until Allied’s reach 
$900 million will his huge plant invest- 


ment become as profitable as it should 


the previous million 


reached in course 


stock 


basic 


made 


sales about 


be. Until then, it will continue to act 
more or less like a $1 billion mi 
Allied’s neck 


Ilstone 


around corporate 


CHEMICALS 


THE RELATIVITY 
OF PROSPERITY 


Grammatically, “better” is 

just another kind of “good.” 

But for W. R. Grace, the two 
are still far apart. 


Ir THERE 
Grace envied, it was the 
maker with his fat 
So, seven 


Was Pete 


( hemi al 


ever a man J 


profit margins 
years ago, the massive 
shipping -trading-banking 
W.R. Grace & Co 
million investment 
starting-up costs for the 


empire ot 
$206- 

But 
plants 


laun hed a 
in chemicals 
new 

consistently 


vutran profits, and Grace 
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STATIC FLOW W. R. Grace’s earnings have been erratic. True, 


the steady increase in depreciation from W. R. Grace’s chemical plants has kept 
cash flow high. But cash flow itself has shown no net gain since 1955. 


reciation 


gene, 


Net Per Share 
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1952 1953 1954 


diluted its 
buying up 
makers 

The New Twist. Last month, how- 
ever, Peter Grace put a new twist on 
the old story of woes in 
chemicals. The twist: though the com- 
pany’s over-all sales during 1958 
dropped 6% (to $434.2 million) and 
profits 359% (to $10 million), the 
chemical divisions had made nothing 
but money. In fact, they had boosted 
their volume to $170 million and their 
profits some “15°%-20°.” And though 
plastics and powders represented only 
40% of Grace’s revenues, they made 
up more than half its net profits 

What's more, the Grace test tubes 
still “Our 
quartet! Grace, 


stock 
established 


40% in 
chemical- 


common 


Grace’s* 


first- 
who 
them 
astro- 


are bubbling over 


results,” said 
formally 
mid-year, 


does not 
until 
nomically that the figures are mean- 
ingless. We're 
25! increase in 
and it could run to 
The Second Look. 
however, 
analyst 


announce 
“are up so 
projecting a minimum 
this 
40°. or more.” 
Along Wall Street, 
than 


earnings year, 


more one chemical 
wondered just what W.R 
had to shout about. On a 
volume of $170 million, Grace brought 
down profits which represented some 
the sales dollar. In 
du Pont last year managed to 
11.6¢ Carbide 9.6c, 

Nor was Grace doing well on what 
many analysts consider the real cor- 
porate test: return on On 
its $206-million investment on 


chemical 


Grace 


3c on contrast, 
net 


Union Dow 7.2¢ 


investment 
gross 
plant, Grace netted some- 
$5 million, or around 2.4c 
on the dollar 
Carbide 
gross plant 
Dow 4-4c. 


ings obviously are 


thing over 
In comparison, Union 
brought 6.8c on its 
Pont 11.1c, 
Up Grace's chemical earn- 
But they are still 
a long way from respectability. 


down 


account, du 


*W.R. Grace & Co. Traded NYSE 
yrice: 445,. Price range (1959): high, 4714; 
ake 425,. Dividend (1958): $2.20. Indicated 
1959 payout: $1.60. Earnings per share (1958) 
$2.07. Total assets: $497.7 million. Ticker sym- 
bol: GRA 
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1955 


1956 


BAKING 


LET THEM 
EAT BREAD 


If its stockholders are ever 
to get that Tip-Top feeling, 
Ward Baking will first have 
to do something about all 
those stale loaves. 


ON THE theory that half a loaf is better 
than none, Manhattan’s Ward Baking 
Co.* last month out to its 
1,800 perferred shareholders their 
regular quarterly dividend of $1.375 
But for Ward’s 4,450 common holders. 
there 


mailed 


much as a crumb, 
making the third straight quarter since 
last July that Ward's 
passed a payment on the common 
Ward holders might have been dis- 
pleased but they could hardly 
been surprised 


Was not so 


board has 


have 
The plain fact is that 
Ward, the nation’s sixth largest baker 
(Tip-Top bread and cakes), has come 
That much 
plain at the 
annual meeting when 
Robert Arnold: Jackson 
made a rather astonishing admission 
“We lost 


chise.” 


upon lean times was 


made 
baker's 


President 


abundantly big 


recent 


have our consumer fran- 

For a company dealing directly with 
the consuming public, Jackson’s blunt 
statement cold 
For what he was saying 
Ward's bread and cake 
lost their 
enough, over the 
Ward's sales, like unleavened bread, 
have only barely risen by $8.5 million 
(to $104.6 million) at a time when 
industry-leading National Biscuit has 
Dur- 


indeed 
that 
products had 
Sure 


years, 


was candor 


was 


appeal 
past five 


popular 


added $54.3 million to its sales 


*Ward 
rice: 13', 
ee 13'.. Dividend 
1959 payout: none 
$1.08. Total assets 
bol: WD 


Baking Co. Traded NYSE 
1 Price range 1959) high, 1634 
1958 ) 50c. Indicated 
Earnings per share (1958) 
$30.6 million. Ticker sym- 


Recent 


the while Nabisco’s 
profits have jumped $4 million (to 
$22.1 million), Ward’s have been more 
than halved, dropping last 
$1.2 million, leanest showing since 
World War II. And while Nabisco’s 
return on capital investment (12.4%) 
is precisely where it was in 1953 
Ward’s return has fallen from a 
yeasty 16.4% to a flat 5.4% 

Bread Upon the Waters. As a baker, 
Ward's woeful showing is compounded 


ing Same years, 


year to 


by the fact that as sales decrease the 
number of stale that it must 
redeem (at full value) from grocers 
inevitably increase, placing the com- 
pany in an_ ever-tightening 
Clearly, if Ward’s stockholders are 
ever to get that Tip-Top feeling, Ward 
(which realizes some 70% of sales 
from bread alone) will have to build 
volume, while working to keep stale- 
loaf returns at a minimum. 

Toward that end last month, Ward 
reached as far west as Los Angeles 
to snap up Johnston Pie Co., a 
coast pieman with a $4.5-million an- 
nual sales volume, for an undisclosed 
amount of cash. In addition, Ward 
will increase its ad budget this yea: 
by more than $1 million (to $3.8 mil- 
lion). Right now Baker Jackson is 
trying to establish its new corporate 
character, Emily Tipp—the Tip-Top 
Lady—as baking’s version of Bert & 
Harry Piel. Meanwhile, Ward plans 
to continue its policy of leasing, rathe: 
than buying, its delivery trucks 

But all this recent Ward-healing 
has yet to produce results. In the first 
quarter this year, Ward’s best efforts 
climaxed in a deficit of 2c a 
(vs. a profit, however meager, of 2 
ago). The first 
notoriously the industry’s worst (with 
the last the best), and President Jack- 
son insists: “The outlook is encourag- 
ing.” Evidently, he expects that the 
bread that Ward is casting the 
waters will bring back the long lost 
consumer 


loaves 


vise 


west 


share 


a year quarter is 


upon 


franchise. So far, however, 


it has returned only stale loaves 


WARD'S JACKSON: 


not so much as a crumb 
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STEEL 


CRAZY LIKE A FOX 


For aggressive Armco Steel, fast footwork 


was once necessary 


But the Middletown 


for 


survival, 
now a 


sheer 
steelmaker, 


heavyweight, has never lost momentum. 


GEORGE 
who 


MatrHew Verity, the man 
founded Armco Steel Corp.,* 
did not know very much about mak- 
ing steel. A Cincinnati metal fabri- 
cator, Verity decided at the turn of 
the century to build a sheet mill up 
the Miami River at Middletown, Ohio 
Either out of naive confidence 01 
notable foresight, Verity hooked up 
his sheet 
hearth furnace 
done it before 


with an 


Nobody had 


operations open- 


evel 


A few years later, when competitive 
conditions had American Rolling Mill 
Co., as Armco was then called, 
nearly 


very 
on the rocks, George Verity 
made another curiously desperate 
Having turned his mill ove: 
to experimental pursuits, Verity, afte: 


weathering 


plunge 
many an explosion and 
failure, finally came up 
with an electrical sheet for Westing- 
house. The market at the time was so 
that no other had 
felt it worth the effort 

In those 
called 


“crazy 


equipment 


puny steelmaker 


oldline steel 
and his associates the 
Middletown.” But if 
Was crazy, it 


days, 
Verity 
men of 
Verity was 
after the manner of the fox 
Reasoning that his company was too 
small to slug it out with the Carnegies, 
Verity 


men 


George 


purely 


put all his chips on research 
and product development. For Ameri- 
can Rolling Mill, it was simply a mat- 
ter of being quick or dead 

Peace in Middletown. But George 
Verity's contribution to Armco did not 
end The son of a Methodist 
Verity was a 
had an acute sense of 
offering what he called 


a square deal’ 


there 
rider 
bent 


fair play. By 


circult man ol 


idealistic 


to his employes, he 
succeeded in creating a cooperative 
spirit in his young company in an era 
when labor disputes in the steel in- 
customarily settled with 


Before 


qustry were 


artillery long, George 
Verity began luring away from other 
ns the skilled hands he needed 


Armco’s future. 


very 


to enginee! 


“You won't believe this,” one early 
onvert told his onetime fellow work- 
ers. “The men in this mill actually 
like to teach one another the tricks of 
their trade. It’s the damnedest place 


you ever Saw 


Steel Corp. Traded NYSE. Recent 
». Price range (1959): high, 733, 
Dividend (1958) $3. Indicated 1959 
Earnings per share (1958): $3.89 
$896.9 million. Ticker symbol 
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Last month, more than half a cen- 
tury later, that description might still 
have applied. At a Day 
luncheon in Middletown 
Works, a representative of 
ment and the president of the com- 
pany’s 


Founder's 
Armco’'s 
manage- 
independent union _ stood 
and 
ously signed a pledge of cooperation 


shoulder to shoulde1 simultane- 


a ceremony which in 
that there would be no 
Middletown At a 
heated 


meant 
strike at 
moment 


essence 


when 
and counter-charges 
back forth be- 
steel executives and leaders 
United Steelworkers, it was 
something to see The event 
really very 
worthy. For the fact is that there has 
never been a strike against Armco in 
Middletown 

Remembrance of Things Past. The 
this labo has 
been so long preserved is that, like the 
continuous rolling mill first developed 


charges 


were being flung and 
tween 
of the 
clearly 
however 


Was not news- 


rea- 


son tradition of 


peac ce 


"STRIKE TIME | 
STABILITY 


As possibility of another steel 
Wall Street costs a 
fond look at Armco Steel. Reason 


strike looms 


it has normally been able to keep 
about half its capacity in opera 
Result 


Armco’s earnings have tended to 


tion during strike periods 


run stronger than those of other 


Decline in Earnings 


big steel companies in strike years 
Here's how Armco fared during 
the last two mayor strikes 


7 Seven Major 
Steels 


[1952] 
Second & Third Quarters) 








Third Quarter 


Armco 





Seven Major 
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by Armco itself, the has 
passed from one management to the 
next without straying very far 


company 


from 
Today the 
man who runs Armco is stocky, vigor- 
ous President Ralph L 

engineering graduate of 
University of St 
a vice 
Mo.’s 

Armco 
in 1930 


George Verity's pr ecepts 


Gray, 64, an 
Washington 
WW ho 
Kansas 
Corp 
that 


Louis, was 
City 


when 


president of 
Sheffield Steel 
Steel absorbed company 

Gray is only the fourth chief execu 
tive in Armeco’s history. The 
Verity, died in 1942. The othe 
Chairman Charles R. Hook, 79, and re 
tiring Vice Chairman W.W. (“Web”) 
Sebald, 72—are on semi-active status 
friendly Charlie Hook 
who started as a $100-a-n 


fiast 


two 


Diminutive 
onth night 
superintendent and became president 
in 1930 


through 23 


commanded Armco expansion 


years of well-planried 
timely plant 
Sebald who 
mill as 


exc 


and 
Web 


much time 


mergers improve 


ments spent as 
in the 


chief 


his office 
served as 1953 
until 1956 


Like 


goes through the 


itive Iron 
his predecessors Ralph Gray 
routines of his work 
ing day with an eyes n Armco 
Policies, the corporate ¢! 
by Verity and first publi 
Among other things, Ar 
acknowledges management's r¢ 


devised 
1919 
Policies 
pon ] 
bility for the means by which business 
is conducted, pledges to employes a 
fair remuneration, opportunity for ad 
vancement and good livin onditions 
There are Say Gray 
there. But wl 
down to is the Golder 
Half a Loaf. If ther: 


(and as of late la 


words in 


any 


experts were Saying a net not 


only would be one could 


be a lor g one) hov oul \ rY 0 


ultiy 
pay off? It is tri 


carefully -« relation 
ompany 
has long since spre i far a ld 
Middletown 


finishing 


trot 

now a making 

and fab facilitic 

scattered from coast to coi It i 
iat with the 
Shefhield and other sub 

icked up a 

ith the 


thus be 


‘ood 
United Steelw 
unable to 
shutdowns in such big 
ters as A hlar d Ky 
Houston 
Neve 


more ot ! output ti 


Genin 
rtheless, Ralpl Gra | 
Middleto 
than from any other gle 


plant there accounts for about 

Armco’s over-all pig iron capacity of 
2.9 million tons. With the 
his Butler (Pa.) Works, which 
duces no pig, Gray able to 
keep 48 of his 6.4 million-ton 


inclusion of 
pro 
should be 
ingot 
yughout the 


capacity in operation tn! 
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FOUNDER VERITY & WORKMAN: 


what it comes down to 


strike.t 
Gray, 


“Historically,” points out 
“we have operated those facili- 
ties not on strike at very close to full 
capacity.” 

While it is difficult to 
myriad expenses a steel company must 


assess the 


shoulder during a prolonged shut- 


down, quarterly earnings figures do 


much to illustrate what Armco’s 
advantage means in dollars and cents 
In 1952, when the industry was hit by 
strike, net 


majo! 


a 55-day profits of the 


seven steelmakers 
61.2, over the second and third quar- 
ters. At Armco the decline 
12.2 


a strike lasting five weeks, the seven 


plunged 


was just 
Again, in 1956, as a result of 
steels suffered a 67.3 third quarte: 

decline for 
1956 


signifi- 


dip, compared to a 49 
Armco In both 1952 
full-year net 


and 
Armco’s was 
cantly better than the average of the 
seven other companies 

When it 
Armco has 


always made a good showing 


Design for Diversification. 
comes down to statistics, 
nearly 
Currently the 
Fight 


Armeo has 


smallest of the Big 


producers in ingot capacity, 


chalked up 


rapid growth over the 


nevertheless 
very postwal 
years. According to a compilation by 
Metal Market, 


capacity has grown by 


Armco’'s 
86.4 
since 1945, a gain well above the 54.4 


American 


ingot 


industry average and the second larg- 
Fight 


steel- 


among the Big 
Middletown 
kept more of its 


est increase 
What's 


make 


more, the 
has usually 
than the in- 
Last 
example, as the industry operated at 
60.6 of Armco 


a much stronger 70.5 


capacity in operation 


dustry as a whole year, for 


capacity, registered 


Measured in other terms than ca- 


pacity, Ralph Gray's company is any- 


thing but a laggard. By the end of 


1958, Armco’s sales and profits ranked 


Only one other member of 
teelmakers } 

Steel Corp.'s Weirton 
also has i 
lv go out 
plate and other sheet product 
7 ot Jatior al's i=? ] ‘ 1 1 
ty 


as a Similar in 
i 


Ww.\ 


?0 


fourth in the industry—topped only by 
mighty U.S. Steel, Bethlehem and 
Republic. One big reason for this 
statistical surprise is that through the 
years Armco has assiduously built up 
its fabricated and specialty steel lines, 
providing which 
bigger sales per ton of production and 


products command 
broader profit margins than basic steel 
output 

Although many of 
phisticated products are 


these 
the fruits of 
and 


more SoO- 


Armco’s dedication to research 


development, most of them, in dolla: 
value at least, have resulted from 
Armco’s inclination to snap up prom- 
time to 


metal fabricators from 


This has 
changes in the « ompany s product mix 
During the 
1920s, then primarily a maker of sheet 


ising 


time made for some vital 


and the market it serves 
and strip, Armco got 60°, of its sales 


thei: 


prov ides 


the automakers and 
Today this market 
only about 15 of sales 
“What we were after, 
Vice President 
Johnston, number two man at Armco, 


Irom sup- 


plier S 


explains 
Executive Logan T 
‘was diversilication of product market 
and geographical location We steel 
our production around to meet local 
needs. At Middietown, fo 


we turn out sheet for consume! 


example, 
dura- 
bles. Most of this output is consumed 


within a radius of 150 miles. That’s 
what I call doggone good! 

The Big Deal. Possibly the hall- 
mark of Ralph Gray's two-year, nine- 
month stewardship is to be found in 


Armeco’s resumption of its merging 
ways after an interval of a decade. In 
1930, by the Sheffield merger, Charlie 
Hook had placed Armco squarely in 
the middle of the oil and 
agricultural markets of the lower Mid- 


Over the war years, Hook pulled 


producing 


west 


HOISTING A WELDED PIPE: 


im the oil country, a fiood 


iRMCO’S HOOK & GRAY: 
is the Golden 


Rule 


together two dozen or so small 


into a subsidiary, 


& Metal 


broadly 


fabricators 
Drainage Products 
became a diversified sup 
plier to the construction industry 
Hook’s last merger was with Piqua 
Ohio's smallish Jackson Tube Co 
1948 

When Gray became chief executive 
he picked up the gauntlet. On New 
Years Day, 1958, Armco 
Kansas City, Mo.’s Union Wire 
Corp., a Shefheld custome: 


months later 


bought 

Rope 
Then fou 
Gray pulled off a really 
In an exchange of 
took over Pittsburgh-based 
National Supply Co., the U.S. largest 


independent maker of oil field equip 


big deal 


commor 


shares, he 


(tubular goods 
Just 
was is indicated by the 
1957 National 
38 of Armco’s 
“In 1956 and 


recounts the 


ment pumps, drilling 


this merge! 


fact that i 


supplies) how big 


Supply's sales wer 
1957,” as Ralph Gra 
“the oil 


goods market was booming. We 


story, country 


all pretty optimistic, and the 
National Supply 


pe aled to us because it was one of 


were begun 
few big remaining independent con 
panies that required large 
They felt that 


could be st be perpet 


tonnages ol 
semi-finished steel 
their company 
ated by joining a steel company 
Unfortunately, we didn't get the 
ger consummated until the bloon 
off the whole damn thing 
Taking up the Slack. What happened 
that the oil and gas 

National 


business, were all bu 


Was companies 
which furnish 
SO of its 


; 
drowned in a 


Supply wit 
flood ol mported ana 
crude, therefore cut dé 

quickly on thei: 
Since they were already Ca 


domestic 


drilling a 


huge inventories of oil country 

their orders to National Supply wert 
just about nil. After hitting a reco 
1957, National 
profit dived last year to probably 


high in Supply's 


lowest point since 1949 


This setback, plus the 


FORBES 
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production and appliance sales were 
off sharply during the recession, made 
Armco a prime candidate to fall flat 
on its face during the slump. It is a 
tribute to Gray's cost controls and to 
Armco’s earlier diversification moves 
that this did not happen. Over the 
of the the Sheffield 
and Armco Drainage divisions held 
up well. So did Armco International 
Corp., Gray’s far-flung manufacturing 
and_ technical subsidiary, 
which last in an 
mated 9 net. Given a 
sharp recovery in 
orders from the auto and appliance 
industries, Gray wound up 1958 with 
his sales off just 18.7°. to $867 million, 
even after including National Supply 
for both years. His net profit slipped 
only 15.8 -the slight- 
est decline among the Big Eight 

The Question Mark. As is no 
to anyone, the steel industry this year 


worst recession, 


assistance 
brought 
over-all 


veal esti- 
ol 


fourth quartet 


to $57.5 million 
secret 


has been enjoying one of its most lush 
vears During the first quarter, 
Armco operated at just over 90’ 
84 
net 


evel 
of 
the 
ndustry, up 
127 million. Many 
major integrated steels, hit harder by 
last vear’s slump, reported even big- 


capacity, compared to for 


reported its profit 


to a mighty $21.2 


ge) Jones & Laughlin, for one 


stark example, 


$1.7 


gains 


brought in a paltry 
the 


thus 


million net during 


1958 
$24 
The current quarter will probably be 


opening 


period ol could report an 


increase ol 
even better. At Armco’'s annual meet- 
last white-haired 
Logan Johnston (who may take over 
the Gray 
mandatory retirement age in Decem- 
ber) disclosed to stockholders that the 
company was then operating at 100 
Added he: “On the basis 
already the books, 
be operating at capacity 
gh to the end of the first 


ing month, genial, 


presidency when reaches 


ot 


capacity 


of orders on we 


expect to 


what lies beyond is, in 
big 
the 


ot a 


words, “a 
ark For 
r holds 


another 


great 
thing, 
spectre 


one 
the 
steel men are not 
have 
Cus- 
whittled to 


recession, are 


much business they 


d from future periods 
inventories, 
the 
being piled up again as insurance 
Some 
of 


exXaggeer- 


steel 
pone auring 
nst a prolonged shutdown 
lits dec that 
Ke buying” have 
but the 


able inventory 


lare estimates 
been 
in absence of really 
figures, nobody 
the other. 


fourth quarter, seems to run the 


knows one way o1 


onsensus, will approximate the first 


Obviously. all of this is mere guess- 


Work 
Yet, in spite of the confused near- 
15, 1959 
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Parting of the Ways _ 


Until recently, Armco Steel's net 
profit gains were almost fully trans 
lated into higher common share 
earnings But with o $6! million sole 
of equity in 1957 and the acquisition 
of Notional Supply last yeor, eorn 
ings dilution took place. One hope 
ful note: National Supply's profits 
depressed in 1958, are at last begin 
ning to recover 








1951-53 Ave. = 100 


1954 1955 1956 1957 1958 


term outlook, no one believes that so 
many steel-consuming industries will 
run into hard times during the next 
did simultane- 
during the late 1957- 
early 1958 period. For steel producers 


few years as almost 


ously dismal 
as diversified as Armco, a temporary 


slackening in orders from one or two 


industries should not prove 


Moreovet ii 


custome! 
too serious a problem 
the “boom ol the 
1960s’ the 


nies could hardly avoid prosperity 


oft-prophesied 


stee] 


materializes, compa- 


Research & Rewards. There are a 
good many advantages steel possesses 
relative 


to competing mate rials it 1s 


basic, it is che 
By and large, 


protec ted ir 


ap and it is plentiful 
have been 


Histori- 


steelmakers 
their n 


al kets 


‘ 


ROLLING COLD-REDUCED SHEET FOR 


regarded 
Pont 
in the game 
that 
enough aluminum 


cally they have 
At a 


howeve! 


something du does vel 


tardy moment 


they have discovered even u 


there isn’t around 
to million « 


they have nevertheless mi 


fabricate six 
a good 
many bets here and thers 

Just Armco’s like 
headquarters building on Curtis Street 
Middletown 


structure 


behind library- 


in there 1s a prawiling 


desig! bearing 
the word Researcn. In a 
the street w mild 
T.F (“Ted”) the 
company’s vice president of research 
Under Olt's 
turned out 


of modern 


spacious ol- 


fice orks 


tronting 


professorial Olt 


auspices Armco has 


on average, one mportant 


new product each year—sometimes 


displacing a rival's product 


some 


times tapping a brand 


We recognize 


we re 


new market 


Olt that 


SaVS 
not as big as some of our con 
This means that we 
leet 


tron the 


petitors 
be 


ophy 


to 
phitos- 

venture- 

Verity 


what 


nave 
faster on our 
stemming 
George 
Arn 

1910 


vere thinking 


some early days undet 
has done much to mak 
As far 
of steel 


terms ot 


it is today back a 
the 
purely in basic p 
Verity installed the first laboratory in 
the industry devoted e1 
search. Armco 
Bunsen burner 
The 
plains Olt 


of new product 


\ he n 
giants 


oductior 


nevel 
goals ot 

are 

ipor 
capitalize 
al d 2) 


turing procedure 


pany can 


standpoint 


with the best pertorm 
try. If | 


these goals a1 
steelmaker can 


not 
but 
at a r 


pront margin 


ductior alle 


‘ 


p>’ 


how much business had been borrowed from 


p> 
1UTOS: 


the future? 


> 





ment and bring in better sales when 
the going gets tough. 

Out of the Lab. Over the years, Olt’s 
technicians have come up with some 
red-hot sellers. In 1951, Armco intro- 
duced a heat- and corrosion-resistant 
steel for auto valves, before long took 
virtually all of that market. It 
has had 


ovel 


considerable success with 


electrical steels and alloys for elec- 
tronics components, transformers and 
Among. its 


bondings of 


computers. coated steels 
(with 


zine, glass or asbestos fiber), one big 


lead, aluminum, 
mover has been aluminized steel for 
auto mufflers. Another coated prod- 
uct, Zinegrip, an especially malleable 
galvanized sheet, was turned out at a 
near-capacity rate throughout the re- 
cession 

More items, 
however, is Armco’s series of PH (pre- 


dramatic than these 


hardened) stainless steels 


Developed in the late 1940s for use in 


cipitation 


aircraft, the 
PH steels have given expensive titani- 
um many a sound licking in this field 


Now 


defense 


missiles and supersonic 


used in Boeing's Bomare air- 


missile and a good many 
other places, PH will probably become 
the major structural material for North 
American Aviation’s B-70 “chemical” 
bomber and its promising F-108 long- 
range interceptor. If this 
Armco may be forced to negotiate 
licensing agreements with othe: 


happens, 


steel 
companies to meet the demand 

Hot Breath. Often Armco 
finds itself off on something of an 
engineering tack. Just before World 
War II, Charlie Hook foresaw the pos- 


sibility of a future ore shortage, de- 


reseal ch 


cided to try out a new process for the 
concentration of taconite 
into usable pellets. Wheeling Steel and 


two other firms were early partners in 


low-grade 


VATIONAL SUPPLY PUMPS: 


a temporary drawback 


the enterprise, later dropped out and 
were Republic Steel 
Near the Mesabi Range of northern 
Minnesota, the 
process into a pilot plant, made large- 


replaced by 


team scaled up the 
scale taconite production feasible. To- 
day Armco gets no less than 70°, of 
its ore from taconite 

A similar development is now in the 
Research man Olt is 
ating a pilot plant at Armco’s Middle- 
town Works for 
of iron ore into 


works evalu- 
reduction 
This 
process utilizes natural gas, eliminates 
Ralph Gray en- 
visions its use one day in 


the direct 
“sponge iron.” 


coke and limestone 
Houston, 
where gas is plentiful and coal trans- 
“Such 


insur- 


portation is a costly matter 

efforts,” says Olt, 

ance against the future.” 
Ove! othe 


companies have been taking out the 


“are really 


recent years, big steel 
insurance that research and develop- 
Lately 


have 


several big 
built 


ment provides 


centers been 
Others are Olt's 
opinion, the most progress has been 
made by U. S. Steel, Inland and Beth- 
Admits he: “U. S. Steel is 
They're 


putting a burr under our tails 


research 


being planned. In 


lehem 


awfully tough now really 
We're 


going to have to be more fast-footed 
than ever.” 


What Price Dilution? In 
lysts’ notebooks, the principal 


most ana- 
mark 
against Ralph Gray’s performance at 
been the sudden emer- 
diluted From 


boomtime 1955 through recession 1958, 


Armco has 
gence ol earnings 
the company’s net 
10.6", 
per common share slipped a consider- 
able 35.7' 


last year brought in 72 


profit dropped 


Over the same span, earnings 


Put another way, Armco 
more net but 
only 22° share 


1951 


greater earnings pe! 
than it did on 
1953 


Yet even the most 


average trom 
through 
hardened mon- 
eyman is a little sympathetic toward 
Gray's situation. The reason is that 
with the acquisition of National Sup- 
ply, Armco added 2.5 million shares to 
the 12.2 million outstanding, 
and, since National Supply suffered 
severely during the 1958 slump, these 
new little 
This was a tem- 


already 


shares provided relatively 
in the way of profit 
porary drawback 
National 
recovery 

Some Wall Streeters, however, are 
a lot less sympathetic about Gray's 


In the first quarter, 


Supply made a significant 


big $61-million sale of equity in early 
1957, which added nearly 1.1 


common shares 


million 
to both 
continue his expansion and to be ade- 
quately fixed to fund it, 
that 
equity 


Determined 
Gray argues 


Armco needed to broaden its 


further bor- 
He points out that, even afte: 


the sale of S75 million in 


base to allow for 
rowing 


debentures 


{RMCO RESEARCH TECHNICIANS: 


insurance against the futur 


last month, Armco’s capitalization is 


still only about 22°, debt, a comfort- 


able ratio that leaves room for even 


more borrowing if necessary We 


have to protect the stockholders 
money,” says Gray, “but you can't be 


silly about it.” 


Down the Road. Although 
spending plans are not the largest in 


Gray Ss 


the industry, they do reflect provision 
Cur- 
rently he is projecting expenditures 
of about $415 million over the next 
A little more than halt 
of this will go for major additions and 


for a good many years ahead 


eight years 


expansion, the remainde 


keep 


condition 


simply to 
facilities in 
This 


million annually, just above the aver- 


present operating 


averages out to $52 


age of the past ten years 

The biggest item of expansion thus 
far announced is a boost in steelmak- 
at the Ashland Works to 
provide skelp and blooms for Na- 
tional Supply in 1963 and 1964. Na- 
tional Supply, which consumes about 


ing capacity 


1 million tons of steel annually, will 
terminate its current contracts with 
U. S. Steel and Crucible Steel during 
those years 

Other plans include the addition of 
Middletown 
facilities for stainless 
Butler Works 
construction of a bar joist plant and a 
new electrical furnace at Kansas City 
and development of an Oklahoma coa 
Furthe: 


a program for expansion of the prom- 


another coating unit at 


more finishing 


and electrical steels at 


property down the road is 
ising Houston plant, perhaps even into 
Armco’s traditional 

“At Armco,” explains Ralph Gray 
‘we feel that we have to look pretty 
Ever since the 
Verity, the chief 
of Armco have felt 


sheet products 


far ahead.” days o 


George executives 


just that way 
1959 
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THE ECONOMY 


POOR RICHARD 
GOES TO HARVARD 


In academic economics, the 

pendulum is swinging back 

to the precepts of Ben 
Franklin. 





“FROM SAVING,” runs an old Scottish 
proverb, “comes having.” Self-evi- 
dent though this proposition might 
seem, it has been sadly scorned in 
recent years. Generalizing from what 
they saw in the dismal depression of 
the Thirties, many academic econo- 
mists under the lead of Britain’s John 
Maynard Keynes began to disparage 
thrift, taught that only through con- 
sumer and government 
could industrial 
prosperity 

By and large, the idea that thrift is 
that a 
way to 


spending 


nations attain full 


old-fashioned and 


nation can 


“spend its prosperity” has 
Today it 
is widely used to justify everything 
from excessive installment buying to 
innecessary public works 


caught the popular fancy 


In academic economics, however, 


the pendulum has been = swinging 
back in favor of thrift and saving. In 
a little-noticed but important speech 
before the Invest-in-America Com- 
mittee at the New York Yacht Club 
late last Harvard Economist 
Wassily showed just 
far back economists have swung to- 
ward 


month, 
Leontief how 
again the time- 
honored economic gospel of thrift 
Though he 


embracing 
was speaking as an 


economist Leontief delivered a 


that gladdened 
the heart of Benjamin Franklin’s 
thrifty Poor Richard—-even though it 
might have shocked some Keynesians 
Orated Leontief 


moderate 


speech would have 


“Americans must 


where necessary our 
current goods and 


Yankee thrift 


which provides savings for investment 


consumption of 
eturn to a degree of 
in productive enterprise.” 
though 
authoritative: 


The speech informal, was 
Russian-born 


Leontief, at 53, is 


certal ly 
Wassily 
} 

iversally 
the U.S 


almost 
acknowledged to be one 
half dozen leading econo- 
“We in this country,” added 

must have and invest [more] or 

ve will suffer in the midst of a static, 
and mediocre 
that has lost the gift of enterprise.” 
It is just such old-fashioned thrift, 
declared Leontief, recently back from 
five-week tour of the Soviet Union, 
behind Soviet 
industrial 


inprogressive system 


that lies recent eco- 


The 


said he, were taking many 


nomic and successes 


Russians 


time-honored capitalistic virtues and 
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STATESMAN FRANKLIN: 

his philosophy 
forcing them into a Marxist mold 
“On said he, “it is still 
the same Marxist fortress, but the in- 
They 
save and invest until it hurts and then 
1952 to 1957 the 
somewhat 


the outside,” 
sides have been ripped out 


some more. From 


Russians invested above 
30 of thei 
while the 


tween 15 


gross national income, 
corresponding rate was be- 
and 17% for the U.S.” 

and modern 


Leontief's economics 


prescription was a simple one: the 
U.S 
spend a 
Franklin 
that pound destroys all 
that it might have produced.” Which 
as Leontief was saying, is exactly what 
the US afford to 


do, confronted as it is with an enemy 


must Save 


little 


once 


more and 
less As 


summed it up: “He 


possibly 
Benjamin 


murders a 


cannot any longe1 


who is saving, and investing his way 


to industrial powe1 


ECONOMIST LEONTIEF: 


is back in fashion 


OFFICE EQUIPMENT 


THE CHALLENGE 


To Pitney-Bowes President 

W alter Wheeler, lack of com- 

petition is “an unnatural 

thing.” Only now there are 

those who would set things 
to rights. 





EVER SINCE Pitney-Bowes, Inc came 
to the rescue of the harried se« 


nearly 


retary 
40 years ago and began selling 
machines 


postage and renting out 


postage meters, it has built up a tidy 
$50-million-a-year business. In all 
that time billions of letters have 


stamped, 


been 
sealed, postmarked can 
P-B 


watchful eye of the 


celled and opened by 
(under the 
Office Department) 


rival around to ruin the 


machines 
Post 
with hardly a 
Mamie 

however! the Justice 
Pitney-Bowes 


(which it 


Last January 
Department, 
with running a 
did not 
Straint ol 
P-B to 


agreement 


( hat Ling 
monopoly 
deny ) 

trade 


SIZn a 


and operating in re 
did) got 


aecret The 


(which it 
consent 
opening — the 


company 


postage meter patents to ovalty-free 


licensing, was no announced 
than a flood of eage 
gulfed the Post Office 
Post Office 


business machine-making F 


soonel 
applicants en- 
Last month the 
designated California's 
riden, Inc 
as a qualified competitor 

High Purpose. No one would have 
blamed Pitney-Bowes President Wal 
ter Wheeler Jr. for But 
far from it, at his meeting 
in Stamford 
Wheeler's spirits 
We'll 


he vowed, 


moaning tow 
annual 
(Conn.) last month 
were astonishingly 
high meet this competition 
Friden s 


long pull it will be 
thing for us. It is an un 


snapping ip 
gauntiet In the 
a fine atural 
thing for an organization to ick 
along with no con petition 


Doing the | 


unnatural thing Pitney 


} 
Bowes has seen its sale 


climb 


in the last ten years 

vatched its ne 

by 185 to $4.4 
pe iod, Pitney Be 


as slipped fron 


iast veal 


millior 


1948 


and t«< 


said Wheels 
will be 
contracting nm , 


es Wheelk 


petit yood 
P-B's 
Wall Street fig 
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RETAILING 


THE MERCHANT 
OF CINCINNATI 


With a little sale here and 
a little saving there, Fred 
Lazarus Jr.s Federated De- 
partment Stores continues to 
ring up some of the best 
margins in retailing. 


WITH A 
pleasingly Cincinnati's 
Federated Stores” 
month once again took the wraps off 


that has become 


monotonous 


regularity 


Department last 


a record-shattering annual 
For the 
net sales pushed to new highs ($653.2 
1957’s $635.6 million), while 
net profits hit their 
peak ($28.1 million vs 

It was all the 
stockholders by comparison with the 


report 


twentieth consecutive year, 
million vs 
straight 


million) 


eighth 
$25 
more pleasing to 
1958 showing of Federated’s arch re- 
tail rival, Allied Stores. Allied 
had it all Federated in profits 
(until 1951) and sales (until 1956), but 
now leads only in 
(87 to 47) 
Allied’s eighth straight 
($643.8 million vs. $632.8 

But by 
bright 


once 


over 


numbers of stores 
Just as predictable was 
sales boost 
million the 
year before) contrast with 
Federated’s 


profits, Allied suffered its second con- 


improvement in 


secutive slump in profits (from 1957's 
$12.4 million to 12 million) 

Thus when newsmen bearded Fed- 
Fred 


in a roundtable session at Manhattan's 


erated’s Chairman Lazarus J1 


Algonquin, Hotel one day last month 
the one question that wanted answer- 


ing was: “How do ns 


“Mr. Fred” 


You see,” 


you compete: 
that 


you 


was ready for one 


said he, “when have 
a business like ours, even a few extra 
pennies on each check adds up to a 
stupendous volume.” 
Adventure Story. To M: 


chain? rang up slightly more than 4c 


Ire d whose 


in profits on every dollar of sales last 
year (tops among the major chains) 
Fed- 
“We 


simply give each of our stores maxi- 


there is no secret formula for 


erated’s flourishing fortunes 


mum autonomy, and we don't even 
try to tell the manager of a little bit of 
Each little 


store is an ad- 
So decentralized is 
that Mi Fred 


a department what to do 
department in every 
itself.” 


operation 


venture in 
Federated’s 


rated Depart raded 
Recent price 8 ! 9 
61! low, 50 i i 1958 $1.80 

Indicated 1959 payout 2. Ear ’ hare 

1958) $3.65 Teta t ; 

Ticker symbol: FDS 

Including New York 

Strauss Bloomir 

Sanger's; Wisconsin ‘ 

chusett Filene's Flor 

. t 


Ine matte Fedwa\ 


dale 


24 


——THE REAL 6000S — 


The fortunes of the major depart 
ment store chains are often as var 
ied as the goods they carry. Last 
year some chains (e.g., Marshall 
Field) had rough going in both sales 
(black bars) and earnings (colored 
bars). Others (e.g., Allied Stores 
were able to boost sales, but not 
profits 


o Change 1958 vs. 1957 


al Marshall Field 


. 8 


Allied Stores 


Yet still others were able to boost 
both. Of these, Federated Depart 
ment Stores did the best job, beefing 
up its profits for stockholders more 


than 12% in spite of the recession 


mi 


R. H. Macy i Federated Ass. Dry Goods 








boasts there are only 102 employes 


in its Cincinnati head office—"“and that 

includes us Lazaruses who don't work 

very hard.” 
Actually, the 


include 


(whose 
Fred's 


and a 


Lazaruses 
two of Mn: 
brothers, his three 

work hard at 
the most oblique corners 


numbers 
sons 
nephew ) cutting even 
Once, in 
the stationery 
Federated 


that marking the price on every greet- 


depai tment of one 


store, it was discovered 


ing card was costing the store about 


three-eighths of a cent per card. Man- 
agement put some trainee sales clerks 
to work marking the cards, saved 
$1,800. “That way,” says Mr. Fred, 
“they also got to learn the line.” 
Such attention to detail helps ex- 
plain Federated’s hefty 14.4 
$195.5-million capital 
ment (vs. about half that for 
centralized Allied Stores). But it does 
not tell all. A shrewd merchandiss 
Federated turns its 
almost ten times a year vs. an average 


returt 
on its invest- 


strongly 


inventories ove! 


7.5 times for a dozen competing 
And rather than wait for cus- 


come to its 


chains 
tomers to stores, it has 
brought new stores to suburban shop- 
pers, enlarged and refurbished down- 
the urban trade 
Since 1949, Federated has increased 
it total retail facilities by some 91 
“There’s nothing about the makeup of 
a department store,” M: 
“that 
goods as cheaply as a discount house.’ 
With first-quarter 
perhaps 5° bette 
Mr. Fred sees “substantial increases” 
the first half of 1959. In 
fact, about the only aspect of the 
scene that makes Mr. Fred see red is 
all the talk about curbs on consume: 
credit. “That’s bunk!” he says At 
the end of last year our credit losses 


town outlets for 


Fred main- 
| 


tains, doesn't permit it to sell 


sales running 


than a year ago 


at least for 


} 
retall 


were just as small as they were the 


year before. People have learned to 
pay their debts.’ 
Whatever the 


about the need for 


economists 
more U.S 


Russia's growth, 


may Sa\ 

priy ate 
match 
primarily 


Saving to 
Lazarus is interested 

more spending to keep his cash regis 
ters ringing and to allow him to get 
on with the 


stupendous volume and a 


business of ringing up 
lew ex 


pennies on each che k 


FEDERATED’S FRED & RALPH LAZARUS: 


4/0) S€€ 


chen sO 


uSiness 
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only Say that he regarded plastics as 
“a promising product.” But a suffici- 
ently promising product would seem 
to be exactly what Scott already had 
By 1965, when the U.S. will have 
a population of around 200 million, 
the average American will probably 
be working his way through about 
26 pounds of tissue products every 
year. This points to an increase in 
tissue demand of about 25°, over the 
next sIx years 

Simple Answer. Why then was Mc- 
Cabe getting interested in plastics, a 
fiercely competitive industry and one 
not naturally in the scope of a paper- 
maker? Actually, the answer was 
simple: the problem facing McCabe 
is not the possibility of any fall in 
demand for tissue but the question of 
how much of the 26 pounds being 
consumed per head in 1965 will be 

SCOTT PAPER’S McCABE: Scott tissues LOADING PULP BALES: 
from the supermarket At least three quarters of McCabe's to the plast 
sales come from products displayed 


P {PER on supermarket shely es tissues nap- 


ing fine at its old stands. But 
kins, paper towels. But as supermar- 


is taking no chances. Foreigr 
kets have grown in size, they have 


rar woornn sion taken together with his ns 
HA VE TISSUE, tended to seek a larger share of re- tures into he 


plastic s belie, 


WI . tailing profits by pushing their own ample insurance against whater 
LL TRA VEL private brands in a variety of con- 


happen to his rolls on the supe 


sumer goods, among them tissues and 
Having most of your goods napkins. This tendency has grown 
on a supermarket shelf can so fast that all a, —s eer 
be rather like sing sold in supermarkets have double« ; 
eggs in je reer —— their sales a the past five years, in- FOOD PROCESSORS 
Scott Paper's haste to find creasing from 5°, to 11°, of the total 


more baskets. oon Thought. _— _ THE TALL CORN 


shelves 





and how 
WHEN a manufacturer who dominates #St the trend will go only time will The c } » hee 
a highly profitable national market teil. Perhaps Americans will always ; Id a =? te Pena 
begins poking into other products, "e™@in brand~« onscious when it comes go r at Corn Sst we ts an- 
businessmen usually ask “Why to Scott's kind of product But shrewd nual meeting. mul corny u 
doesnt he stick to ‘his last?” Last businessman that he is, McCabe is cy sae 
month they were asking that ques- coppering all bets. Among his plasti W ; nom 
tion about Thomas B. McCabe's bri]- Products is a urethane foam for tex gn ee Nd 
liantly-successful Scott Paper Co tile use, a polystyrene plastic cup fo ee eee 
Far and away the world’s biggest hot drinks. He is also marketing on Ks — ' , ana _— Rae 
maker of toilet tissues, paper napkins of the very few paper textiles on sale stockholders as a whole 
and paper towels, Scott sells, mainly 
through supermarkets, more than half As yet, all of these together hardly pehigeie Riceesesiiay Meee 


for disposable clothing ing and contented lot la 


. ome ¢ oO ’ . » fy on of angry questior they ! 
the U.S.’ burgeoning needs of these @™mount to an appreciable fraction of 


mundane but profitable products his sales. But Scott has hardly gotten rae As one analyst 
But what was this? Here was ‘Started in plastics. Nor are rally hundreds of ant 
McCabe's only hedge against the { u ! Most of the 


McCabe moving into plastics Scott : 
ture. He is convinced that whateve med to think they 


Paper, said he last month, was cur- : ’ t] 
. ‘ ns th tissue market 1 t > watch a snow rathel 
rently devoting “concentrated atten- happe ns %o - —_ ie ois 


e : TC 1e - er ’ hi hardly an accounting ol 
tion” to the development of plastics U.S., the overseas market has hardl 


been scratched was all happiness 


z . lso knows that. howeve ness 
going afield Had something gone McCabe al canted nat, howeve 


For the first time, the company was 


much foreigners may joke about the Of all the 1959 crop of 
U.S. predeliction for efficient and ings, probably none could’ o 


wrong with the business which has 
made Scott the most consistently prof- 
itable of U.S. papermakers? Or wa colorful plumbing, they seem to ap- sheer happiness the one presided ove 
‘ N é é : as “ “ . . yt 
omething about to go wrong that the preciate the American-born, everyday by Corn Products Co.* President Wil 
we . . . | ’ he tod , Ce a " o] 
public had not vet detected”? luxury of good tissue With $25 mil- liam T Brady at Manhattar statie 
On the Sane ol it. the whole move lion invested in foreign tissue -making Hilton hotel last month B 
was hard to explain. McCabe himself companies, including his half share his meeting going as 
threw little light. His aides would ™ the world-wide Bowater-Scott t had been lubricated 
Corp.. Ltd... McCabe clearly hopes to 
Pape Co. Traded NYSE Recent 
rice range (1959) high, 877_—: low 
1958) : $2. Indicated eee yey standards ris« 


arnings per share (1958): $2.75. Total 


$3092 million. Ticker symbol: SPP No Chances. Right now, Scott is do- 


capitalize on this fact as foreign living 
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CORN PRODUCTS’ BLUMENSCHINE & BRADY: 
a dash of cold water and a Dietrich croak 


Products’ Mazola oil. At one time he 
had to stop proceedings to beg share- 
holders to refrain from applauding, 
owing to the shortage of time 
Sentiment. The 600 stockholders pres- 
ent did have something to applaud 
The present Corn Products Co. came 
through the 
Corn 


corn 


into being last Octobe 


merger of $227-million (assets) 
Products 
oil, starch, poultry & dog foods, in- 
dustrial 
(assets) 
butter, 


polish, 


Refining (corn syrup, 
dextrose) and $57-million 
Best Foods (Skippy 

Hellmann's mayonnaise, boot 
pickles, H-O World 

sales of the combined companies in 

1958 were $650 million, up from $612 
million in 1957, and net at $33.8 mil- 
lion ($3 a share) was up from $32.7 
million ($2.88 a share) in 1957 
Stroking his purring stockholders, 
Brady further informed them that net 
(domestic and Canadian) for the first 


peanut 


oats) 


quarter of 1959 was 59c a 
in 1958 
ter in more than a decade.” But on the 


share, up 
from 58c “the best first quar- 


whole it was not so much statistics 
that set feet stomping as the evident 
determination of ex-Best Foods stock- 
holders not to be outdone in loyalty 
by ex-Refining stockholders, and vice 
versa 

Foods 
ask if thei 
Leonard G. Blum- 


enschine (now a director of the com- 


Sentimentality, An ex-Best 
stockholder got up to 
former President 
bined company) would say a word 
As Blumenschine 
frame to the 


eased his massive 


dais, thunderous ap- 
plause swelled from half the room 
The meeting appeared on the verge 
of breaking into “Auld Lang Syne.” 
After Blumenschine had spoken, a 
93-year-old ex-Best Food stockhold- 
er said he had been a bit skeptical 
when Best Foods and Corn Products 
united, but now he felt perfectly at 
home. Everyone cheered at this 

A stockholder’s restrict 
the amount of incéntive compensation 


motion to 


26 


down 
Aimost 
didn't 
asked 
could list return 
(14°,) and 
(35.2°. ) 
that it 


to be paid officers was voted 


decisively and indignantly 


apologetically, someone who 


trust his own long division 


Brady if his 


on shareholders’ 


report 
equity 
net as a percentage ol sales 


Brady 


would next year 


promised contritely 


Long Eyelashes. Then a handsome 
young lady got up to announce that 
she was Miss Evelyn Davis of Wash- 
ington, D.C 
stock in many companies and attends 


,a Shareholder “who owns 


many meetings.” 

In a fetching little mauve dress and 
an equally fetching continental ac- 
cent, she threw a much needed dash 
of cold water on the meeting by ask- 
ing what the year’s earnings would 
have had Corn Products 
LIFO and not FIFO? Brady 
lowed and over the years, the 
Why hadn't $7 million in good 
will been written off in the merger? 
It was being written off year by year 


been used 
SW al- 
said 


same 


Why not save accounting expenses by 
buying out minority interests? They 
wouldn't sell 

What about 
quisitions? 
Brady 
which 


more mergers and ac- 
Miss Davis 
ums and ahs 


continued 
started the 
chief frequently 
this Fluttering 
long eyelashes, Miss Davis asked in a 
Dietrich croak: “Meester Brady, have 
you thought of United Fruit? I think 
ve could do vonders wizh zhat 
pany.” Loud laughter Mi 
said he thought so too, but it 


with 
executives 


sidestep question 


com- 
Brady 
wasn't 
for sale 

Under a large banner reading wE 
FEED THE WORLD, shareholders started 
to feed themselves. All except Miss 
Davis. “I must go to zhe IBM meet- 
ing,” she and 
hand 


said, with a wave 


of a manicured she was gone, 


probably to throw a little tepid water 
on Mr. Thomas Watson's show at the 
nearby Coliseum 


RAILROADS 


WEDDING BELLS 


The Erie and Lackawanna 
hope to set up good house- 
keeping together by 1960— 
but on a piggybank budget. 


[Two troubled railroads, Cleveland’s 
Erie and New York’s Delaware, Lack- 
awanna & Western, last month shook 
hands on a merger deal—and thus by 
perhaps next July there will be only 
a $737-million rail network fan- 
ning out from Chicago to Jersey City 
serving the heartland of the industrial 
east and ranking about 15th among al] 
U.S 
Under terms of the banns published 
by the both 
month, common 


one 


roads In operating revenues 


roads last 
stockholders 
shares of the me 
Erie 


Lackawanna 


boards of 
Erie 
will get 1), rged 
share they 
holders will 
Though precise de- 
are not yet ironed out (stock- 
holders and the ICC have still to ap- 
prove), the smalle1 
doubtless be 
with 


company for each 


have now: 
get one tor one 


tails 


Lackawanna will 
E le 


bas¢ 4 


merged into the 
Cleveland, Erie’s 
as the merged road’s headquarters 

Made for Each Other. But the big 
Will the merger save the 
As it is, the se- 
holders can stand a few 


current 


question 1s 
partners any money? 
curity sucn 
advantages, for the new couple will 
married life on the 
Since the Erie hit 


its modern peak in 1951, gross operat- 


be starting pro- 


verbial shoestring 


ing revenues have tumbled $26.6 mil- 
lion to last year’s $152.7 million, whilk 
net income has fallen off from $13.5 
million to 1958's record deficit of al- 
most $4 million 

No less 
Lackawanna, 
1952 


million 


has been the 


best 


strapped 
whose yeal Was 


$93.2 


revenues ol 
$3.91 a 


when gross 


produced profits of 
Last 
$76.3 million in revenues, a crunchins 
deficit of $2.40 a share. And plaguir 

both roads like a pox is the sickening 


share year’s dismal showing 


passenger problem which bleeds the 
Erie, for example, by about $2 million 
in annual commuter losses alone 

Nor do better 


mediately in prospect 


things appear im- 
The Erie 
some money in March (about $650,000 
$321,000) but 
the Lackawanna dropped about $1.9 
million in its first quarter, 
see the return of black ink until April 

Erie’s President Paul Johnston con- 
fidently predicts “substantial savings’ 
will But the shoestring being 
as thin as it is, it remains to be seen 
whether the Erie-Lackawanna 
bined can live together more cheaply 
than apart 


made 


vs. a year-ago loss of 


will not 


result 


com- 
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Like Roaring Niagara... 


Through the low-cost, hydro- 
electric power created by Niag- 
ara’s thundering waters, has 
grown one of the world’s lead- 
ing industrial regions. Niag- 
ara also keeps a closely 
guarded secret its age. Geol- 
ogists would like to know, but 
Lady Niagara isn’t talking. 
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there's more to 
Cities Service 
than meets the eye! 


Viewed by more than 2,000,000 
: awesome Niagi ra 
more than a scenic place to hone 
or test vour skill with a camera 
Niagara’s thundering 

provide the low-cost, 

powel that has given birth t 

¢ 


greatest industrial areas ir 


In a sense, oil company op 
like that. Millions of people, 
ple, quickly recognize the Citi 
emblem and the 19,000 station 
blem identifies. Few, however, 
its drilling rigs at work, pri 
continents for oil...and ne 
sees its thousands of miles of 
These, however, are only part of the 
modern facilities in which Cities Servi 
has already invested a bil 
Caring for tomorrow’s e\ 
needs will require further 
Thus, just in the last two 4 
Service spent over $350 mil 
for the future. 
Only in this way 
given what she must ha 
more jobs, more and bettei 


prod icts 





This little city wants 


THERE ARE HUNDREDS of small cities and towns in the South today whose economy 
has traditionally been—and still is— based on thriving, prosperous agriculture. But 
due to modern mechanization, fewer farm workers are needed these days. Boys and 
girls who once grew up “on the land” and stayed there to help work it, now seek 
new, non-rural employment. What they want to hear today is the sound of a 


factory whistle! 

A factory locating in such a community finds a ready-made pool of industrious, 
intelligent workers made up of highly trainable young people who like their home 
town and don’t want to leave it. They are eager to find a local job in industry and 


ALL AMERICA IS GROWING — — BUT THE FAST-GROWING 








a factory whistle! 


just as determined to keep it. The community, too, welcomes new industry, to 
hold its economy in proper balance. 


Yours is not “just another” factory when you are lucky enough to locate in a 
place like this. Your plant is important! That is why, more and more, expanding 
industry is seeking out this sort of community in the South. Let our Industrial 
Development Department show you some of these fine smaller communities. Let 
them refer you to other industries like yours that have sought out and found 
just such an opportunity, with happy results for all concerned. “Look Ahead — 
Look South!” 


SOUTHERN RAILWAY SYSTEM 


WASHINGTON, D.C 
THE SOUTHERN SERVES THE SOUTH 


el 4: oe = 
tat im 
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YOUNGSTER OF THE “FAMILY” IS THE MODERN SOUTH! 








Morgan Guaranty Trust Company 


O |} NEW YOR K 

began operation [pril 27, 1959, as the 

banking institution formed by the merger 

Of J.P. Morgan & Co. Incorporated and 

Guaranly Trust Company of Netw york 
BOARD OF DIRECTORS 


KY ¢ AT EXANDER 
n of the Board 





CORPORATE PLUR ALISTS 


NEW ADVENTURES? 


Louis Wolfson’s on-again, 
off-again sale of New York 
Shipbuilding has done noth- 
ing to dispel Wall Street's 
suspicion that the old wheel- 
er-dealer has not really 
changed his spots. 





Saip Moneyman Louis E. Wolfson 
when some of his Merritt-Chapman & 
Scott Corp.* stockholders chided him 
last month about Merritt stock stand- 
ing still in an advancing market: “I 
don't know much about the stock 
market. When prices soar when earn- 
ings do not rise, I am as dumbfounded 
and confused as a newborn babe.” 
Wolfson, of course, was being un- 
modest He is far bette: 
known for his market and/or proxy 


necessal ily 


fight operations than as chairman and 
S: 82-million 
paint, 


operating boss of the 


(sales) chemical 


MCS 
known to 


construction, 
and shipbuilding 
True Wolfson has 


make mistakes as, for example, when 


empire ol 


been 


he sold short several hundred thou- 
sand shares of American Motors. But 
Wolfson 


stocK on 


is not so confused as to dump 
the market when its price is 
ilready declining 

That was the most probable reason 
for an abrupt turnaround last month 
Merritt-Chapman, a short four weeks 
sale the bulk of 
80.5 holding in $60-million New 


York Shipbuilding 


iter registering to 


announced it had 


& Scott Cor; Traded 


ce 20. Price range 1959 
18. Dividend 1958 $1.20 
pa it $1.2 ! 
1.77. Total ass 
MCS 
yuilding Cory Trac 
31, Price range 195 
Dividend 1958 $1.40 
$2. Earnings pe 
ets: $60.2 mi or 


LAUNCHING 


iT \.Y¥. SHIPBUILDING: 


not confused enough 


changed its mind, planned to hold on 
New York Shipbuilding, 
high of 38%x in February, had dipped 


which hit a 


to 36'4 by March 3, when the impend- 
was first announced 

By April 22, 
announced, its price was down to 33'4 
Obviously, the “appreciation” which 
MCS expected to realize on the stock 
(carried on the books at an acqulsi- 
$24) 


fast. Far from being confused by the 


ing sale 


as the turnabout was 


tion cost of was shrinking too 


Situation, Wolfson knew exactly what 
to do. He withdrew the 


The $20-Million Question 


left unanswered the 


offering 
Which still 
Why 


had Wolfson wanted to unload one of 


question 


his prime 


place The 


" 
merely 


possessions in the irst 
announcement 
hoped-for $20 


original 
stated that the 


million would be used to “broaden 

Merritt The cancella 
signature of Robert E 
president February 
still left the inference that plans were 
afoot, but that the 
look elsewhere for the 


the scope ol 
tion, over the 
Harve \ Since 
company would 
wherewithal 
Was Wolfson about to embark on a 
‘Ww acquisition campaign’? To that 
neither Wolfson nor Harvey 
After he 
under the 
banner, Wolfson stopped short 


question 
brought 
MCS 


thre 


was communicative 
some 15 companies 
vears ago. The period since has been 
devoted to shedding the less protitabl 

Richer In Than Out. New York Ship- 
building was hardly one of the less 
profitable If 


was the star of the 


anything, last vear, it 
complex. Its ow1 
sales increased 44 to $109 millior 
and its eat ws 70 to $4.7 million 
It accounted for a solid 37 of total 
MCS earning Nor did this seen 
to be a mere flash-in-the-pan. Or 
the basis of New York Shipbuilding’s 
backlog alone its 


existing next two 


nised to be at least as good 
Why sell it ther Appa 
Wolfson needed cash to buy 


thins And _ the prospect 


years pro! 


looked extremely good to ft 
Wolfson had gotten t 

fo the Ne 

MCS 


Booming Business 


CHANGE OF HEART 


yrket looke “ k 


ne to 


paints and finishes 
ferroalloy electric furnaces ol 
Tennessee 
sion have been wo 
since the start of the 


a uke ~ 


and has benefited fron 


Steel divisior 


heavy constructior 
Also 


mans oldline heavy con 


doing well is 
ness. The company 
ol foul biggest « 
panies in the U.S 
President Harvey 
itably the bigge 
being done by a 

With the Improy 
Wolfson MCS 
dend to 30 cents in Feb: 
20 cents paid in the |: 
of 1958 He also hit 
shareholders that 


raise d 


action would mak« 
tle happie 

Who Not What. St 
lains skeptical ab 
lan In spite ol 


The 


the current bull m: 


MCS’ WOLFSON: 


Products & Chemical divi 





seemed pegged like a rock around a 
$20 price. 

Opines one broke: 
Chapman, the 
‘what’s the company going to do?’ It’s 


“With Merritt- 
question 1s never 
always, ‘What’s Wolfson going to do?’ 
It's this kind of backing and filling 
that leaves you puzzled. If 
plans, I want to wait till I find out 


he’s got 


what the plans are 


ELECTRICAL EQUIPMENT 


MAN ON A 
TIGHTROPE 


Heady with good fortune and 
almost dizzy from wild ru- 
Hugh Robertson is 
hard put to keep high-flying 
Zenith’s 





mors, 


corporate balance. 


LIKE a man afraid that anything he 
tend to 
Hugh 


says might incriminate him, 


Chairman Robertson gingerly 


faced an “unprecedented” overflow 
Chicago last month 


convened Zenith Radio Corp.'s 


and 
10th 
So cautious had re- 


audience in 


annual meeting 
cent events made him, Robertson con- 
fided, that he fearful of 
putting out oul quartet! 


was even 
first 
because we didn’t want to add to the 
fire.” Actually, Robertson had noth- 
ing whateve 

A case 
the fire 
business booming and rumor rampant, 
Zenith stock began orbiting like Ex- 
plorer III. From a low of 178 at the end 
of January it 


higures 


to be ashamed of 
ol spontaneous combustion, 
when, with 


started smoking 


zoomed upward to a 


335 to become one 
(and won- 
sig Board 
understandable In 
vear for U.S 
TV, hi-fi 


aid business had flourished, pushing 


high last month of 
of the talked about 
dered about) stocks on the 

The talk 
1958, a poor 


Zenith’'s 


most 


Was 
industry, 
hearing 


radio and 


sales up $35 million to an all-time 
high of $195 
a record $12.1 
lion more than the yea 
for all 


no secret that Zenith’s first quarter in 


million and profits to 
million, almost $4 mil 
before. And 
Robertson's reticence, it was 
1959 had been another record-breaker, 
with sales up 40 

Results vs 


merely 


and profits up 63 

But than 
sales (in 1958 it 
claims to have edged out RCA to be 

nations No 
and seller of black & white TV sets) 
Zenith had also done a top drawer job 
fo its 
holders. Its net profit margir 


Rumors. 
piling up 


more 


come the One producet 


of raking in profits share- 


which 


Zenith Radio Cory d Rece 
) Pr 


ee 


ZENITH’S ROBERTSON: 


sometimes news can be too good 


from 4.1 in 1954 to 6.2 
easily outstripped rival RCA’s 2.5 
Magnavox’s 3.2%, and Motorola's 3.4 


It even 


climbed 


brought home profits 
(17.1lc) on 
capital 
(13.7c) and 

Still, it 


the winds of 


more 
{ 


dollar of in 


Magna\ ox 


every vested 


than runners-up 
RCA (13.6c) 
was the wonde: 
that 
set Zenith’s shares ablaze 
had it, Zenith would earn $20 
$12.30 last 
a new high-speed camera; a new flat 
a color TV 

Beyond that, Robertson complained, 
the rumor mongers had Zenith buying 
(or being bought by) 
firm one can think of.” 
Emerson 


fanned by 
had 
This vear, 


rumor, really 
rumo! 
a share (vs year): it has 


television tube and tube 


“almost every 
(Among them: 
Webcor, Hazeltine) 


It was all too much for new 


Radio, 
President 
was named 
death of Zenith’s 
McDonald a 


chairman) 


Robertson (who presi- 


Com- 


yeal 


dent on the 
Eugene 
month 
stock 


sighed, “if it 


mande 
ago, this 
“IT think our 
1ealthy he 


rose to 
would be more 
ranged on 
actual re¢ ported figures and not on ru- 
Which left Robertson in the 


position of having to mute 


mors 
pe ulian 


his good news lest it encourage yet 


anothe crop ot umot 


BONDS 


ALL OR NOTHING 


They can pay as high as 15% 
nothing at all. But 
here’s why some shrewd Vall 
Streeters have their 

railroad income bonds. 


—<aor 


eves on 


\ WaLt STREETE! 


ore speculatiy 


still be holding a reasonably valuable 


bond. But if you buy ‘em wrong, you 
may have to sit for years holding or 
to a piece of paper that pays you n 
interest and is a bond in name only 
There are, as the bond pundit was 
well aware, all kinds of income bonds 
Some of them, such as Virginian Rail- 
way’s 5% income debentures of 2008 
are quite high quality bonds. Others 
New Haven's 4!0’s and 


Lehigh Valley's 4’s, pay no interest at 


such as the 


all currently and are really little mors 


than speculations on a 


recovery ol 
earning power. Even their origins dif- 
fer. Some are throwbacks to nea 
bankruptcies 01 
Others traded fo 

shares to save taxes for the 


All income 


one thing in common: the 


reorganizations 


were prele ed 
roads 
bonds. howeve1 nave 
ISSUING road 
need not pay interest unless it actual 
this 
come bonds different from 


In the case of the 


makes in- 
all othe 


normal bond, failurs 


earns it. It is which 


to pay an interest coupon can throw 
the issuer into bankruptcy 
There are other peculiarities about 


| Most 


rall bonds 
semi-annually o1 


bonds pay interes 
quarterly. Income 
bonds usually pay once a year and 
then out of the earnings, if any, of the 
Anothe 


interest, if not paid, is usually cumula 


veal before peculiarity 
(see table) 


then 


tive but only to a degree 


This is exactly what makes 
sell frequently at very large discounts 
from face value. It is also what makes 
them look interesting when the rail- 
roads are pulling out of a recessior 
DL&W's income 4’s for example. A 
$1,000 bond currently sells for 
Should the proposed merger with th« 


Erie put the DL&W back on its feet 


the income bondholders 


$370 


could look 
forward to a $40 payment on accumu 
lations plus a return of nearly 11 

thereafter with the 


fat capital gain thrown in as the 


veal chance 
credit standing improves 

It is, of course, by 
that the DL&W or any othe: 
road will ever get back to a f 
their 
That is the element of risk 

But to at least a handful of 
Wall Streeters the 
worth watching now that the 
seem to be picking up. Key 
Fund of Boston’s $65-million 
Bond rently 
committed to railroad 


thinks highly of 


no mean 


est basis with 


mMcome 


bonds 


count Fund is cur 


income Ho! 


them bot! 


now 


income and potential capital 
Elbridge L. Shaw, of 
brokerage house of Vilas & Hick« 


ncome bond expert No 


Sums up 


iggest them for 


but when the 











BOND MARKET ROULETTE 


There's an all-or-nothing quality about railroad income bonds. You pay your money and take your 
chance. Technically they are bonds with regular interest rates and a maturity date. But the railroad 
need not pay the interest unless it earns the money—and often it does not. Hence these bonds often 
sell at very big discounts from face value. Thus when interest is paid, it can represent a very high 
return on the market value of the bonds. Or, unlike other bonds, it may bring in no return at all some 
years. One big appeal: if a non-paying railroad resumes interest payments, the bondholder often can 
expect considerable appreciation as well as a high return. 


Interest 
Recent Interest Times Outstanding 
Market Potential dec'ared Maximum Earned interest Millions 
Price Return in 1959 Arrears Accum in 1958 Payable 12/31 58 


Baltimore & Ohio 4'/2s, 2010 79 ¢ 5.79 , Fully 1.45 May | $22.0 
Boston & Maine 4'/2s, 1970 432 10.3 Fully 49 0.35 May | 18 
Central of Georgia 

A” 42s, 2020 8558 2 V2 77 May 
Central of Georgia 

B’ 42s, 2020 67'2 y Vy Vy 72 May 
Chicago Great Western 

4's, 2038 77 : VW Apr 
Chicago & Eastern Illinois 

5s, 1997 73 Ap 
Chicago & Eastern Iilinois 

Deb. 5s, 2054 64 / non-cum 
Chicano, Milwaukee, St. Paul 

& Pacific 42s, 2019 “A 793 , 13 
Chicago, Milwaukee, St. Pau! 

& Pocific 42s, 2044 ‘'B 6812 
Chicago, Milwaukee, St. Paul 

& Pacific Deb. 5s, 2055 68 
Chicago & North Western 

4'2s, 1999 64 
Chiengo, Rock Island & Pacific 

Deb. 4'/2s, 1995 82 


Deloware, Lack. & Western 
NYLW 5s, 1993 5) 


Delaware, Lock. & Western 


L. of NJ. 4s, 1993 37 
Denver & Rio Grande Western 

42s, 2018 88 
Erie Inc. 42s, 2015 
Erie Deb. 5s, 2020 59 
Gulf, Mobile & Ohio 

A” 5s, 2015 81 
Gulf, Mobile & Ohio 
Gulf, Mobile & Ohio 

Deb. 5s, 2056 
Lehigh Valley ‘‘D’ 4s, 2003 
Lehigh Valley ‘'E’ 4'/2s, 2003 
Lehigh Valley ‘’F’’ 5s, 2003 
Minneapolis, St. Pau! 1-4'/2s, 1971 
Minneapolis, St. Pau! 2-4s, 1991 
Mo-Kans.-Tex. Adj. 5s, 1967 
Mo-Kans.-Tex. Deb. 52s, 2032 
Mo Pac “A” 434s, 2020 
Mo Pac "B” 434s, 2030 
Mo Pac Deb. 5s, 2045 
Monon (CIL) 1-4s, 1983 
Monon 2-4'/2s, 2003 
Monon Deb. 6s, 2007 


New York, Chicago & St. Louis 
Deb 4'/2s, 1989 


New Haven 4!/2s, 2022 
N_LY Susq & Western 

4'/2s, 2019 
St. Louis-San. Fran. 42s, 2022 
St. Louvis-San Fran. Deb. 5s, 2006 
Virginian Deb. 6s, 2008 
Wabash “A” 4s, 1981 
Wabash “B” 414s, 1991 
Western Pacific Deb. 5s, 1984 
Wisconsin Central 4'/2s, 2029 


arket price it f 








l 5 l 959 











INVESTMENT. COMPANIES 


CHANGING SPOTS 


Electric Bond & Share, 

George Walker's corporate 

cameleopard, is about to 
change its spots. 





For YEARS Electric Bond & Share 

was known to investors chiefly as a 
“rich man’s stock.” The stripped-down 
but still (total $193 
million) relic of a famous utility hold- 
ing company which 
$1,700 a share just 

Bond & Share 


unrealized 


sizable assets 
sold for 
before the 1929 
still has large 
big block of 
stock in American & Foreign Power 
Each year it enough Foreign 
Power to offset its year’s earnings with 


over 


crash, 


losses on a 
sells 


losses, thus permitting a tax-free “re- 
turn ‘of capital” payout (Forses, Apr 
15, “Dividends & Taxes”) to stock- 
holders 

These tax-free payments have 
looked extremely attractive to high 
bracket taxpayers. But 
little enough else in the company’s 
record to attract rank-and-file in- 
vestors. In Bond & 
Share’s market history has been re- 
markably unremarkable. In effect a 
curious sort of closed-end investment 


there was 


recent years 


trust with operating subsidiaries, its 
stock has consistently sold for a little 
less than its net asset value, quietly 
climbing along with the market from 
a low of 1054 in 1949 to a recent high 
of 38 

Last month, new and 
possibly more spectacular day seemed 
about to dawn for Bond & Share. 
President George Walker exultantly 
informed stockholders that the SEC 
was likely soon to grant the company’s 
request for exemption from the re- 
strictions of the Public Utility Hold- 
ing Company Act, which was a legacy 
from the days when EB&S dominated 
an estimated billion-dollar utility 


however », a 


Electric Bond & Share Co. Traded Amer- 
ican Stock Exchange. Recent price: 367, 
Price range (1959): high, 38: low, 34. Divi- 
dend (1958): $1.40. Indicated 1959 payout 
$1.40. Earnings per share (1958): $1.45. Total 
assets: $192.6 million. Ticker symbol: EBS 


we, 


eo 
. 


~ 


EB&S’ WALKER: 
the handcuffs are coming off 


pyramid “This will mean,” said 
Walker happily, “the end of a long, 
expensive drain on management’s 
time and corporate funds. Even more 
important, it will let us use our own 
stock in making acquisitions, which 
we've forbidden to do. We've 
had to pass up several profitable ac- 


been 


quisitions because of it.” 

“Ex-SEC.”” Promptly, Bond & Share, 
selling “ex-SEC,” galloped to a post- 
war high actually sold late last month 
at a slight premium over its March 
31 asset value of $36.69 a share 

Why the market’s new-found in- 
terest in EB&S? What sort of com- 
pany was Walker planning for the 
future? Basically, Walker plans to 
use EB&S’ 


knowhow to 


technical 
liquid 
into profitable operating investments 
“Technically we'll be a regulated in- 
vestment company,” says he, “but 
don’t let the fool you. We're 
basically an operating company, and 
we plan to use our cash 
vestments, if 


considerable 


steer its assets 


name 


and our in- 
necessary—to acquire 
more operating subsidiaries.” 

Curious Conglomerate. When that 
happens, investors will at last be able 
to decide just what manner of com- 
pany EB&S really is. Until now the 
itself nevel 
It is a curious conglomer- 


company has seemed 
quite sure 
ate. On the one hand, it owns a port- 
folio of 31 blue chip stocks with a 


market value of some $66 million, plus 





WHATIZZIT ? 
In the process of changing from an 
investment company to an operat- 
ing company, after a long and 
somewhat chequered history, Elec- 
tric Bond and Share is at present a 


rather strange kettle of fish. 





another $26 million in cash and cur- 
Thus almost half its total 
$193-million assets are investments 
But, on the other hand, Bond & 
Share still controls Foreign Power, a 
$1.2 billion Latin American 
utility operating company. Each yea) 
after realizing its losses on Foreig: 
Power stock, Bond & Share buys back 
enough to keep about 55‘ 
and Last Foreigr 
Power dividends provided 42‘, of its 
parent’s $9.4-million income 
Another operating subsidiary is 
Escambia Bay Chemical Co., a $35- 
million Florida-based maker of nitro- 
gen, plastic resins and urea, which was 
1954 in wit 
Gas Corp., forme) 
Bond & Share 
Last Escambia 
profits, soon may start paying divi- 
dends to 
And_ through 
owned subsidiaries, Ebasco 
and Chemical Construction 
Bond & Share is 
booming 


rent assets. 


(assets ) 


owne rship 


control. year 


partnership 
itself a 
domestic 


set up In 
United 
subsidiary 
year showed its first 
its parents. 
two more wholly 
Services 
Corp 
hip-deep in the 
business of utility 
chemical plant construction. Between 
them Ebasco and Chemico paid $3 
million in dividends to Bond & Share 
last year—a handsome 
properties valued at just $13 million 
Plenty to Work With. Though this 
corporate hybrid now is one third a 
utility company, one third an invest- 
ment trust and one third a construc- 
tion company, there is no question that 
George Walker intends to change this 
state of affairs. 


ana 


return on 


He says he is ready 
to snap up potentially profitable acqui- 
sitions at any time, “providing they 
are in allied to 
operations” chemicals o1 
ices. To pay for this, Walker can sell 
off portions of his portfolio—or he 
can pay with EB&S shares. 

He hopes, in short, to make Electric 
Bond & Share interesting to investors 
for more than the tax gimmick at- 
tached to its dividend. With a solid 
store of chemical and utility construc- 
tion knowhow, close to $200 million in 
assets behind him—and with the legal 
handcuffs off—there was no question 
last month but that George Walke: 
had plenty to work with 


areas our present 


t.e.., serv- 





Electric Bond & Share 
Total Assets: $192.4 Million 


—_—____—., 


(] Operating Subsidiaries 


Securities, Cash 
CJ & Other Investments 








a 
— 


Ebasco Services 
& Chemical Con 
struction Corp 
Investment 
$12.7 Million 





50% 
Escambia Bay 
Chemical Co 


54.6% 
American 

& Foreign 
: Investment 


Investment: 
$69.3 Million $18.1 Million 


Cash & Short- 
Term investments 


Investment: 
$26 Million 


Securities Portiolio 
(31 Stocks) 

* Investment 
$66.3 Million 
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Year Ended 
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Oil Division... 
new source of 
strength for 
Texas Eastern 


A new operating unit — Texas Eastern’s 
Oil Division — has taken its place along- 
side our other two divisions which operate 
Our pioneer natural gas transmission pipe- 
line and our “Little Big Inch” petroleum 


products pipeline 


The Oil Division is a regrouping of company 
units (including La Gloria Oil and Gas 
Company) into a single division operating 
fields ... 
custom refining, 


in four on and gas industry 
exploration, production 


Las processing 


The exploration and production section is 
busy exploring in nine states and is pro- 
ducing from some 800 operating wells. 


The La Gloria refinery at Tyler, Texas, cus- 
tom refines high octane auto and aviation 
gusolines—and a wide assortment of other 
products, including jet and diesel fuels, 
heating oils and petroleum coke. Already 
one of America’s most modern refineries, 
Tyler is expanding for the future. 


The natural gas processing plant at Falfur- 
rias, Texas — one of the world’s largest — 
processes some 325,000,000 cubic feet of 
gas daily — and, in the processing, recov- 
ers large quantities of valuable petroleum 
liquids, including natural gasoline, kero- 
sene, butane and propane. A new 
liquid separation plant will soon go into 


gas- 


service in South Louisiana 


Texas Eastern Oil Division has grown, 
and will continue to grow lustily on a 
formula of planned expansion and diver- 
sification which has built Texas Eastern 
from an idea in 1947 to an $800 million 
organization in 1959—a _ busy, versatile 
worker in the service of the nation and all 


phases of America’s petroleum industry. 


OIL AND GAS: Exploring ond Producing 
NATURAL GAS: Processing and Transmitting 
OIL PRODUCTS: Refining and Transporting 


| 
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SPARKLE PLENTY 


Champion Spark Plug has 
only one kind of product to 
sell its customers and, invari- 
ably, only one kind of news to 
tell its stockholders—good. 


Ir Robert Allen Stranahan Jr., the 
live-wire president of Toledo's Cham- 
pion Spark Plug Co.,* had his way, 
every time an auto odometer clicked 
off 10,000 miles he’d drive the ca 
straight to the nearest service station 
and order a whole new set of plugs— 
Champions, of course. “Why,” says he 
of neglectful U.S. motorists, “they'll 
run their cars till the engine collapses, 
and nevel change spark plugs once 
Stranahan does not quite have his 
way yet, but enough drivers share his 
concern to make Champion the na- 
tions No. One spark 
plugs, well out in front of its key ri- 
vals, Electric Auto-Lite and GM’s AC 
division. In fact, in an age of multiple 


producer of 


product diversification, Champion has 
stubbornly plugged away at its spe- 


cialty. Though its line of igniters, 
ranging from plugs for jet planes to 
lawn mowers, is the industry's broad- 
est, they are still all spark plugs 

No Knocks. But specialization has 
been no roadblock to either Cham- 
pion’s growth or its smooth perform- 
ance In the past ten years, sales 
have almost tripled while net profits 
Nor, as the 


three stockholders who showed up tor 


have all but quadrupled 


Champion's annual meeting in Toledo 
learned last month, does Champion's 
quick-firing engine show any sign of 
stalling. Even in recession-knocking 
1958, President Stranahan told his 
intimate gathering of shareholders, 
Champion's sales spurted 5.6% (to a 
record $94.3 million), and net income 
soared 13°, (to an alltime high $15.6 
million) 

Champion's sparkling performance 
in a generally lackluster year for U.S 
industry was impressive on a numbe1 
of counts. With most other companies 
having all they could do last year to 
keep costs in check and margins from 
be ing squeezed Champion had not 
only brought home net profits of 16.5 
f sales but had 
capital in- 


on every dolla Oo 
also earned 26.6 on its 
vestment, a « cing good return for 
any company busine Ss 

How do we | ” asks Stranahan 
Why, we just 


been i nn since 


right on doing what 


1910.” That 


CHAMPION’S STRANAHAN: 


doing what co es 


was the vear that Stranal 
Robert Allen Sr. and his 

(now co-chairmen o! 
their 
business from Boston to Toled: 


behest of John Willys, wl 


land Auto was then one of a 


moved embryonic 


park 


sig Four. It was not until f 
held Cham 
pion went public on the Big Board, 
86.4 of its 
6.1 million shares are still Stranahan- 
controlled 

Plugging Along. How Cnampion does 
it, however, is a 


that longtime privately 


though a commanding 


good deal more 
Stranahan let 


specialization is the key. 


calculated than 


Certainly, 
Instead of dispersing research & de- 
velopment dollars to the fou 


winds, 


Stranahan can comfortably 


concen. 


] 
ry 
pi 


trate on making better spark 
This not only makes for long p1 
tion runs, which are a boon to 
margins, but Champion's 

need sell only the one pre 
having to belabor 
them with tie-ins to other aut part 

More telling still, the 


Champion's business is the eno 


dealers without 


backbone 


' , , 
ana constantly growing replace! 


market, in which total U.S 
tions of cars, trucks and buses 


registra- 

lin bed 
past 68 million last year (vs. 56.3 mil- 
1953) 


showing. True 


lion in despite the poor auto 


Champion do ell 


directly to auto manufactur ‘ ter 


). but 


about 7 of sales goe 

90 of Champion’s salk 

and 90 of that 
dominated by Champior 
and AC. Moreover, unlik 


dustry where a aozen 


ment plugs 


compete \ iolently for 
re place ment business « n 
basis, there are no price 
plugs 
Thus spark plug Chan 
han remains unruffled 
scratched the surface of th 
he says. And he will doubtk 
satisfied until every motorist chan, 


his spark plugs every 10,000 miles 





In New England 
research 


goes on 
all over 
the map 


All New England is bristling with new, 
wide-ranging ideas —in physics or philosophy, 
in fishing or finance. In this traditionally 





creative corner of America, you'll find more 
research laboratories per capita than 
in any other comparable area on the globe. 


New thinking inevitably leads to 





new activity ... and increased profits. 





Today new business in New England provides 
an exciting stimulus to long-established 
companies. Yes, all New England business 
today has the vigor of our famous 
New England climate. Your plant or 
your business can prosper here. 
This 
thriving region’s largest 
electric utility system, 
New England Electric, 
lies in the heart 
of the world’s most diversified 
industrial area, 
serves over 4,700 
industrial firms 
and more than 
1,000,000 customers. 


y- 


NE W ENGLANO ELECTRIC SYSTEM, Boston >» Massachusetts 
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CHEMICAL 


CHEMICALS 


CHEMICAL 
BOUNCE BACK 


Though they still have their 

troubles, the nation’s chem- 

ists are most encouraged with 

the vigor of their 1959 busi- 
ness bounce-back. 


AS RECENTLY as a year ago there was 
no dearth of 
that 
growth industry was in serious jeop- 
ardy 


Cassandras predicting 


chemistry’s reputation as a 
Reason: declining profit mar- 
gins. If that continued, the skeptics 
growth would go for 
would take 


more sales dollars to earn 


argued, sales 


naught because it pro- 
gressively 
the same number of profit dollars 

Last 


dras_ received a sharp setback 


the Cassan- 
Not 
only had the chemical industry proved 
itself with a series of explosive reac- 


month, however, 


tions from the depressed earnings of 
but profit margins, too, had 
reversed 


last veal 
partly 
trend 


their downward 


(see table). Of chemistry’s 


MEN PERKINS, DOAN & EVANS 


reported sharply 
higher 1959's 
ter. Six of the ten 
comfortably ahead of the same period 
1957 Best of all 
of the top five higher net 
profit on the sales dollar in 1959 than 
they had done in 1957 at the height 
of the This despite the .fact 
that has left 
chemists with more idle plant capacity 


Big Ten, every one 
earnings in first quar- 
were running 
in boomtime foul 


showed a 


boom 
heavy expansion most 
than they had two years ago 

The Standouts. Not all the compa- 
nies, of 1957 


Al- 


course, were ahead of 


Evans’ Diamond 
kali, for example, with a 145 gain 
1958, was still 1957 
first quarter. Crawford Greenewalt’s 
du Pont, with a 44% gain, was only 
fractionally ahead of 1957. Diamond 
Alkali’s basic chemicals business had 
had 
Earn- 


though 


Chairman Ray 


ove! trailing its 


been badly hit in the recession 
not yet recovered completely 
of Leland Doan’s Dow, 

rapidly, were © still 


deprec lation 


Ings 
rising being 
squeezed by heavy 
plants 
But by and 
well Charles 
chart) 


charges on new 
Proud Parent. 

things 

Thomas’ 


really 


large, 

were Long 
Monsanto 

going to 


(see was 


town. Chemstrand, 





and three substantially behind. 
130} % Points 
120 


110+ First 
Quarter 
100} —— 
1957 
+ Level 


Monsante Hercules 
Powder 


Union Allied 
Carbide Chemical 


s 








*Third Quarter Ending February 


TWO -Y EAR TEST First quarter earnings for leading chem 
g ‘ 


cal companies looked almost uniformly good last month by comparison with the 
same quarter in 1958. But in some cases the improvement was less impressive 
than it looked. Reason: improvement was easy since 1958's first quarter had been 
so bad. A better test of the test-tubers 1959 snapback is a comparison with the 
first quarter of booming 1957. As shown below, it reveals a highly uneven pattern 
Four major companies were running substantially ahead of 1957, three about even 


du Pont 


| 


Percentage Rise or Fall of 
1959 First Quarter Earnings | 
| from 1957's First Quarter. | 


Diamond 
Air 


American 
Dow * 


Cyanamid 


Alkali 
Reduction 
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making 


subsidiary 
the money and paying 

Al Forster's Hercules 
another standout As thing 
the chemical industry 
quarter, its 50 gain 
modest but it 
solid 19° gain over 1957 
ter What happened l 
that his 
aditionally 


was 


was simply 
pany, t 
specialities as explosives 
stores, had resisted the recession 
ter than most of his 
Victory On All Fronts. C 
Morse Dial’s Union Carbide po 
82 gain in the 
1958 and 17° improvement ove1 
Like Union Carbide’s pickup, 


RELAXING SQUEEZE 


For several of the big test-tubers, 
this year's first quarter brought 
not only higher earnings but fatter 
profit margins as well. Here is the 
way the ten top chemists stacked 
up on net profit per dollar of sales. 


rivais 


first quarter ove 
195i 
Allied 


ompany 


Du Pont* 
Union Carbide 
Olin Mathieson 
Allied 


) 


~ @oo°os w 


Dow 
Monsanto 


American Cyanamid 


Air Reduction 
Hercules 

| 

| 

= 


NNN OO @@O A 


oeoeno oOo 


Diamond Alkali 


* GM dividends not 
+ Third quorter end 


Chemical's 69' 1958 


reflected a jump from a recession-hit 


recovery tron 


quarter. But, what was more impor- 
tant, Allied’s President Glenn Miller's 
from 1957 first 


14 gain quartet! 


reflected an improvemer in basi 
profitability—the passing of _ the 
Allied's 


ventul 


breakeven point in costly 
nylon and polyetl viene 

But whether their firs 
earnings were better o1 
1957's first 
gene ral were 


With few 


the recovery 


chemical 
buoyed up last 
they 
them on to new 
Es- 


im- 


quarter, 
month 
exceptions expected 
to carry 
and 


records in sales 


pecially 


earnings 
encouraging was the 
provement in net profit margins. Even 


conservative American Cyanamid’s 
Thomas L. Per- 
kins, couldn't help but feel optimistic 
said he, “to 
improvement in 


1959 


cautious chairman, 
“It seems only realistic,” 
expect an business 
for the full year 





MAIL -ORDER 


MORE MONEY 
IN MONEY 


There’s nothing like credit 
to bring in the customers. 
And, as Spiegel, Inc. is dis- 
covering, credit can even be 
more profitable than mer- 
chandising. 





It pipn’T seem likely, but there it was 
Well-rooted if smallish Spiegel, Inc., 
%4 years old this year, was setting a 
fast pace in its mail order business 
Statistically third in the field, Spiegel 
is still a pint-sized operator: its $134.8- 
million sales in 1958 lagged far 
hind front-running Sears, 

($3.7-billion sales) 
Ward ($1.1 billion) 
perience 
produced 


. far be- 
Roebuck 
and Montgomery 
Yet Spiegel's ex- 
last even have 


year may 


some lessons for its far 
larger rivals. On sales up 5.1°,, its 
41°,, while Sears’ earnings 
were improving only 3°,, Ward's de- 


net rose 


clining 5.6°, 

If it had been just a fluke of sta- 
tistics, there would not, of course, be 
any lesson. But tirst-quarter 1959 re- 
sults seemed to confirm it being no 
fluke For Chairman 
Modie Spiegel reported sales up 54°, 
Sears, 13 tor 


And again earnings rose at a 


last month 


(vs. a 15 gain for 
Ward) 
spectacular rate from 5c a share in the 
same quarter a year ago to a flat 97¢ 
This was better than Sniegel had done 
in the first nine months of 1958 

A Lesson? Had Spievel found some 
new retailing tricks to explain such 
results? a answers Modie Spiegel, 
“our new [easier] credit plan.” 

Easy credit, in a world where cash 
is becoming a naughty word, is hard- 
ly a_ startling innovation by itself 
itself had done 
75°, of its volume on easy payments, 
Sears, 36 


Spiegel traditionally 
against less than 50°, for 
for Ward. But convention 
has made the term of repayment de- 
pendent on the kind of merchandise 
bought Payments on 
ticket” like may 
run over periods as long as 24 months, 


retailing 


some “big 


items refrigerators 
those on small appliances like toasters, 
or on clothing, over only four months 
Spiegel itself, which carries few big 
ticket soft 
goods and sporting equipment, 


items, is far heavier in 
used 
to put a twelve-month limit on credit 

The big change came in the middle 
of last year, when the maximum pe- 
riod was upped to 18 months and 


*Spiegel, Inc 
39. Price range 
Dividend (1958) 
1959 payout: $1 


e 51. Total assets 
01: SM 


Traded NYSE 
(1959): high 
$1.10 plus stock 
Earnings pet 
$127.2 million 


Recent price 
4034: low, 227, 
Indicated 
share (1958 

Ticker sym- 


10 











PROFITS ON THE CUFF | 


Spiegel’s sales increased hardly ot 
all between 1954 and 1958 


“ 
95 
90 











. but the proportion of sales on 
“easy” credit terms rose sharply, 
reflected in rising receivables 








... all of which resulted in a big 

boost in Spiegel’s net, much of it 

from borrowing money at 5's 

and relending it to customers at 
400 18°. 


300 


200 


1952-54 Ave. = 100 


100 — __— 
1955 1958 


1954 1956 








1957 


applied across the board, whether fo: 
The far 
credit terms soon had customers flock- 
ing in 

Easier, but Not Free. To fund his 
plan, last Modie Spiegel 
rowed $20 million in long-term notes 
at a stiff 514 That 
was on top of $5 million borrowed the 
yeal But in 
that hard- 
bought cash may be the most profita- 
ble merchandise he handles. On the 
unpaid balance of its credit accounts, 


sofa, shotgun or suit easie! 


yeal bor- 


rate of interest 
before, 


also at 514 


many ways, it is clear, 


Spiegel charges 1'2 

Thus, working full-time, the 
million Spiegel credit kitty 
gross of $4.5 million a year, or bette: 
than three times the $1.3 million Spie- 
gel pays for its use 


a month 
_ 


$25- 


earns a 


Since altogethe 
last year Spiegel netted only $5 mil- 
($2.51 
“Budget Power” plan is unmistakable 

“. . . Not Bankers.”’ 
dent Robert S. Engelman down-plays 
the importance of new credit terms in 


lion a share), the power in its 


Spiegel’s Presi- 


the company’s earnings upsurge, pre- 
fers to talk about its growth in 
log offices (174, 
this and an 
circulation 


cata- 
slated 
increased catalog 
(up 15°,). “We're 
chandisers, not bankers,” says he in- 
Yet he does concede that 
we're paying isn't stiff, it’s 


with 25 more 
year) 


mer- 


dignantly 
“the 514 
profitable.” 

And that seemed the most important 
point 


DRUGS 


VICTORY IN 
DEFEAT 


Schering Corp., with just one 

big product line, was hard hit 

last year by new entries to 

its field. But some prudent 

anticipation of such troubles 
are paying dividends. 


ORDINARILY, a 30°, 
per share is 


drop in earnings 
something that a 
man would choose to 
about But last month, Schering 
Corp.,* President Francis C. Brown 
57, seemed to be doing just that. In 
last first quarter Schering 
earned a 85c a this 
year’s first quarter it earned only 60c 
Yet Brown professed himself to be 
well content with that shrunken sum 
“Frankly,” “that bette: 
than we had expected.” 

Bitter Medicine. Considering the bit- 
ter medicine Brown was forced toswal- 
low last year, it was at that. Scher- 
ing’s specialty is steroid hor- 


not 


business brag 


years 


good share: in 


said he, 


Was 


majo 
mone drugs. Last year the competition 
Brown that field 
estimates 


met with in cost 


Schering dear—most run- 
ning to about $1 a share in earnings 

Actually, the year-to-year drop in 
reported earnings was only 75c (to 
$3.05 pet But at the 
rate Schering has shown 
when it introduced its 
“Meti” 1958 


have shot well past $4 a share 


share) growth 

since 1955 
well-known 
should 


That 


drugs, earnings 


Schering Corp. Tr 
price: 64',. Price range (1959) 
923,. Dividend (1958): $1.20 
payout: $1.25. Earnings per 
$3.05. Total assets illion 
bol: SRG 


NYSE Recent 
high, 66: low 
Indicated 1959 

share 1958 

Ticker 


ided 


$73.6 n 


SCHERING’S BROWN: 
sugar coating on a bitter pill 
1959 
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WRITE AYCO TODAY. 


Space age research gets a new headquarters — One of the largest and best-equipped resea 


facilities in the nation is the new 16-million-dollar Avco Resea Center at Wilmington, Massachusetts. Here 


att 


research and development in space age technology i: i ng n ted in areas ranging from n 


re-entry to satellite design. From work such as this y important work at the nearby Avco Res 
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Laboratory will come further contributions to national security and the conquest of space 
AVCO MAKES THINGS BETTER FOR AMERICA : Ri RATION 750 THIRD AVENUE, NEW YORK 
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Electric power - the key to 


better living and economic progress 





QUICK FACTS-1958 
Per Cent 
Increase 
Amount Over 1957 
Net Income for 
Common Stock $ 6,424,342 


Per Share of 
Common Stock $1.97 


Per Cent of 
Operating Revenues 


Dividend Rate Per Share 
at End of Year $1.44 


Gross Additions to 
Utility Plant 33,328,521 





Kilowatt-hour Sales 
(in thousands 2,381,562 


Peak Load—Kilowatts 601,000 


Customers at End of Year 207,432 





Average Annual Kilowatt 
Hour Use Per 
Residential Customer 


ONSTANTLY expanding use and new applications make electric 
power increasingly indispensable to the more abundant life 


and our national economy and security. When this concept is ad- 





hered to under a system which respects the dignity, worth and 
freedom of every person, then we know we are succeeding in the 
vital task of satisfying human wants. To this Puget is dedicated. 


For copy of Puget’s 1958 Annual Report, write: Frank McLaughlin, 
President, 860 Stuart Building, Seattle 1, Washington 


PUGET SOUND POWER & cen COMPANY PUGET POWER . 
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earnings dropped instead, said Brown, 
was due mainly to “introduction of 
new early in the 

three pharmaceutical 
supported by 


steroids year by 


major manu- 


facturers, heavy pro- 
motion.” 
Competition, of 


himself admits, is “ 


course, as Brown 
a normal develop- 
ment in the affairs of a pharmaceuti- 
cal company—a cycle characteristic of 


an industry where accelerated re- 
search programs bring rapid changes 
in products and in market leadership.’ 

Schering’s big problem was that its 
lead in the Meti drugs (used to com- 
bat rheumatoid arthritis, 
allergies) had been so great and the 
competition so rapid. From 
1955 until last year, Schering domi- 
nated market 
Meti drugs were much more effective 
than The only 
real competition came from Schering 
Last 
vear, however, Upjohn jumped in with 
an improved steroid of its 
did American Cyanamid’s Lederle 
Labs Olin Mathieson’s Squibb 
division. Still other companies found 
their making 
identical in the 
drugs. 

A Draught in Time. How 
new business has been 


asthma, 
rise ol 
the steroid because its 
ordinary cortisone. 
licensees, among them Upjohn 
own. So 


and 


drugs 
Meti 


own means of 


their uses to 
much this 
to the 
other drug companies no one has yet 


worth 


But one thing is sure: the 
made in Schering’s market 
1957, about $40 
million, or approximately half of total 


added up 
dent they 


was considerable. In 


gross sales, came from steroid sales: 
in 1958 they fell to less than $25 mil- 
lion, o1 one third of total sales 
This Was clearly a Majol 


unde) 
revers®, fo 
it was the Meti drugs which had vir- 
tually established Schering as a major 
in the drug business. A 


powell year 


prior to introduction of the Meti drugs 


in 1955, Schering’s sales totaled 


just 
$19 million; a year later they ran to 
$46 million. Meanwhile, net 


rose 1954's $1.6 


profit 
from million to $8.3 
million 

The stiff competition Schering met 
last year thus might well have meant 
a disastrous setback. That it did not 
was due mainly to some foresight on 
Brown's part 


ist, Brown 


but no chem- 
clearly that the 
had achieved by its 
breakthrough 
beachhead 


A lawyer 
Saw po- 
sition Schering 
1955 Meti 


temporary 


only a 
ground that 
could be consolidated only by broad- 
That 


years 


was 


ening Schering’s product base 


meant telescoping into a few 
the growth that might ordinarily have 
taken the company a decade 

Growth in the ethical drug business 
means research, and Brown did not 


But 


just as 


neglect it promotion, he be- 


Thus 


lav - 


lieved, was important 
last year while Schering spent 
ish 8 of 


with an 


sales on research (com- 


pared average 6 for the 


industry as a whole), it spent about 


32 of soaring sales on promotion to 


full 


products to public attention 


bring the range of its nearly 50 

Among 
Schering’s other products: such anti- 
histamines as Polaramine, such tran- 
quilizers as Trilafon 

A Reterntive Hand. All 
which his earnings soared 
1955 and 1958, Schering 
netted $47 million), Brown prudently 
paid out only $14 million in dividends 
The 
boosting his total plant account from 
$7.5 1954 to $25.9 
last There 


long-term borrowing 


through the 
years in 
(between 


rest he poured into expansion 


million in million 


veal was only nominal 
Cashing in too 
stock 
1955 


B own 


on the rapid rise in Schering's 


(which rose from a low of 11 ir 
to a high of 66 early this year) 


also used stock to buy prospe 


PREPARING “METI” DRUGS AT SCHERING: 


cour 


Forses 
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well egarded White Laboratories al 
acquisition which strengthened Scher- 


ing's position in 


ethical drugs and ir 


addition brought into the fold such 


Aspe Feen-a- 


Last vea to get his 


proprietaries as 
Mint and Chooze 


company 


gum 
entree in the rapidly grow- 
ing animal drug field, Brown arranged 
to buy American Scientific Labora- 
tories 


Combined 


have done 


udent 
much to shove up Sche 
highly 
Their worth 


moves 


thes pl 


ings position in the competi 
industry 
proved out last year 
sales fell nearly 40 
Lross declined only 7 
was only 
first quarter, earnings declined 


Nevertheless, Schering was: still well 


tive drug 

wher steroid 
Schering total 
However, it 
a partial victory; in 1959's 


30)" * 


ahead of the game 
the 60« per 
fir three months, it had ea 
1c for the whole of 1954 


For con pared witl 
1959's 


earned 


share it 


ned oni 


IRON ORE 


ON BARNACLED 
BOTTOMS 


Cleveland Cliffs used to call 
the tune on iron ore prices— 
but now imports are ringing 
a discordant note. 
As THE first oreboats broke throug} 
Lake Superior’s ice-encrusted Whit« 
fish Bay toward the Soo 
month 


shipping 


Locks last 


opening the 1959 Great Lakes 


season, all the traditional 
portents tor the 


ship ron ore looked favorable 


men who IT ne and 
Steel 
prod ction was 0a 

April the mill ve 

93.5 of capacity 
The stockpil 

! hand were 
the vea before 


than « 


all the 


hur eric 
That 
but one price 
still Fo the é 
ters looked toward |} 
municative 


Cleveland Cliff 
} 


he largest independ 


shipper 


Ch veland Cliff 


coming 
con ked the 
indust: \ 


demand 


on hand Normally 





CLEVELAND CLIFFS ORE BOAT ON THE CUYAHOGA: 


But so fa 
been no 


pattern for all the shippers 
this had 
word 

Weather Vane. Cleveland Cliffs’ price 
position has usually been a fine tipoff 


year, there new 


as to how well the steel industry itself, 
the carrier's sole customer, would do 
for the year. If Cleveland Cliffs’ price 
tags went up, so did steel production 
If the price stayed constant, as it did 
in 1954 and 1958, output fell 
below that of the previous yea 
This year, with or without a steel 
strike, expert estimates put U-S. steel 
production at about 110 million tons, 
compared with only 85 million tons in 
1958. Yet last month, the price of ore 
(using standard Mesabi-non-bessemet 


steel 


as the base) was still pegged at the 
same $11.45 a ton set in January, 1957 

The trouble was, growled Cleveland 
Cliffs’ W.A. Sterling last 


month, competition from 


Chairman 

“growing 
high grade -but inexpensive foreign 
ores ‘ 

Old Words, New Application. To pro- 
ducers of non-ferrous metals like cop- 
lead, those words would have 
a familiar ring. But for the 
industry, it was a startling admission 
After all, for the past decade U.S. ore 
and steel companies have been pour- 
millions of dollars 
into development of taconite and othe1 


tow grade 


per ol 


iron ore 


ing hundreds of 


ores to dwindling 


A short 


five vears ago, foreign ores (i.e 


covel 
reserves of top grade deposits 
those 
from Venezuela or Liberia, as 
Canada) 
still considered specialtic Ss 
Cleveland Cliffs’ 
the key North American areas 
Michigan's Marquette range, Minne 
sota’s Mesabi, the Steep 
Rock area. A 


revenues 


op- 


posed to those from were 


ores come tron 


Canadian 
sizable 


part of tts 


comes from carrying those 
ores from the mines to the mills in its 
16 big lake boats 1952 
and 1957, 


climbed from 


But between 
imports of foreign ores 


7.9 million to 21.1 mil- 


14 





caught in a long-range squeeze 


lion tons, or 
8°, of U.S. ore consumption in 
to 25 last That 
Sterling and other lake shippers not 


from slightly less than 
1952 
yeal meant for 
lighter loads 
for their shipping operations 

More Pressure. 
petition 


only less ore sold, but 
With overseas com- 


increasingly putting down- 
ward pressure on price, it puts Cleve- 
land Cliffs in a long-range squeeze 
Says Sterling: “We 


the many increased 


have to absorb 
costs.’ 

Last year the combination of lowe1 
steel production and imports forced 
Cleveland Cliffs’ earnings per 
down from $4.98 the year before to 
$3.21, the 1954 
Could they be improved this year with 
To his stockholders, 
sound 


share 


lowest point since 
booming? 
Sterling didn't 


timisti 


steel 
overly Op- 

Though his 
were up to 1% 


first-quarter earnings 
(against 13c a year 
Sterling warned that this gave 
no true bulk 


done 


ago) 
since the 
Cliffs’ 
April November, the 
which the Great Lakes 

For the year, said Ster- 
ling cautiously 


picture, vast 


of Cleveland business is 
between and 
season in 

are ice-free 
should be 
Even at that 
two iffy qualifica- 
wage negotiations later this 
didn't labo: 


costs and if foreign competition eased 


“earnings 
moderately improved.” 
he hedged with 
tions: tf 
veal result in increased 
off enough to permit a price increase 
later in the year 


But Cleveland Cliffs still 


big aces in its hand 


has some 
its heavy hold- 


ings in five major steel companies 
Inland, Jones & Laughlin, 
Wheeling, Youngstown). Thouzh these 
are carried on the books at $26 million 
$144.7-million total 
they actually had a market value last 
month of $108.5 million. So if Cleve- 
land Cliffs is slated to make 


money selling ore to its steel custom- 


(Republic, 


(out ot assets), 


less 


ers, it still stands to make money out 


of its customers’ own profits 


ROLLING AGAIN 


After some of the worst years 
of its rayon-producing life. 
American Enka is picking 
up speed again with its radi- 
cally improved tire cord. 


“THE 


of cheap lingerie,” 


think 
said the man from 


word ‘rayon’ makes me 
Detroit at a strategy meeting of auto- 
mobile, tire and rayon companies last 
fall. “We've got to call it 
The “it” 


radically 


something 
“Tyrex,” a 
which, after 
five years of research and testing, was 


else i became 


new tire cord 
introduced as the standard-equipment 
tire on the new 1959 models. Today, 
99°, of all rolling off 
American assembly lines on tires mad 
with Tyrex 
month the 
industry 
American Enka 
biggest membe1 
inhale the 
again 
Chemically, Tyrex is the same long 
cellulose that goes 
Physically, how- 
Tyrex’ moleculai 


new cars are 


cord. As a result, last 


wheezing viscose rayon 
Manhattan's 
Corp.,* its 


was 


particularly 
second 
beginning to 


life-giving air of profit 


molecule into 


ladies’ underweai 
evel structure has 
far smaller crystalline and 


more of them, giving it resistance to 


regions 


heat, impact and bruises far superiot 
But it is the fiscal 
properties of Tyrex that interest 
Wall Street. Thanks largely to them 
Enka reported first-quarte 
sharply 
$23.7 


to older rayon cord 


sales up 
from $15.5 million in 1958 to 
million, 
more sharply, 


and earnings up even 
share to 
$1.05. Shortly after the pickup was an- 
nounced, Enka directors voted to re- 


sume regular dividends on a 35c quar- 


from 27c a 


terly basis 

It was the first regular payment that 
Enka’s 55 stockholde: 
The Kun- 
stzijde US 
holders of 


controlling 
Netherlands’ 
Unie and 
Enka 
ceived in nearly 
Enka Marketing 
“Tyrex’ 


happen 


Algemene 
some 2,700 
had re- 
C1 owed 


Bitter 


what can 


common 
two years 
VP John L 
shows 


success 


when a gimmick-free_ pro- 


motion is based on solid technological 
achievement.” 

The Big Plunge. Enka President John 
E. Bassill last month 
had 


the successful 


who died late 


lived just long enough to se¢ 

trom a very 
Althoug! 
hungry producers 
in the rayon tire cord field, Enka had 


been first to offer Tyrex in commer- 


payoff 
bold gamble he had taken 
only 


one of five 


NYSE. Re 
higt 


1959 


are 
Ticker 
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New appliance 


* * -~ 


NATIONAL STEEL 


lored I 
tion, are on tap at National Steel for 
and many others. 


National, 


rs and textures, custom-ta 


through its new Enamelstrip Dis 
an age of fresh product appearance and cost say 
Through two lines of beautiful pre-coated metal 
metals wit 


h enamel coatings in almost every color 


The other: metals with laminated vinyl coatings 1 
less variety of colors, patterns and textures 


with high resistance to abrasion, fire, scratch 


NATIONAL 








1958 ANNUAL REPORT 
STANDARD OIL COMPANY iwoiana) AND SUBSIDIARIES 


EFFICIENCY RISES; COSTS CUT 


MANUFACTURING. Emphasis continues to be placed 
on quality improvement. We are well on the way to 
achieving our objective of reducing operating costs 
while continuing to improve the quality of our products. 
For example, scheduled for completion in May, 1959, 
is a 140,000-barrel-per-day crude distillation unit 
which will replace nine smaller, obsolete units at an 
important cost saving in operation. Our new petro- 
chemical plant at Joliet, Illinois, was essentially com 
pleted in 1958. 


MARKETING. The company achieved excellent results 
through reseller channels, particularly in the sales of 
premium gasolines. Sales through service stations and 
other retail outlets increased about 5°), exceeding the 
industry pattern. For the year, our total volume of 
product sales declined 2.5°;, largely the result of low 
ered industrial demand for residual fuels and the 
dropping of marginal commercial accounts. 


PRODUCTION. A number of promising fields were 
opened in this country and Canada by Pan American 
Petroleum Corporation. Among these were the Swan 
Hills area of iat, Canada. Net domestic produc 
tion of crude oil and natural gas liquids declined 6.7 ‘ 
in 1958, due largely to restrictions on production by 
state agencies. Net natural gas production increased 
slightly —to 1.35 billion cubic feet daily. Our crude 
oil, natural gas liquids and natural gas reserve posi- 
tion showed continued growth. 


INTERNATIONAL. Emphasis on foreign oil exploration 
and development was increased substantially with the 
formation of a new subsidiary, Pan American Inter- 
national Oil Company. International's overseas activ- 
ities now encompass seven countries on four continents. 
A second new subsidiary—Amoco Trading Corpora 
tion — was formed in 1958 to handle international crude 
oil marketing activities. 


RESEARCH was responsible for several important 
improvements during 1958. Our research scientists 
engaged in a wide range of petrochemical studies. We 
have developed a strong patent position in methods of 
sroducing thermoplastics and organic intermediates. 
Ne also have developed a new drilling technique, based 
on a modification of an air-driven quarry type drill. 


NET WORTH AND FINANCING. Net worth at the end 
of 1958 stood at $2,076,900,000—the highest in Com 
pany history. Book value per share increased to $58.06 
in 1958 from $56.26 in 1957. During the year, the 
Company sold $200 million principal amount of 4!4 
Debentures, due October 1, 1983. At year end total 
borrowings amounted to $467.5 million, equal to 17‘ 
of total assets. 


DIVIDENDS. In line with our policy of paying divi- 
dends equal to approximately one-half of our earnings, 
regular cash dividends were supplemented in the fourth 
quarter with a special dividend in Standard Oil Com 
pany (New Jersey) stock. Dividends paid, including 
the value of the Standard Oil Company (New Jersey 

stock on date of distribution, amounted to $1.687 per 
share. We have paid dividends for 65 consecutive years. 


i ae ee ee 
STANDARD OTL COMPANY 
910 SOUTH MICHIGAN AVENUE, CHICAGO 80, ILLINOIS 


Please send me a copy of the Standard Oj! Compony (indiana) 
1958 Annual Report 
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THE STORY IN FIGURES 


FINANCIAL: 1958 1957 
Total income $1,882,441,000 2,029,689,000 
Net earnings 117,775,000 151,509,000 
Net earnings per average 

outstanding share 
Dividends paid* 
Dividends paid per shar« 
Earnings retained in the bu -incss 
Capital expenditures 
Total assets 
Net worth 
Book value per share 
PRODUCTION: 
Crude oil and natural gas liquids, 
barrels per day, net 285,474 307,500 
Natural gas, thousand cubic feet 
day, net 1,347,590 
Oil wells owned, net (year end 10,872 
Gas wells owned, net (year end 2,193 
MANUFACTURING: 
Crude oil and natural gas liquids, 
etc., processed, barrels per day 640,648 648,076 
Crude running capacity, barrels 
per day (year end ‘ 691,800 714,000 
MARKETING: 
Refined products sold, barrels 
per day , 645,745 662,676 
Retail outlets served 29,032 29.874 
Natural gas sold, thousand 
cubic feet per day ‘ 1,422,498 ,391,315 
Crude oil sold, barrels per day... 277,183 341,594 

TRANSPORTATION: 

Pipelines built, miles 281 175 
Pipelines owned, miles (year end) 17,568 17,366 
Pipeline traffic, million barrel 

miles ‘ 152,796 156,451 
Tanker and barge traffic, 

million barrel miles ‘ 93,710 86,125 

PEOPLE: 

Stockholders (year end 151,937 148,375 
Employees (year end 16,033 19.678 
Wages and benefits $ 352,469,000 370,128,000 


an 


3.29 4.27 
53,197,000 56,302,000 
1.687 2.110 
64,578,000 95,207,000 
270,387,000 340,274,000 
769,317,000 2,535,023 ,000 
076,853,000 2,012,260,000 
58.06 56.26 


tote 


PRPARARARAA AH 


*" Dividends paid” include the value on this Company's books of the Standard 
Oil Company (New Jersey) stock distributed as a dividend. “Dividends paid 
per share” include the market value of the Jersey stock on date of distribution 
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MARKETING AREAS REFINING AND 
OF MARKETING COMPANIES 
STANDARD OIL Wholly Owned Subsidiaries 


(INDIANA), 


Parent C ~~ 
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cial quantities.+ And while com- 
petitors American Viscose, Beaunit, 
Courtaulds and Industrial Rayon are 
also turning out large quantities of 
Tyrex, Enka had been the first to 
convert its 60 million pound annual 
tire yarn capacity to Tyrex 

Until Tyrex came along, the rayon 
producers had been fast losing the 
$300-million tire cord market to du 
Pont’s nylon. If rayon was much 
cheaper, nylon was_ considerably 
stronger. For Enka and the others this 
was nothing less than catastrophic 
Enka customarily counts on Akron for 
nearly 50° of its business. Its net 
plunged from $5.22 a share in 1955 to 
93c in 1957. But with the development 
of Tyrex, rayon was back in the run- 
ning. Far stronger than oldline rayon 
tire yarn, Tyrex costs around $1.65 for 
the average tire as compared with 
$2.05 worth of nylon and around $1.54 
for oldline tire yarn. 

The Search. Enka had other good 
news for stockholders last month. Its 
search for new markets within the 
textile field—notably for its 8 mil- 
lion pounds of nylon capacity—was 
beginning to pay off, too. “We're 
coming along in nylon,” says Dr. 
Bitter. “It’s profitable.” Enka was 
also searching outside textiles. Some 
$3 million of the $24-million first- 
quarter sales came from The Rex 
Corp., acquired early in 1958, and 
William Brand & Co., acquired just 
this February. Both are small pro- 
ducers of plastic-covered wire and 
ultra-high frequency insulating ma- 
terials 

But if these newer products weren't 
doing much yet to smooth out the 
valleys in Enka’s profit curve, Tyrex 
was doing a lot all by itself. Enka’s 
first-quarter earnings of $1.05 per 
share were just 43c less than the net 
in all of 1958. For the first time since 
1955, when it netted $5.22 a share, 
Enka was solidly on the road toward 
showing a worthwhile return on the 
$57 worth of assets that stand behind 
each of Enka’s 1.3 million shares 

° e . 

Compared with American Enka’s 
quick and graceful plunge into full 
production of Tyrex tire cord (see 
above), conservative, Cleveland- 
headquartered Industrial Rayon 
Corp.** had only dipped its toe in the 
profitable waters. A company that 
was in on the ground floor wt2n 


Enka claims to share the research honors 
with Industrial Rayon and Courtaulds. Amer- 
ican Viscose and Beaunit joined to help build 
up a fat promotional kitty and form Tyrex, 
Inc., the nonprofit unit by which all five 
companies jointly promote Tyrex and en- 
force quality controls 


**Industrial Rayon Corp. Traded NYSE 
Recent price: 23's. Price range (1959): high 
25'.: low, 2114. Dividend (1958): none. Indi- 
cated 1959 payout: none Earnings per share 
(1958) da$1.65. Total assets: $75.9 million 
Ticker symbol: ILR 
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If the world’s largest 
manufacturer of paints 
can’t supply you with 


a more durable paint, 





to whom would you 


expect to turn? 


SHERWIN-WILLIAMS PAINTS 


SERVICE CENTERS IN 1064 U. S. CITIES 
SEE YOUR LOCAL TELEPHONE DIRECTORY 








Tyrex was being developed, Industrial 
Rayon has not yet converted all its 
tire cord facilities (estimated capacity: 
60 million pounds) to Tyrex produc- 
tion, probably cannot do so before the 
third quarter of 1959. 

Like Enka, Industrial Rayon 
hard hit by rayon’s loss of markets. It 
stapped paying dividends in 1957 and 
lost $3 million on its 1958 operations 
Unlike Enka, Industrial 
Rayon has not made a full-fledged 
comeback. Though in the black, In- 
dustrial Rayon’s l4c a first- 
quarter net 
the $1.44 per quarter net it had aver- 
aged in 1955 

Late last month IR President Hay- 
B. Kline 
half barrage of questions at the annual 
“Things are looking up,” he 
said in his somewhat defensive reply, 


was 


however, 


shar e 


was only a fraction of 


den faced an hour-and-a- 


meeting 


“and we're coming out of a three-year 
Kline pointed to first-quarter 
$262,880, 
pared with a $244,657 loss the year 


slump.” 
earnings this year of com- 
before, and then he offered one tenta- 
tive little hope to holders of his one- 

“Tf,” he 
promising 


time blue chip stock. said, 
“the outlook is still later 
this year, the directors might consider 
resumption of common dividend pay- 
But Kline could not deny that 
IR was paying the price for its timidity 


ments.” 


at a crucial period in its history 


AUTOS 


FAST TRACK 


In Detroit, first lap records 

were being broken all over 

the place—but it looked like 

the pace might slow for the 
full course. 


Out oF the welter of happy reports 
this 
rubber o1 


of increased earnings over past 
paint, 
metal fabricating companies has come 
repeatedly joyous 
“Autos are up.” Last 


clear that not only was Detroit sing- 


quarter from steel, 


one explanation 
month it was 
ing the same melody, but it was peal- 
ing out with even more fortissimo than 
its suppliers. For the automakers, 


first-quarter results were sounding 
the finest score since the super-lush 
days of 1955 

Sales were ahead of the deadly first 
everybody 
Donner’s General Motors 
. Henry Ford II's Ford was 
up 35 Even “Tex” Colbert's 
Chrysler, though its production had 
trickle for 


weeks as a result of a strike against 


quarter of last year for 
Frederic 


was up 18° 


slowed to a almost six 
its major glass supplier, still came out 
29°, ahead in sales 


No Stolen Business. “And the sweet 


thing about it,” crowed a big three 
official, “is that we may be buying 
against a strike, but we’re not selling 
against one. Sales are still strong—we 
haven't stolen any business from late 
in the year.” 

Earnings were even more im- 
GM's 58°,, three 
times as much as its sales rise. Ford's 
increase staggering 347%, to 
$2.46 a share, against 55c a year ago 
That was the best first quarter Ford 
had. Chrysler's profit of $1.75 a 
share was almost a direct 
of the $1.74 deficit a year ago. 

Across the board, Ford looked best 
GM, which held 55.5% of the market 
last year, was down to 49.9, 
ground both to Ford Moto: 
American Motor’s Ramble: and 
Studebaker-Packard’s Lark. Ford had 
apparently done a better cost-cutting 
rival 


pressive net rose 


Was a 


evel 
reversal 


losing 


and to 


job than its bigger and last 
month was claiming that it was again 
GM's Chevy by 25,000 
actual retail even 
Chevy was admittedly at least 50,000 
ahead on production 

Good—But No Record. Was all this a 
harbinger of a new record year? The 
Detroit “No, but 
probably the best year 1955.’ 
After all, in that hectic year, the in 
dustry 
(including trucks) 


outselling 


sales, though 


consensus trom 


since 


million vehicles 
By last yeal that 


produced 9.2 





Aircraft Components 





all operations 


Now it's SUNDSTRAND CORPORATION 


During recent years the company has diversified to the point where 


the words “Machine Tool” in the name do not properly reflect over- 


At our annual meeting April 28 our stockholders approved a name 
change to Sundstrand Corporation 


SUNDSTRAND CORPORATION 


Rockford, Illinois 


Common stock listed on New York Stock Exchange 


and Midwest Stock Exchange 


Copies of our 1958 Annual Report are available upon request 


Sundstrand, Rockford, Illinois 


Machine Tools 


Missile Components 


{ddre A) 


Hydraulics 
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had slumped all the way down to 5.1 
million. Even the more optimistic 
estimates nowadays do not put prob- 
able production this year much above 
the 7 million level. 
But in the recession days, the auto- 
makers had obviously learned some 
lessons. The sharp economies intro- 
duced by all of them (e.g., Ford’s ALAN wo OD 
slash of 20°, in all salaried personnel) 
were having their effect. It showed 
up more strongly when the latest STE EL 


period is compared with two years 


ALAN WOOD STEEL COMPANY 


ago, before a recession arrived 
In this January-March period, for 
instance, Ford produced roughly 12 t 
fewer cars than it did two years ago repor S on 
but its net increased 32 General 
Motors’ vehicle sales were 3°) below 
1957, but its net ran 10.7°, ahead 1958 
It’s Not 1955. But it is questionable 
whether even savings like these can 


bridge the difference between a 9- HIGHLIGHTS of the year’s operations 


million vehicle year and a 7-million 





vehicle one. With each succeeding 


quarter, the yes rear spreé 1966 1957 
juarter, the year to year spread will FINANCIAL HIGHLIGHTS 





get thinner, as comparisons are made 
with the stronger months in last year’s Received from customers $54,277,000 $67,971,000 
second half Net earnings after taxes $ 2,109,000 $ 2,054,000 
But the biggest imponderable hang- Percent earned on sales 39° 3.0 
ing over the rest of the year was the 
potential effect of the new “smaller” 
cars that all three have officially ad- 
mitted they'll introduce for the 1960 Number of shares of Common Stock 


Earnings per share of Common Stock, 
after dividends on Preferred Stock 2.68 $ 2.60 


season. So far. obviously. the news outstanding at December 31 696,007 696,007 
hasn't hurt sales of standard models Dividends to Stockholders $ 729.000 > 1,216,000 
But Detroit is a long way from cer- Per share of Preferred Stock $ 5.00 $ 5.00 


tain that, as introduction dates come Per share of Common Stock g 70 $ 1.40 


closer, the “let’s wait to see what the 
new ones are like” attitude may not 
cut deeply into standard sales Stockholders’ equity at December 31 $33,690,000 $32,310,000 

Furthermore, Detroit estimates put Per share of Common Stock 41.45 39.47 
the cost of launching the new cars in 


the area of $250 million, all of which OPERATING HIGHLIGHTS 


has to come out of this year’s earn- 


Working capital at December 31 $ 7,083,000 $ 6,678,000 


Net tons of ingots produced 505,341 655.536 
ings. If the small car nly replace nn ae ‘ 
“ oe ee Ingot production as a ‘;, of rated capacity 63.2% 81.9 


the standard models—which carry a 
‘ a . " - . 9K KW { {7 ; c 
better profit—instead of creating more Net tons of steel shipped 335,571 137,819 


over-all sales, the bite on final earn- Number of employees at December 31 3,695 3,684 
ings may be deeper. 











Alan Wood shares are listed on the American 


and Philadelphia- Baltimore Stock Exchanges 


For a copy of our Annual Report, write Secretary, Dept. FM 


ALAN WOOD STEEL COMPANY 
CONSHOHOCKEN, PA. 
Steelmasters for more than a century and a quarter 


PRODUCTS 
A.W. Aucrip”™ Abrasive Rolled Steel Floor Plate 
4. W Super-D1tamonp Rolled Steel Floor Plate 
A.W DyYNALLoY (High-strength steel 
A.W Iron Powder 
Swed Pig Iron 
Hot Rolled Plates (Sheared 
Hot and Cold Rolled Sheet and Strip 
Mine Propucts « Coke « Coal CHEMI 
Penco Drvision— Steel Cabinets, Lockers 


1UTO PRODUCTION LINE: 


rolling faster 


15. 1959 





10TO PARTS 


TWO FOR 
A SEESAW 


Budd Co.'s fortunes go up 
when the automakers’ for- 
tunes go up, down when 
autos’ go down. But Budd 
likes the ride just the same. 





PrepICcTABLY, when U.S. auto produc- 
tion fell to 5.1 million units last yea 
the lowest level since 1952, sales of 
industry fellow-traveler Budd Co., 
which makes auto body components, 
frames and wheels, fell even more 
sharply. Budd’s gross dropped 28° 
to $228.6 million, and the 33c per share 
KEY TO THE it earned remained only by virtue of 
CEMENT | |a 36c per share tax refund. Yet the 
word from Budd Co.’s Philadelphia 
offices last month was _ surprisingly 
os NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS full of good cheer. Commented Budd 
Financial Vice President George E 
Lallou: “We like the auto parts busi- 
ness. We have a good position in it, 
and we intend to stay in it.” 
Ups and Downs. Budd Co., after 46 
years in the business, is well used to 








CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 


we CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


DESIGNED BY PICKS N Y 


Map shows condition in 87 U.S. business areas, each of which is an economic unit where 

changes depend on the same key factors. Shaded areas reflect decline or improvement for a — eee ee 

two-month period ending the last week of March — “ Pa . aoe bone q sae Psa ence 
ss ‘nce S é fade ys e seesa 


ania: is headed up—and Budd Co. with it 
TI Pe > G INDEXE . . 
| ae Se eee tty om yA Rd . Last month President Edward G 


riding the auto industry’s up and 





— oo Budd Jr. gave outsiders a look at 
sence ao | a eee corresponding months last year just how lar that upsurge has already 
Phoenix, Ariz (2) +-20% | New York, NY (2) 0 res carried his company. With sales up 
Detroit, Mich 20 | Scranton, Pa 0 = : 42°, in the first three months of 1959 
“nti ting on, Ohio Wow Engiend 3% . Budd Co.’s net ran to 94c per share, 
Jackson, Miss Mobile Ala (2) 43 Middle Atlantic 3 its best for any first quarter since 
(10) 18 | Tulsa. Okla (2 Midwest 3 1955 
Tampa, Fla (5) 18 Duluth-Superior South 16 = , “The first six months look very en- 
El Paso, Tex 18 (8) 
Washington, DC Pueblo. Colo North Central 0 
(2) 18 | Houston, Texas é South Central 4 
Albuquerque New Haven 7 
NM 17 Conn é 
Los Angeles Charleston. W Va Pacific 9 : skeptic on the economy can, eithe: 
Calif 16 (4 For if Budd felt the famine in Detroit 


last year, it is bound to share this 
Number in parentheses indicates how many CRIS CSEH ; year’s feast. begun with a 29: rise 
months city has been continuously in column nage oe 5 sink ate 
in auto output this spring. Yet one 
thing is also clear: Budd is still rid- 
NEXT ISSUE: ing that old seesaw despite repeated 
Your Biggest Investment—Is it a house? A _ securities portfolio? An educa- efforts over the years to get off 
tion? Actually, it’s none of them. For a close look at what you're getting They began back in the Thirties 


for a big part of the greatest outlay you'll probably ever make, see ForBEs’ when Company Founder Edward G 
next issue 


couraging,”’ said he. Moreover, he 
could “see no reason to suspect bad 
news” for the rest of 1959 


Mountain Probably not even the scariest 








Budd S&S: introduced his famous 
stainless steel railroad passenger ca 
Please send me Forses for the period checked: As well as giving Budd Co. a new 

1 Year $6 CO 2 Years $9 - 3 Years $12 stake in transportation, it also gave 
Fl En 


Forses, 70 Fifth Avenue, New York 11. N.Y P-1175 


: age it a greater degree of stability for a 
oO ] will pay when billed : , 
while. In the end, however, it didn't 
Name For since 1950, when the railroads 


losed is rem ittance of $ 


‘ 5 O78 wear Mis mger c r. 
(puzase panet) bought 1,078 new passenger cars, 01 


+ ress 
Address *The Budd Co. Traded NYSE. Recent price 
27‘ Price range 1959) high, 27's ( 
Dividend 1958) $1.20. Indicated 19 
t: $1. Has 


Single copy 4J0te 
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REVENUES AND SALES: 

Gross operating revenues from all sources 
an all-time high of $554,778,000 
im 19SS8, an increase of $55,554,000 or 6.7 


over the previous vear 


reached 


Potal unit sales of both the Electric and 
Gas Departments were substantially the 
same as in the previous vear, which on the 
surtace might appear to indicate that the 
business recession had a material impact 
on the Company's business. The fact is, 
however, that sales in both departments 
were severely restricted by climatic 
Under normal climatic conditions 
both departments would have shown sat 


con- 


ditions 
istactory overall gains in sales. 


NET EARNINGS: 


Net earnings available for the common 
amounted to $66,974,000, or $8,- 


090,000 greater than in the previous vear 


stock 

hese earnings were equivalent to $5.85 
an average of 17,502,415 
This 
compares with earnings of $5.41 a share 


based 


a sha t based on 


shares outstanding during the vear 
number ot shares 
outstanding in the previous vear. 


on the average 


DIVIDENDS: 


Phe Board of Directors on December 17 
1958 increased the quarterly dividend rate 
on the common stock from 60 to 65 cents 
While applicable to the last quar 
{ the the first dividend at the 
ite was not paid until Jan. 15, 1959. 


ish t 


vear, 


P-. 


GE ° 


53rd 


\. ANNUAL REPORT 


CONSTRUCTION: 


1958 the two bilhonth dollar was 


spent on the Company S postwar program 


Late in 


of expansion, and it is « xpected that about 
$156 million will be spent tor this purpose 
in 1959. The proceeds from securities sold 
to date to finance this program-— bonds, 
preferred and common stocks - 
amounted to almost $1.4 billion 
The principal feature of our construc 
tion activities in 1958 was the completion 
of 085,500 kilowatts of electrix 


capacity, 


ha ve 


generating 
consisting of both steam and 


Our 


ating Capacity, 


hvdro units installed electric 


totals 


rene! 
now 219,000) kilo 


watts in 76 plants. 


GAS SUPPLY: 
In 1958 approximately 72°, 0 
inated fr 
state principally ire 
Texas and Ne “ Me wo 

With a view to obtainin in inc pena 

controlled natural gas sup] ly the 

Company is continuing its efforts to obtain 
through its wholly-owned sub 
Alberta and Southern Com 
pans Ltd to export natur 
Province of Alberta 


natural gas supply ort 


sOUTrOES 


ently, 


a permit 


sidiars 


om the 


NUCLEAR POWER: 
Mux h pre 4 

toward the 

at a cost 


FOR THE BOARD 


Chairman of the Board 


1958 


plants The 


engaged in this tield since 195] 


Company has been actively 


ind is now 


engaged n more nuclear roject 


j than any 


other electric utility 


While the Company will undoubtedly 
continue to build conventional electric gen 


erating plants for many vears to come, 


recent advances in 


reactor technology 
that 
rh lear power plants will be come a mM slits 
much sooner than was thought likely only 
a few vears ago. The C 
stay n the 
this treld 


suggests the possibility competitive 


OMpwans ntends to 


forefront of develamments im 


OUTLOOK: 


that 
‘ USINESS ¢ 
ely upon the 
riven ntal pohiere 
tered Pohor s 
rage turther encroachment 
into the 
oh 


mental agencies IVa Tae 
I ces that w 
on and er 


of the 


PACIFIC GAS and ELECTRIC COMPANY 
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ders have declined until, in 1958, only 
148 such cars were put in service on 
U.S. tracks. 

Offsetting a Loss. To offset this loss, 
in 1955 Budd. bought Continental- 
Diamond Fibre (vulcanized fibre, in- 
dustrial laminates), the next year 
formed the Nuclear Systems and Tat- 
nall Measuring Systems divisions to 
break into new fields: industrial ra- 
diation automatic test- 
ing machines. Both divisions are in 
the black, but their 
are still small, will probably account 
for no more than 8°; to 10°, of Budd's 
total 1959. Yet 
promise of sizable earnings they may 


devices and 


combined sales 


gross in whatevel! 


have, Buddmen concede, lies well in 
the future. 

Still another such move came last 
year when Budd picked up a 13%, 
94,000 interest in Solar Ajir- 
craft, a $30.1-million (assets) outfit 
that makes small gas turbines, ceram- 
and the like. It 
seemed at the time to be the first step 
merging the two 
But two months ago, Budd sold the 
shares to Fairbanks, Morse for $1,- 
880,000, or barely more than its cost 
($1,728,783) —an which Solar 
is protesting in the courts. “At first,” 
Budd's man George Lallou 
explains, “we thought Solar’s products 


share 


ic coated metals 


toward companies 


action 


financial 


as nam | 


might fit well with But after 
taking time to study the situation, we 
decided that it did not offer a contri- 
bution that would be good for Budd.” 

Closer to Home. Yet there 
company declares, explaining 
their current ebullience, some things 
much closer to home that 
promising for Budd Co.: 

e With such onetime rivals as 
Briggs Mfg., Murray Corp 
United Industrial all withdrawn fron 
the field, Budd remains the only im 
portant independent bodymaker stil! 
So although auto com- 
panies are doing more of thei: 


ours 


are 
brass 


are quite 


and 


on the scene. 
own 
stamping these days, Buddmen have 
no doubt that there solid 
place for Budd's output for years to 
come 


will be a 


e Budd was low bidder on, and ex- 
pects to win, a $25-million 
for Philadelphia subway cars 
month. “These,” Lallou, 
keep our shops busy for a little mors 
than a year, and by the end of that 
time, maybe the commuter lines will 
be able to buy cars again.” 


contract 
this 


says “will 


e Experienced as a contract trail- 
er-maker for Fruehauf, Budd hopes 
to get a lively share of the aluminun 
“fishy-back” container-making busi- 
ness, devices which shipping lines are 
beginning to use in growing numbers 

Meanwhile, Budd has ample 
($62.7 million in 
with which to fuel any shopping ex- 
pedition it may undertake 
secret that Budd is actively 


cash 
working capital) 
It’s no 
looking 
a company, ol! 
will “add to, 


place, our auto parts business, which 


Its specifications com- 


panies, which not re- 
good to us on 
Meanwhile, for 1959 at 


Budd's traveling, like Detroit's, seems 


has been average 


least. all of 


destined to be up seesaw. 


You have to GROW FAST to keep up with 
THE INDUSTRIAL SOUTHEAST 


During 1958, Southern Natural Gas Company inaugurated the greatest ex- 
pansion program in its history. Our natural gas delivery capacity climbed to 
about 1.2 billion cubic feet a day. By the end of 1959, we plan to have 
invested $100,000,000 for the system expansion program and connection of 
new gas supplies and to have upped our delivery capacity by 35% to 1.35 
billion cubic feet a day. 


It takes rapid growth to keep up with the increasing needs of our territory 
and our customers. For further information on Southern Natural’s share in 
the booming INDUSTRIAL SOUTHEAST . Write for your copy of 
our 1958 Annual Report. 


ATURAL GAS 
PAN Y 
erving the Growing South 


WATTS BUILDING * BIRMINGHAM, ALA. 


BUDD'S BUDD: 
hard cash and high hopes 
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RAILROADS 


SOUTHERN’S SLIP 


What made Southern Rail- 
way’s first quarter slip? 


Wuat was this? Whereas combined 
first-quarter net for 36 railroads had 
risen from $14.6 million in 1958 to 
$74.9 million, President Harry A 
DeButts reported last month that 
earnings of his Southern Railway Co." 
had declined from $7 million to $6.5 
million. What seemed even more 
alarming was that this drop in earn- 
ings came with a gain in revenue at 
$66.2 million, up from $63.2 million 
in 1958 

Wall Street blinked with surprise 
Not only is DeButts reported to run 
perhaps the tautest line in the in- 
dustry, but the Southern system is 
also one of the longest (8,000 miles) 
and most strategically placed It fans 
out from Washington, D.C. through 
the southern industrial belt to Atlanta 
and on to New Orleans. Spurs branch 
out to Memphis, St. Louis and Cincin- 
nati Long freight hauls and light 
passenger traffic have helped DeButts 
over the past six years carry through 
to pre-tax operating net almost twice 
as much revenue as the nation’s Class I 
roads. Had the Southern suddenly 
jumped the tracks? 

It had not In fact, DeButts’ reputa- 
tion was safe. The Southern’s first- 
quarter 1959 showing was much bette1 
than a quick comparison might indi- 
cate Explained DeButts “If other 
roads are showing big increases for 
1959 it is because their net was way 
off in 1958. Ours wasn’t.” DeButts 
had an equally clearcut explanation 
for what happened to that extra $3 
million in revenues. DeButts spent 
much of it to make up some main- 
tenance work that had been put off 
during the recession. “The Southern,” 
said he, “greatly augmented its pro- 
vyram of car repairs this year.” 

The Southern could well afford an 
extra measure of maintenance. Hav- 
ing come through the recession with 
per share earnings of $4.21, a decline 
of barely 12°, from 1957, the Southern 
has breezed through a period that had 
been little short of catastrophic fo 
many other roads. Snorted Harry 
DeButts: “It’s absurd to judge a rail- 
road on the basis of a single quarter.” 
As far as the Southern was concerned, 
last month Wall Street was inclined to 
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range 1959 hig! 


1958 $2.80 In- 


arnings per share 
$825 . 
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LIQUEFIED PETROLEUM gases, better known as LPG, are the source of one of 
the oil industry's biggest “booms” in recent years. Around 13° of Sunray’s 
total liquid production is processed in the field as LPG products. Four new gas 
processing projects, completed in the post six months, are adding more than 3,200 
borrels per day of new LPG products. This increased production has come in 
answer to a sharply increased demand for these versatile products . . . proof again 
thet oi! progress and America's progress go hand in hand. 
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TRUCK USERS! 


here’s how to 
“OWN” your trucks 
worry free! 
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LEASE... for Profit! 


Use nationalease, the preferred service that doesn’t add to your costs 
... but saves. Saves unproductive capital and management time now 
spent on your trucks. When you lease a CHEVROLET .. . or other fin 
truck ... from the experienced independent nationalease firm in you! 
area, you are assured an arrangement which ably 
meets your local service and equipment needs. 
Write us for the name of the nationalease com- 
pany in your area, and descriptive brochure. 


NATIONAL TRUCK LEASING SYSTEM 


Serving principal cities of the United States, Canada and Puerto Rico 


23 E. JACKSON BLVD., SUITE R-5 e CHICAGO 4, ILLINOIS 





El Paso Natural Gas Company reports record deliveries 


of Natural Gas to customers in the West 


Natural gas is America’s fastest-growing 
energy source, and EF] Paso Natural Gas Com- 
pany and its subsidiaries serve natural gas’s 
fastest-growing market. 

Deliveries of gas were at record highs in 
1958 as El Paso and subsidiaries continued to 
expand their pipeline systems and increase 
their gas reserves to meet the long-term 
energy demands of the West. 

For the second consecutive vear, gas deliv- 
eries totalled more than a trillion cubic feet. 

Extensive exploration and purchase pro- 
grams brought total gas reserves at year’s 
end to an all-time high of 38.8 trillion cubic 
feet—assuring vitally needed energy supplies 
for western consumers and industries in the 
years ahead, 


El] Paso’s 1958 annual report, distributed 
to its 51,835 stockholders (an increase of 
10 per cent in 1958) reports consolidated 
gross revenues for 1958 of $368,299,522, com- 


-- 


pared with 1957’s $301,090,537. Net income 


was $35,308,813 in 1958, compared with 
$34,506,238 in 1957. 

The report gives details of 1958’s accom- 
plishments, as well as plans to meet the future 
needs of western consumers—for natural gas, 
for petroleum, for petro-chemicals. 

El Paso Natural Gas Company and its sub- 
sidiary, Pacific Northwest Pipeline Corpora- 
tion, serve customers in California, West 
Texas, Arizona, Idaho, Nevada, New Mexico, 
Oregon, Utah, Washington, Wyoming and 
Colorado. 





RECORD GAS DELIVERIES 


For copies of El Paso’s 
1958 Annual Report 
to Stockholders, write 
to El Paso Natural Gas 
Company, El Paso, 
Texas. 


MEET WEST'S DEMAND FOR ENERGY 














EL PASO NATURAL GAS 


Common Stock listed on the Neu York Stock Exchange 








, Midwest Stock Exchange and Pacific Coast Stock Erchange. 


Registrars: New York, City Bank Farmers Trust Company; Chicago, The First National Bank of Chicago. 


Transter Agents: New York, The Chase Manhattar Bank; Ci tcago, Continental Illinois National Bank and Trust Con pany of Chicago, 
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1. How much ore we producing? (FRB production index 

2. How many people are working? (BLS non-agricultural employ. 
ment) 

3. How intensively are we working? (81S Gveroge weekly hours 
in manufacture) 

4. Are people spending or saving? (FRB department store soles 


5. How much money is circuleting? (FRB benk debits, 14) key 
centers) 
Fectors 4 ond 5 ore adjusted for valve of the dollar (1947-49 
= 100), fectors 1, 4 and 5 for seasonal! veriction 
Plotted line is @ preliminary weekly figure and may not necessarily 
agree with the revised monthly total. Dot indicates on B-dey estimate 
based en tentative figures for five components. all of which ore subject 
te later revision. * 
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by SIDNEY B. LURIE 
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tions is that there seldom is any charm 
This is why, for ex- 
ample, issue has been taken with the 


in the obvious 


investment 
All this is not meant to imply that 


cash is going out of fashion. Far from 





Sh ectal Offer 


SUMMARY of ADVICES 
ON 850 STOCKS 


N° is the time to put your investment house in order to protect and increase 
your capital in 1959. Not for many years past have there been such wide 
discrepancies in the performance of individual stocks. The surprising extent to 
which all stocks ranked in Group I (Highest) by the Value Line Survey have out 
performed all stocks ranked in Group V_ (Lowest) during the past 18 months is 
a matter of record. (The audited results will be submitted to you for your own 
appraisal.) 

Your first step should be to check each of your stocks to see how they measure 
up for Probable Market Performance in the next 12 months (whether in Rank I 
{Highest}, II, 111, IV, or V |Lowest]), how they rate for Value, Safety, Income, and 
Appreciation Potentiality over a 3 to 5 year pull. The Value Line Survey provides 
objective and specific measures on each count. These Rankings are available ex 
clusively in the Value Line Survey 

With the latest SUMMARY before you, available only in the Value Line Survey 
you would have at your fingertips the conclusions reached in the 1,000-page Value 
Line Survey, enabling you to check every one of your stocks against objective and 
current measurements of value, to choose the strongest and safest stocks for your 
own list. A copy of the latest Value Line SUMMARY will be sent you at no extra 
charge under the Special Introductory Offer below 


A SPECIAL $5 INTRODUCTORY OFFER“ 


Under this special offer, you would receive at no extra cost the following 
valuable investment aids to guide you to safer and more profitable investing 


1. COMPLETE SUMMARY OF ADVICES on 850 stocks to enable you 
to check all your stocks at once 


. INVESTMENT PROGRAM FOR LIFETIME SECURITY—a special 
Value Line study showing how to set up and manage your own 
investment program for maximum safety income and capital 
appreciation 


Also AT NO EXTRA CHARGE, the 80-page current edition of Value 

Line Ratings and Reports on the Insurance, Bank and Finance 
industries, with analyses of 58 leading stocks including Aetna (Life) 
Ins., Conn. Gen’! Life, Travelers Insurance, Hartford Fire Ins., Home 
Insurance, Bank of America, Chase Man. Bank, Chemical Corn, 
First Nat'l City, Morgan Guaranty Trust N.Y., C.LT. Financial, 
Commercial Credit and 46 others 


. IN ADDITION, you will receive, at one-half the pro rata fee, the next 
4 weekly editions of the Value Line Survey (approx. 80 pages per 
edition) with RATINGS and REPORTS on 265 leading stocks 
a new Spec ial Situation recommendation 
Report 2 Fortnightly Commentaries 
and 4 Summary-Indexes 


a Supervised Account 
Weekly Supplements 


. PLUS, at no extra charge, a Special Report on BEST STOCKS TO 
BUY NOW, with 4 especially selected lists for specific investment 
purposes 


Annual Subscription $120) *New subscribers or 


To take advantage of this Special Offer, fill out and mail coupon below. 


Name 
Address 


City Zon 


Send $5 to Dept FB-129 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


VALUE LINE SURVEY BUILDING, 5 EAST 44TH STREET, NEW YORK 17, N.Y. 





it! Rather, here again, we have an 
illustration of the fact that there is 
not necessarily any charm in the ob- 
vious. In other words, the point that 
this is the Era of The Big Change does 
not mean that all that glitters in the 
stock market will be gold. Speculation 
just isn’t that simple a business. Com- 
fort can be found in a generalization, 
but the application and the timing are 
equally important considerations. 

For example, what does one do 
today with idle cash? Should he buy 
the small companies in “romance” in- 
dustries, such as the electronics 
stocks? Should he buy the leading 
chemical stocks because the industry 
is growing faster than the economy 
and profit margins are up sharply in 
1959? Or should he look for the un- 
exploited values on the twin theory 
that: a) The nearer the bone, the 
sweeter the meat. b) The intelligent 
speculator anticipates the fact that 
styles in securities are constantly 
changing. Today’s popular favorites 
may not necessarily be in vogue to- 
morrow. 

This column holds to the “un- 
exploited value” theory. The pre- 
mium prices that must be paid for an 
interest in the “science fiction” com- 
panies are a little frightening. It's 
much easier, and less risky, to find 
basic appeal elsewhere 

Case in point: Ashland Oil & Refin- 
ing (above 23), a refiner and markete1 
who serves the heart of industrial 
America, appears to be a very in- 
teresting speculation at this time 
Interestingly, for the company is not 
well-known to most security buyers 
Ashland has earned money every 
year since incorporation, even in the 
depression 1930s when the “majors” 
were heavily in the red. Moreover, 
it has paid a dividend every year since 
becoming publicly owned in 1936. The 
current $1 cash dividend might even 
be supplemented with a small stock 
extra if fiscal 1959 proves as promising 
as now indicated. Ashland could be 
on the way to earning $2.25 this yea 
as compared with $1.51 per share in 
fiscal 1958, and its financial position is 
excellent. 

Equally as important as a generali- 
zation to the effect that Ashland is 
one of the largest fuel oil suppliers to 
the steel companies in the Ohio 
Valley-Great Lakes area, are the facts 
that: 1) Ashland now has an import 
quota equal to about 7% or 8° of its 
refinery runs, and the profit on im- 
ported oil is much larger than on 
domestic crude. This “plus” will be 
reflected in the June quarter results 
2) Ashland is a participant in a 
Venezuelan drilling concession which 
reportedly has made some major dis- 
coveries. This should add substantial- 

(CONTINUED ON PAGE 66) 
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SUCH OPPORTUNITIES COME 
ONLY ONCE IN A LIFE-TIME 


My fortune-building 
able investors with small funds rapidly to 
acquire financial independence. I have 
done research to that end for ne arly fifty 
vears. More than five thousand 
can testify to the fortune-building success 
of my The formula is very 
simple. We find you the basic potentials of 
growth in low price stocks. Holding these 
basic growth values has quickly doubled 
the funds of clients time and again. Our 
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To buy low-price long-term growth situ 
the public their 
potential values largely eliminates the hazards of speculation 
Now, thanks to the discovery made while evaluating fundamental 
psychological factors found in the Roystone Heavy Industry 
follow the rules that make for growth. Currently we 
anticipate a long bull market in natural commodity growth stocks 
We are exploring the field to uncover the issues that 
greatest fortune-building potentials 

Ignoring the rules for fortune-building, 
profit chance. Unfortunately, 
are equally victims of popular sentiment. They buy 
should sell and sell when they should buy. To protect 
against these errors, we developed Safety Rules for 
Investors and Traders 

We build on growth, not petty profits. One may not go broke 
taking quick profits but certainly one never gets rich. We select 
growth values in their infancy that are independent of adverse 
conditions. This makes all the difference 
fortune-building 
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“Don't sell more 
than 100 shares 
to any one buyer...” 


That's the directive we frequently 
receive from corporate customers who 
ask us to help them distribute large 
blocks of stock. 


In these cases, of course, “distribute” 
means a good deal more than just sell- 
ing the stock. 


around as widely as possible to as 


It means spreading it 
many people as you can reach, in as 
many parts of the country as possible. 

Lots of times, this can complicate 
broker, 
times it’s much easier to find people 
1.000, 


the job for a because lots of 


anxious to buy blocks of 5,000 
even 10,000 shares. 


In our case, however, it rarely pre- 


sents too much of a problem 


Because we have an international 
126 
linked by more than 100,000 miles 


network of oftices instantly 


of private wire. . 


Because our account executives 


are in day-to-day contact with 


literally hundreds of thousands 


of prospective buyers 


Because we've always believed that 
the more people who own a com- 
The 


company ’ 


pany, the better. better for 


them, the our entire 


economy. 


If you have a large block of stock to 
sell-—and it makes a difference to you 
how many people buy it you might 
want to contact our vice-president, 


Mr. W. H. Culbertson. 


letter or phone call can reach him, at— 


A confidential 


Merrill Lynch, 
Pierce, Fenner & Smith 


('NCORPORATE 
Members New York Stock Exchange 


ete 
and all other Principal Exchanges 


70 Pine Street, New York 5, N. Y. 
Offices in 112 Cities 





INVESTMENT POINTERS 


Some 


SEVERAL this 
column has called attention to Amer- 
Stores (Acme Markets), having 
suggested its purchase as low as 48 
in the fall of 1957. Since that time 
the stock advanced to a high of 105 
at the beginning of this year. A stock 
dividend of 5°, was declared in March, 
and the stock declined to a low of 86 
During recent weeks, it has held a 
between 86-93, and I have re- 
ceived numerous letters from 
“What is wrong 
Stores? Why did it 
general market 
Should I hold sell, etc 
answer to these questions 
highly, 
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safety of principal, a good return, plus 
a chance for capital gain, and a stock 
split 
American Stores’ sales have been in 
years and, 
increased from $314.6 
through 1958 
esti- 
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next fiscal year, 


a rising many 
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by J. DONALD GOODWIN 
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scheduled for im- 
portant gains dur- 
ing the decade 
ahead 
Earnings, also, 
been in a 
and, 
have 


have 
trend 
1946, 
increased from $2.58 a share 


rising 
since 
to $6.30 
a share in 1958. Earnings of $7 a share 
are estimated for this year. Looking 
beyond 1959 and into the early 
middle Sixties, I can 
ings of $8 to $10 per share 
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America! 
extremely 
do- 
business close to $l 
It consists of $19.4 
debt, and 1,854,760 
stock. I think it is 


before the 


capitalization — is 
a company 
volume of 
million 

shares ol 
common only a 
stock will 


Meanw hile 


in stock 


matter of time 


be split. perhaps 3-for-1 
the dividend of $2 plus 5 
affords an annual return in excess ot 
price The con 
tops. Agail 
recommend it highly 
Aviation. I am 
a supplie 
Howe vel 


from. the 


7 on its present 


pany s Management is 
could not 


Bendia 
thought by 


more 
Sure, 
many to be 
“period 7 


furthet 


aircratt parts 


nothing could be 
truth. A descriptive 
name would be Bendix Electronics & 
Atomics Corp. The 
readers an idea of the 
which the 
as some of the products supplied 


more corporat 


following will give 
many fields ir 


company operates, as well 





“MARKET AVERAGES—STANDARD & POOR'S “500” 





ae 
itt aft 


ft 
| gut 
yt! ‘yt Lanett 


yiitt meth 
Lat 








ait! 


ites 
| 


J FIMAM JJTATS ONO 


+ . + + + +—_ ++ 


425 INDUSTRIALS 


_ 125 RAILS: 
ja tt 


SIVIMLSNGNI 


50 UTILITIES 


Hyatt ‘ 





epee e 
NOG 


+ 


: 


saisiwin 


1@ 


| | WEEKLY RANGE | | 
e— LOW 


A S O'N D 


RUG 


= 





J’F MAM JJ 


1959 


Forses, MAY 15, 1959 








IS NOW THE TIME} 
TO SPECULATE 
IN WARRANTS? 


A well-timed speculation in warrants 
at very low prices can offer you big 
profits even a small fortune in 
short time. Here are two examples « 
‘leverage’ gains offered by warrants 
while $100 in Tri-Continental's stoc! 
was growing to $1,623 in 48 month« 
$100 in Tri-Continental's werrants grew 
to $17,200 © 10.6 times as mur! 
And while $100 in Hoffman Electronics 
stock was growing to $2,267 in 24 
months, $100 in Hoffman Electronics 
warrants grew to $5),000 or 22.1 
times as much. As you can see, $100) ir 
warrants (especiaily at low prices ' 
do the work of $1000 or even $2000) ir 
growth stocks. Certain warrants are 
still low-priced now. And our Fditers 
in a new Special Report select for \ 

“sg Very Low-Priced Warrants That 
Can Make You Big ‘Leverage’ Profits 

A copy of this new arrant Report is} 
yours as a special bonus now when you 
send just $1 (new readers only) to try : 
unique advisory service “The Growth © 
Stock Letter’ for the next two weeks & 
Mail this ad with your name and address } 
and $1 today. Send to Dept. I ? 


DANFORTH-EPPLY 
CORPORATION 
— Investement Advisors — 
WELLESLEY HILLS 81, MASS 


LR OH NG LE NEN TS EC GIDE EES BEE 





WILL COMMODITIES 
OUTDO STOCKS IN 1959? 


Despite last year's big rise in stock 
prices, only 12° of Big Board listings 
doubled in value. With margins now 
90%, stocks must odvonce much fost 
er in 1959 to do as well for you with 
equal capital. Should you expect 
stocks to decline, selling short is com 
plicated ond expensive 





You con sell commodities short as 
easily as you can buy them. Mony 
commodity margins were lowered in 
1958, and 19 of 20 December con 
tracts ranged over 160% to 618 of 
morgin requirements 


Take advantage of the low margins 
and tax-saving opportunities in these 
fast-swinging markets Our new 
safer approach to commodity prof 
its helps even small! investors to build 
copital and income quickly. Send for 
recent troding bulletins 


COMMODITY FUTURES FORECAST 


90 West Broadway, New York 7, BArclay 7 6484 




















Making Profits in 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional traders and investors 





for Making Market 
Them. 


Profits—and Keeping 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-63. 


MORGAN, ROGERS & ROBERTS, Inc. 
64 Wall Street * New York 5, N. Y. 
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(Space does not permit an all-in- 
clusive list.) 1) Second largest pro- 
ducer of medium scale computers and 
manufacturer of the input system for 
large computers built by IBM: 2) a 
leading producer of brakes, power 
brakes, power steering, and universal 
joints for automobiles; 3) landing 
wheels, brakes, shock-absorb- 
for airplanes, as well as 
fuel metering and engine control sys- 
tems, airborne radar to avoid storms, 


gear, 


ing struts 


de-icer and automatic oxygen equip- 
ment, ground and air radio connec- 
tion, and radar for bad weather land- 
ing for jets; a transistorized auto pilot 
which flies jets and brings them in to 
landing approaches is also produced 
4) Bendix is an important 
the field of missiles and outer-space, 
being the prime contractor for the 
Navy Talos Missile, as well as being 
a supplier of equipment for the Atlas 
ICBM. 5) In addition to its 
contributions to the field, 
the Radio Division is a 
leader in the scientific fields of satellite 
tracking, sonar, and as a sub-contrac- 
tor to IBM, has an important stake in 
the SAGE system which detects hos- 


tile aircraft; also, this division's two- 


factor in 


other 
electronic 
company’s 


railroads to 
The Kansas 


Division hes been operated for 


way radio is used by 55 
sveed freight movement 
City 
the Atomic Energy Commission since 
1949 
weapons 
for the 
nucle 11 


and specializes in atomic 


A nuclear research 


AEC in 


aircraft 


reactor 
the 
Is also being 


connection with 
proiect 
produced. Radio-telephones, direction 
finders, depth automatic 


pilots, and other electronic equipment 


indicators 


are manufactured for marine us¢ 

It is interesting to note that around 
40°, of total sales are in the electronic 
field. It the atomic 
field that I believe the company has a 
great 
stressing 


is in this and in 
future. Indeed, management is 
and new product 
During the 1957-58 re- 
Bendix’s declined but 
12°, for the year 1958, indicating the 


research 
development 
cession, sales 
strength of the company’s diversified 
position. For fiscal 1959, and 
earnings are estimated at $700 million 
and $5.25 a respectively, as 
much improvement 1s expected from 
the 
namely, the automotive industry and 
defense Capitalization is 
conservative, consisting of $1.3 million 
in funded debt, and just over 5 million 
stock. Dividends 
have been paid each year since 1939 
with a current annual rate of $2.40 a 
Recent price, 78"%4 
high-grade company 


sales 
share, 


two of company’s customers 


spending 


shares of common 


share Bendix is a 
and I consider it 
especially attractive for long-term ap- 
advance 
95-100, 
not be 
68) 


time, an 
stock to 
would 
PAGE 


preciation. In due 
price of the 
stock-soplit 
(CONTINUED ON 
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ELIMINATE 
CAPITAL GAINS TAX 


RECEIVE TAX-FREE 
INCOME FOR LIFE 


Pomona College announces a new invest 
ment plan which can provide you tax 
exempt income for life as wel! as other 
substantial tax savings. By exchanging 
securities at market value for a tax 
exempt life income contract, you wi 





eliminate all tax on capital gain 
take 30° contribution credit 
reduce your income tax this year 
obtain tax free income for life 


receive 
tax savings 


interest for life on these 


have more net spendable income 


lessen estate and inheritance taxes 


establish a permanent memorial in 
your name. Your 
always retained by the college 


investment ts 


Write today for free book “Tax 
Exempt Income for Life from 


Pomona College” 


POMONA COLLEGE 


Assets $24,475,000 + Founded 1887 
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203F, Sumner Hall, Claremont, Calif. 


AREA RESOURCES BOOK 


New book Pm a 
explains why | 

the area we | 

serve offers 

so much 

opportunity 

to industry. 


UTAH 
POWER 
6 LIGHT 
C0. 


5252525252525 2525S 2S III III IOI IC ICICI ICICI I III IIE IIE ICI IE IE IE 





Write for FREE COPY 
Box 899, Dept N 


Solt Loke City 10. Utat 





Serving in 
Utah-ideho 
Colorade-Wyoming 





PHILADELPHIA ELECTRIC 
COMPANY 


ees } lotice 


Dividends of 56 cents a share on the 
COMMON STOCK, and 25 cents 
a share on the $1 DIVIDEND 
PREFERENCE COMMON 
STOCK have been declared pay 
30 to 
record at the close of business on 
May 22 


able June stockholders of 


Checks will be mailed 


Cc. Winate 


Treasure: 














EXPANDING SALES 
IMPORT CONTROLS 
HIGHER PRODUCTION 
BOOST OIL PROFITS 


Goodbody & Co.'s $4 fos 
Monthly Letter for 

May discusses re- 

cent important de- 

velopments in the 

domestic oil in- 

dustry, indicating 

a greatly improved 

earnings potential 

for common stocks 

of both integrated 

and producing domestic oil companies. 
Goodbody’s research analysts believe that 
new mandatory import controls will 
improve —_ margins by strengthen- 
ing refined product prices and also permit 
higher crude oil production at the rate 
of about 450,000 barrels daily. These 
important factors, plus expanding sales 
volume, stimulated by general business 
activity and new auto and truck registra- 
tions, should enable domestic integrated 
companies to recoup 1958 earnings de- 
clines and set new records for 1960. 


KEY OIL QUESTIONS ANSWERED 


To help investors keep abreast of the im- 
proving oil outlook, our highly informa- 
tive May Monthly Letter answers such 
important questions as: 


® How willimport quotas affect profits? 

© What about new price increases in 
refined products? 

* How should crude producers benefit 
under new controls? 


16 STOCKS TO BUY 


Our Letter recommends 16 stocks for 
a at this time to participate in the 

righter oil picture—10 integrated issues; 
6 producing stocks. 


OTHER STOCKS RECOMMENDED 
Also included in the Goodbody Monthly 
Letter for May is a market review and 
classified list of over 200 stocks and 
bonds, giving price, yield, dividends, and 
earnings. These selected issues are kept 
under continuous review, and those which 
our analysts regard as currently attractive 
are indicated. For your copy, mail the 
coupon below. 

Available to Investors 


wears] GOODBODY& CO. 


ESTABLISHED te0t 
MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


115 BROADWAY, NEW YORK 
OFFICES IN 38 CITIES 
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Please send me without cost 
Monthly Letter FM-15. Please 


our 
rint. 
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IMARKET COMMENT 


by L. O. HOOPER 


Round-up of Thoughts and Ideas 


SHarP advances in specific issues, es- 
pecially in the science shares, since 
the first of the year have obscured 
the moderate progress of the market 
asawhole. For the first four months, 
the range in the DJ Industrials was 
only from a low of 580.54 to a high of 
635.29, an amplitude of about 9.4% 
Since Washington’s Birthday, the 
range has been only 597.86 to 635.29, 
an amplitude of 6.4%. 

Most of the star performers have 
been shares of the relatively small 
companies, corporations which have 
400,000 to 1,500,000 shares issued. 
Furthermore, much of the time as 
many stocks have been declining or 
standing still as have been advancing 

It is not out of such a situation that 
a major decline normally develops. 
Actually, continuous 
tion of trading interest, and the more 
advanced stocks frequently consoli- 
date their larger gains under cover of 
fresh strength in neglected issues. 

The wdea that the automobile shares 
are especially interesting to cyclical 
investors has been outlined over and 
over again in this column. The 
marked improvement in sales in re- 
cent weeks is only a foretaste of bet- 
in 1960 and 1961 
representatives of 


there is rota- 


ter things to come 
It is known that 
the Big Three have been around to 
some of their parts makers asking if 
they are prepared to deliver compo- 
nents for an 8 million passenger cat 
year either next year or the year 
following. The theory seems to be 
that and smaller 
stripped down uncomfortable models 
selling at less than $2,000, but cars 
providing accustomed luxury without 
will make for a much 
automotive market and more 
Some think the com- 
market will absorb 40°) to 
50°; of next year’s production 
eral Motors should have a small car 
out by late July or early August: 
Ford by Labor Day; Chrysler by late 
fall. I don't think they put 
American Motors out of business, 
either; I look Romney to 
duce as many cars next year as this 
Don't sell American Motors short! 

In the second quarter of this year, 
Ford Motor should earn more than in 
the first quarter, Chrysler should 
earn $3 to $4 a share for the three 
months, and General Motors might 
increase profits to $1.25 a share. I 
continue 


new cars, not 


size, large 
rapid 
obsolescence 
pact car 


Gen- 


will 


for pro- 


to prefer Chrysler as the 
stock having the biggest cyclica! po- 


tential. I think the head start of 


General Motors 

in small cars may 

give that not-so- 

cheap issue a lift 

some time during 

the summer. On 

the whole, how- 

ever, for the new 

stock buyer, I would prefer Ford to 
General Motors. Among the auto 
parts issues, I think Eaton Manufec- 
turing, Standard Products, American 
Metal Products, Timken Roller Bear- 
ing and Kelsey-Hayes are interest- 
ing. If you want a combination of 
a_ sophisticated stock ant 
rising automobile’ earnings. 
Thompson Ramo Wooldridge has a 
big appeal. Either this stock market 
is wrong in its general thesis about 
present and coming prosperity, or the 
automobile and parts issues are too 
low. I don’t think the stock market 
is wrong. 

As most readers know, I have been 
“laying off” on favorable comment on 
most of the aluminum shares fo: 
some time. Two weeks ago I 
gested U. S. Foil as the cheapest way 
to buy into the industry, since each 
share of the stock represents about 
88/100 of a share of Reynolds Metals 
Now that Aluminium Ltd. has 
its dividend and told the world that 
1959 won’t be so good a year I am 
willing to recommend slow accumu- 
lation of this issue which is down 
from a high of 53% in 1957. Cash 
flow last year was $2.36 a share against 
74 cents reported earnings, and in this 
case cash flow may be more impor- 
tant than reported earnings. The 
company has a basic world-wide 
position in a growing industry. The 
stock been high. It is not 
too high now—if you are willing to 
buy straw hats in January. Reported 
for the quarter 
only 7c a share against 18c a year ago 


science 
some 


sug- 


cut 


has too 


earnings first were 

As an atomic speculation with a big 
potential under the right conditions 
Tracerlab (10% 


appears to have an appeal 


over-the-counter) 
This is 
based on improvements in the man- 
agement, a small capitalization 
the obvious need for devices to de- 
The stock prematurely 
sold up to 25 in 1955 when it was not 
worth the price. Currently the issue 
is under and 
bought only after reading the same 
The Pitman-Moore division of Al- 
(587%) has a 
treatment for Parkinson's disease dis- 


and 


tect radiation 


prospectus, should be 


lied Laboratories new 


cussed in one of the current medical 
1959 
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magazines. This company is impor- 
tant in serums and in biologicals. It 
is a major factor in veterinary medi- 
cines. Unlike some of the other drug 
issues, it has a small capitalization— 
less than 800,000 shares. The com- 
pany has a splendid research organi- 
zation, and one or two really chal- 
lenging new products could do much 
to earnings. 

Parke, Davis will 
market its four-way 
children, a single shot for 
against diphtheria, 
cough and tetanus. This product has 
a high potential. The stock at around 
43 has about tripled in price during 
the past few years and is hardly cheap 
on the basis of estimated 1959 earn- 
ings of a little less than $2 a share, 
but it 


earnings 


soon begin to 


new serum tol 
protection 


polio, whooping 


not be high on its future 
Some drug 
price-earnings ratios are still highe 
Anaconda (66's). is down about 10 
points f the This 
greatly its 
position in recent years and has one 
of the world’s 
mines production — in 
Chile. In my opinion it, like Kenne- 
cott (112'4), is in a buying range 
Simmons Company 54's) 
$1.21 a the first 
Earnings have averaged $5.28 
in the past 12 This 
profits, with the 
the population increasing, 
should be above that average and the 
$2.40 dividend may be 
supplemented by an extra 
servative stock 
priced. To pun a bit, this bed and mat- 
tress maker looks like a sleeper 
Brake Shoe (508s) 
the first quarter 
year ago Subse- 
quent quarters almost inevitably will 
be better, since this company makes 
‘punished parts” 
the industry 
turn more rapidly and since the di- 
versified have 
part of 
Earn- 
years in the 
past have been between $5 and $6 a 
share 


may 


other issue 


from high 


improved 


year’s 
company has 


lowest cost coppel 


coming into 


earned 
share in quarte! 
a share 
years vear's 
building at present 
level and 
increased or 


This con- 


looks conservatively 


American 
$1.15 a 


against 


earned 
share in 
65 cents a 


which are worn out 


faster when wheels of 


users of these parts 
greater 


their former large inventories 


now consumed the 


ings in good business 
This looks like a conservative 
cyclical issue involving rather small 
risks. 

Some time ago Consolidated Deni- 
(15) 
performance of 


son was favorably mentioned. 
The the stock has 
been disappointing in the market be- 
cause investors lack confidence in the 
demand for Canadian uranium when 
the present contracts expire in 1963, 
especially with so much newly dis- 
atomic material now avail- 
the United States. It is 
interesting to observe that profits in 
(CONTINUED ON PAGE 68) 
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HOW TO RECOGNIZE THE “CALM” 


BEFORE A STOCK “STORMS” AHEAD 


ure keenly aware that th 
redibie profits 


This is because a strong t 
board to 


arger gains 
This is just one 
tive, above-s 
ghted Prin 
narket 
tua make 


of the i 


Accept this sp 
their value for 


will receive our atest b 


advance Sin 


base provides a platform of price protection and 


nte 


ize the ‘‘calm” of a bonafide consolidation pattern In a sto 
is knowledge can mean the difference between mediocre results and 


a sprir 


Investors Research Company employs 
more among them 
he underlying strer 


to sel 
R's exclus 
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ir report € 


INVESTORS RES 
Company (Dept. F-70) 
922 Laguna Street 
Santa Barbara, Calif. 


Name 
Add 


ess 


*Serving investors in 49 States and 20 Foreign Nations 








TAX SHELTERED INVESTMENT 


You can convert into a capital asset funds that otherwise you are compelled to pay out in 


toxes 


necessary to pay the premiums and charge 


income tax purposes under the 1954 Code 


ot 3'4% interest, compounded annually 


taxpoyer's toxoble income. Ful! details will 


by purchasing an Annual Premium Deferred Annuity 


you 


be furnished 


ncome 


We will loan you all the money 


only 4'4 interest which is deductible tor 


The Guoronteed Cash Value of the Annuity increases 
This 


creates tremendous profits depending upon 


without obligation upon request 


R. C. SALLEY, President 
SAM HOUSTON LIFE INSURANCE COMPANY 


3030 Louisiana Street 


Houston 6, Texas 











==? COLUMBIAN 
CARBON COMPANY 


One-Hundred and Fiftieth 
Consecutive Quarterly Dividend 


A quarterly dividend 
share on the 
Company will be paid 
to stockholders of record at the 
of business May 15, 1959 
RODNEY A. COVER 
Vice-President —F inance 


f 60 cents per 
Capital St k the 
1959 
lose 


June 10 














INTERNATIONAL 
HARVESTER 
COMPANY 


Directors of 


vester 


The 
Har 


nal 


ared 


Internat 
Company have de 
quarterly dividend No. 163 of one 
dollar and seventy-five cents ($1.75) 
per share on the preferred stock, pay 
June 1, 1959, to stockholders 
of record at the close of business on 
May 5, 1959. 

GERARD J. EGER, Secretary 


able 





OPPORTUNITIES 


WARRANTS 


If you are interested in making each 
$1 do the work of $100 or $1.000 in a 
tising market—then you should be in- 
terested in Common Stock WARRANTS. 
© What are warrants? 
® How is it that each dollar wisely in 
vested in during a bull market 
may bring capital appreciation as much 
as 1,000°% or more over the same dollar 
invested in common stock 


warrants 


© How do some warrants make 
tional gains 
cases appreciating tc 
in a few years? 

°* How do 
losses 


sensa 
$100 investments in some 


1s much as $50,000 


you avoid the equally great 


which may follow unintelligent 


speculation in warrants? 


¢ What warrants are outstanding in to 


day's market and how should they be 


bought and sold 


For the 


inswer to all 


not 


these questions 
miss the most widely 
ind only full-length study of its 
kind “THE SPECULATIVE MERITS OF 
COMMON STOCK WARRANTS” by Sid- 
Fried. For your copy of this book 
jetailing the full story of warrants and 
1 current list of 110 warrants you should 
know cbout, send $2.00 to R.H.M. Asso- 
ciates. Dept. F-136, 220 Fifth Ave.. New 
York 1. N. Y., or send for free descrip 


tive f 


ou should 


y 
proised 
proisea 


ney 


Ider. 








ARE THERE ANY 
UNDER -PRICED 
“BLUE CHIPS” LEFT 
IN WALL STREET? 


Shearson says “Yes”—and predicts 
a major turning point in the fortunes 
of a well-known company. 


In an uneasy market where many 
securities. seem over-priced, Shearson 
believes that one stock in the chemical 
industry offers investors particularly 
bright prospects for capital gains. That 
stock is American Cyanamid 

Why does Shearson recommend 
Cyanamid? For one thing the chemical 
industry is continuing its strong 
comeback from last year’s slump. And 
Cyanamid’s big volume is concentrated 
in those areas which promise the fastest 
growth: chemical specialties, plastics 
and drugs 

For example: Through its Lederle 
Laboratories division, the company 1s 
making —and selling — antibiotics, vita 
mins and sulfa drugs in ever increasing 
volume. Cyanamid’s plastics include 
such famous products as Formica and 
Melmac molded dinnerware. And heavy 
research and development expenditures 
should soon pay out handsomely. ..with 
such new products as a synthetic fiber 
called Creslan, an improved tranquil- 
izer, and an oral form of polio serum 

Shearson, Hammill & Co. has just 
released a new 24-page detailed report 
on American Cyanamid. It tells you why 
the Shearson analysts think that Cyana 
mid’s stock should enjoy rapid future 
growth...and why the pens price 
earnings ratio of the stock makes it the 
most reasonably priced of the high qual 
ity chemical and drug issues. And it 
describes how a young, aggressive top 
management is aiming for sharply 
improved earnings this year and in the 
future 

Besides giving a revealing picture of 
Cyanamid, this Shearson report brings 
the chemical and drug industry into new 
perspective. With words, charts and pi 
tures it gives you authoritative proje« 
tions of the next five years’ growth in all 
segments of this field. If you own chemi 
cal or drug stocks 
now, or if you are 
planning to buy 
them, this is infor 
mation you ought 
to have. The full 
report costs only 
$1.00. Simply fill 
out and return the 
coupon below 


an analyse 
of the Common Stock 
of the 


oman’ 
can € ame comm 
anennnc 


SHEARSON, 
HAMMILL & Co. 


Founded 1902 - 
14 Wall Street, New York 5, N.Y. + REctor 2-6000 


[] I enclose $1.00. Please send me your new 
24-page report on American Cyanamid 


Members New York Stock Erchange 


() I attach a list of the stocks I now own 
Please give me your opinion of them 


PRINT NAME 


ADDRESS 











STOCK ANALYSIS 


Headed for a Boom 


Many professional eyebrows were 
raised last September when the DJ 
industrial stock average surpassed its 
pre-recession peak of 521. It seemed 
so incongruous then that the stock 
market should be going “through the 
roof” in the face of such very medi- 
ocre earnings as had to be expected 
for the year 1958 

As to corporate profits, the statis- 
ticians were absolutely right. Earn- 
on the DJ 
average they amounted to only $27.94, 
off some 25° from the 1957 level 
But the stock market was, as usual, 
looking well beyond the 
future; it reflected growing conviction 
that the would not falter 
but carry through to a new period of 
prosperity, possibly another boom 

Subsequent events have confirmed 
this optimism. Prosperity is here 
with all economic indices either at or 
headed for 


ings last year were poor; 


immediate 


recovery 


Corporate 
the 


records 


We 


new 
profits are soaring. are on 
threshold of a boom. 

The stock market which intuitively 
predicted prosperity last fall 
forecasts a boom, and judging by its 
enthusiasm, a boom of major propor- 
tions. But we discard all 
caution and inhibition and jump head- 
long on the bandwagon we must 
remember, first that the market is not 
infallible, and, second, that much of 
the good news is already 
in today’s prices 

Some of my chartist friends confi- 
dently project a stock market high of 
750-800 in the DJI within a year o1 
so. I have no 


now 


before 


expressed 


their 
prefer to be 


argument with 
prediction, although I 
less specific. How far this bull mar- 
ket will carry, and especially how 
long it will last, will depend on our 
ability to 
lation 
The established fortu- 
nate and has little choice but to sit 
tight and enjoy the fruits of the bull 


restrain excessive specu- 


investor 1S 


GOOD QUALITY, STEADY GROWTH 
MODERATE RISK 


Per Share Earnings 
1958 59 Year ist Qu 
Range 1958 1959 
88-56 $ 73 
89-55 3.05* 


Company, Recent Price 
Scott Paper, 82 
Procter & Gamble, 79 
General Tel. & Elec., 71 74-41 NA 
Standard Brands, 66 69-40 1.16 
Sinclair Oil, 64 68-46 
Reynolds Tobacco, 55 32 
Sterling Drug, 55 

American Elec. Power, 52 

National Dairy, 50 

Sears, Roebuck, 42 

Food Fair Stores, 38 

Seaboard Finance, 27 9. 
Marine Midland, 25 27-19 
*9 months to 3/31/59; t12 months to 3/31/59; **40 
weeks to 1/31/59; tt3 months to 12/31/58; NA—not 
available 
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by HEINZ H. BIEL 


market. If he feels 
that enough is 
enough, he should 
take a profit here 
and there and salt 
it away. Basically, 
however, there is 
no need as yet to 
from stocks. 

The new investor has a much more 
dificult problem and it is hard to 
find a wholly satisfactory answer. The 
great majority of stocks in which on 
would like to invest on a long-range 


run away 


basis are now selling at prices where 
much of the boom as well as the mor 
distant future gener- 
ously discounted that they no longe: 
represent sound value, unless we can 
achieve the 
prosperity. Personally, I don’t 
lieve in this kind of miracle 

For many years it had been said 
with much justification that there was 
less inflation in the stock market than 
in any other important segment of 
the economy. This is decidedly no 
longer the case. As a matter of fact 
the potential damage resulting from 
inflation over the next two or three 
years is negligible by comparison with 
the possible stock market risk. Fo: 
that reason I do not hesitate to rec- 
ommend short-term bonds (such as 
the U.S. Government 2%4s, due Sep- 
tember, 1961, selling at 9744 to yield 
just about 4%).” 

Although bond yields are tempting, 
especially by with the 
measly dividend return on stocks, | 
still long-term corporate 
bonds unattractive and not suited for 
most 


have been so 


everlasting 
be- 


miracle of 


comparison 
consider 
If income 


individual investors 


is essential, almost everyone who is 
subject to income taxes will be bet- 
ter off buying municipal or revenue 
bonds where tax-free yields of 4 
“A”-rated bonds 


In theory, convertible bonds seem 


are available on 


to offer a good solution as they com- 


GOOD QUALITY, MEDIUM RISK 
AND VOLATILITY 


Per Share Earnings 
1958 59 Year ist Qu 
Range 1958 1959 
246-172 $7.24 
126-85 
120-66 
94-54 
92-59 
89-56 
85-57 
30-62 
51-34 
50-24 
53-26 


Company. Recent Price 
du Pont, 242 

internat. Paper, 117 
U.S. Gypsum, 114 

B.F. Goodrich, 93 
Owens-lilinois, 88 
Texaco, 85 

General Electric, 83 
Radio Corp., 61 
General Motors, 50 
inland Steel, 46 

North Amer. Aviation, 46 
Royal Dutch, 44 

Hilton Hotels, 39 

6 months to 3/31/59; NA 


$2.17 
5.46 NA 
5.05 NA 
3.95 1.15 
4.82 98 
5.31 1.56 
2.77 60 
1.98 NA 
2.21 1.03 
2.77 1.03 
3.34 1.63 
53-37 3.91 NA 
36-16 2.47 75 
not available 
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bine the relative safety of a bond with 
the appreciation potential of a com- 
mon stock. Unfortunately the hefty 
premiums at which the more desir- 
able convertibles are selling greatly 
diminish their attractiveness. 

For most investors, common stocks 
will continue to be the principal in- 
vestment medium, almost regardless 
of price. However, there have been 
such wild movements in certain types 
and groups of stocks, especially in 
recent months, that remarks on com- 
mon stocks in general are meaning- 
less, if not misleading.. Whether 
someone is overinvested or underin- 
vested in common stocks does not 
depend so much on any specific per- 
centage but rather on the composi- 
tion of the stock portfolio. Obviously, 
anyone loading up his accounts with 
the current favorites which have mul- 
tiplied in price during the past year, 
is taking a far greater risk than a 
more cautious investor who is putting 
his money in less volatile equities. 

Since individual pr«‘erences and 
requirements vary a great deal, it is 
not feasible to design one investment 
program that fits all purposes. The 
accompanying tables dividing stocks 
into broad classifications may serve as 


a guide to suitable selections 


CYCLICAL STOCKS WITH 
ABOVE-AVERAGE VOLATILITY 


Per Share Earnings 

1958 59 Year 
Company. Recent Price Range 1958 
Bestwall Gypsum, 110 114-34 $5.58 $1.18 
ngersoli-Rand, 103 107-65 4.36 
Air Reduction, 86 91-49 
Westinghouse Elec 86 89-55 
Clark Equipment, 70 70-35 
Republic Steel, 69 78-38 
Anaconda Co., 66 75-40 
Deere & Co., 60 61-27 
Timken Roller, 58 58-31 
Georgia-Pacific 52 58-21 
Blaw-Knox, 44 46-23 
Gen. Ry. Signal, 36 
NA not available 


* SUPER-GROWTH 
ROMANCE AND FANTASY 


PersShare Earnings 

1958 59 Year ist Qu 
Company, Reeent Price Range 1958 1959 
BM, 391 402-200 $7.10 $1.58 
Minnesota Mining, 146 151-7 2.58 NA 
Polaroid. 141 141-43%% 1.86 39 
Vick Chemical, 134 143-45 5.01 4.61* 
Texas Instruments, 121 130-27 1.84 
Haloid Xerox, 120 121-47 1.96 
Litton industries, 118 124-37 2.13 
Aerojet-General 90 97-28 1.39 
Reynolds Metals, 84 91-32 3.25 
t ex Corp 77 84-18 84 
Bell & Howell, 70 70-21 2.16 
Thiokol Chemical, 55 55-12 68 
Tucson Gas EL. & P., 30 34-15 1.03 
*9 months to 3/31/59; b) 3 months to 2/28/59 
months to 1/31/59 


EUROPEAN STOCKS 


Country Industry 


Philips’ Gloeilampen Holland El. Equip., Electron 
Siemens & Halske Germany El. Equip., Electron 
Saint Gobain France Glass 

ARBED Luxemboure Steel 

Hoffmann-La Roche Switzerland Pharmaceutical 
Farbenfabriken Bayer Germany Chemical 

Badische Anilin Germany Chemical 
Montecatini italy Chemical 

Unilever Holland Soap, food products 
Fiat italy Automobiles 
Michelin France Rubber, Citroen 
Francaise des PetrolesFrance Petroleum 
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10 Stocks Under 20 
for Strong 1959-60 Rises 


N mid-1958, American Motors burst like a meteor on the market surgi 


from 10 to 43 in less than 11 months. Most investors were surprised at th 


spectacular rise. Yet shrewd traders who detected early the three cleat 


signals” given by American could have turned $1000 to $4300 in less thar 


vear In 1957 


Stow ks 


moved into Texas Instruments around 16 fe 


Texas Instruments (then just one of dozens of electror 


gave two clear “buy signals.” Yet, probably not 1 investor in 


proht to date 


rise to ovel 


Ol for a 53 





Which 10 of These 150 Stocks Should Be Bought Now? 


ACF tnaustries 
Air Reduction 
Allegheny Corp 
Allegheny Lud 
Allied Stores 
Aluminium Ltd 
Amer. Airlines 
American Can 
Amer. Cyanamid 
Amer. Elec. P 
American Electr 
Am. Mch. & Fdy 
Amer. Potash 
Amer. Radiator 
Amer. Smeiting 
Am. Tel. & Tel. 
Amer. Tobacco 
Amer. Viscose 
Anaconda Co 
Bald.-Lima-Ham 
Balt. & Ohio 
Beckman instr 
Bethlehem Steel 
Boeing Airplane 
Beneficial Fin 
Briggs & Strat 
Budd Compan 
Burlington ind. 
Burroughs Corp 
Canada Dry 


Canadian Pac 
Capital Air 
Carrier Corp 
Case UJ. | 
Celanese 

Cerro de Pasco 
Ches. & Ohio 
Chrysler 

Cities Service 
C.1.T. Financial 
Colo. F. & | 
Columbia Broad 
Cont. Motors 
Cooper-Bess 
Crown-Zeller 
Curtiss-Wright 
Douglas Aircr 
Dow Chemical 
DuPont (E. |.) 
Eagle-Picher 
Eastern Air t 
Eastman Kodak 
Erie Railroad 
Fairbanks Morse 
Fairchild En 
Fanstee! Me 
Filtrot 
Firestone T &R 
Fruehauf Trailer 
Foster Wheeler 


Gar Wood ind 
Gen Dynamics 
Gen. Electri 
General Foods 
General Motors 
Gen. Refract 
Gen. Telephone 
Geo.-Pac. Corp 
Gillette Co 
Goodrich Tire 
Goodyear Tire 
Gr. North. Ry 


inland Steel 
inter’l. Harv 
inter'!. Nickel 
inter’!. Paper 
int. 7. & T 
Johns Manville 
Jones & Laugh 
Joy Mfg 
Kansas City So 
Kennecott Cop 
Kawneer 

Lig. & Myers 
Lockheed Aircr 
Loew's 

Magma Copper 
Martin Co 


Minn -Moline 
Monsanto Chem 
Montgom. Ward 
Motorola 

Nat. Cash Reg 
National Dairy 
National Gypsum 
N. Y. Central 
Northeast Air 
Northern Pac 
Northrop Aircr 
Norwich Pharm 
Olin Mathieson 
Pennsylvania R 
Penn-Texas 
Pepsi-Cola 
Pfizer (Chas.) 
Phelps-Dodge 
Phiico Corp 
Phillips Pet 
Pittsburgh Sti 
Procter & Gam 
Radio Corp 
Rayonier inc 
Raytheon Mfg 
Republic Steel 
Revere Cop 
Reynolds Metals 
Reynolds Tob 
Royal-Mc Bee 


St. Regis Paper 
Scheniey 
Sears Roebuck 
Sherwin Wil 
Sinclair O 
Sonotone 

S.A. Gold & P 
So. Pacif 
Southern Ry 
Spencer Shoe 
Sperry-Rand 
S.0. California 
S.0. New Jersey 
Sterling Drug 
Sunray-Mid | 
Tide Water Oi! 
Timken Rol. B 
20th Cent. -Fox 
Twin Coach 
Union Carbide 
United Air t 

U. S. Gypsum 
U. S. Industries 
U.S. Rubber 
U.S. Steel 
Warner Bros 
West’h'se A.B 
Westinghouse 
Yale & Towne 
Zenith Radio 





New “Buy Signals” Point te 10 New 
Opportunities for Large 1959-60 Profits 








Our editors have just uncovered 10 unusually interesting low-priced situations 
which now appear poised for substantial rises. These 10 stocks are not for long-term 
investors. They are specifically chosen for the individual who t i » ae 
highe cares f risk fora ‘ ‘ fr tf tial in 1959-60! You will find 
stocks In a new Spear Report 10 Stocks t per SYO witht A Hicu Prosar Potrs 


FoR 1959-60 Here are a tew high! 


One 
at « Ss a 
market ar 

for a ayni 
Another under-2 i i he o features often ide 
tions A small s f 


which could be 


f the ; 


In fact, all 10 of the stocks in this Report have special angles 


portant price rises soon Thev are still at buying levels which may 

and vou should act immediately to take advantage of what well ma 

the best protit-makers of 1959-60 
Send for this new Report today or 10 Stocks Unper $20 wirn a Hicu P 
TIAL FoR 1959-60 plus our latest Buy-Hold-Switch Ratings on 526 Ke 
a 5-week trial to the weekly Spear Market Letter f{ the specia 
rate of just $5. 


SPEAR & STAFF inc. 


Yes, send at once your new Report 10 Srocxs Unprr $20 wirn a Hicun Prornm 
POTENTIAL FoR 1959-60 plus your latest Buy-Hold-Switch Ratings on 526 Key St " 
and enter my 5-week trial subscription to the Spear Market Letter ist $ 


BABSON PARK 57 
MASSACHUSETTS 


$5 enclosed Please bill me 
[) Check here if you prefer a 3-months’ trial 
at special rate of $15. (Regular rate $20.) 
NAME 


STREET 


CITY ZONE STATE 


(This offer is open to new readers only) 





THE FUNDS 


Incorporated | | BOSTON BRAHMIN 
4 Investors : | Ir not among the largest, the $199- 
; 








million (assets) State Street Invest- | POOR & COMPANY 


A mutual fund investing in a list of ment Corp. of Boston is certainly one | CHICAGO 
securities selected for possible long- of the oldest and most distinguished | 
term growth of capital and income. mutual funds. Its management has e 
also supervised Harvard University’s | 
= eS investments since 1948, and its holders | DIVIDEND NOTICE 
represent some of the most venerable | The Board of Directors has 


Incorporated | of Back Bay money. declared a quarterly divi 


It was founded in 1924 by three dend of 37 '4¢ per share on 


Income Fund | friends who are still officers of the the common stock payable 

fund—Paul Cabot, chairman, Richard June 1, 1959 to stock- 
holders of record at the 
close of business May 15, 
1959. 


A mutual fund investing in a list of Paine, treasurer and Richard Salton- 
securities for current income. stall, vice president. Today manage- 
; ment or its relations still own an un- 
usually high 9°; of outstanding shares. 
THE PARKER CORPORATION hited State Street has not offered new 


. . ou 
200 Berkeley St., shares continuously since 1944. “We \ April 28, 1959 
Boston, Mass. 


A. J. FRYSTAK 


Vice President & Secretary 


See eee eee eee eee eee ee eee eee He 











didn't want to be too big,” explains 

Please send Prospectus on Vice President William Morton, who 

(") Incorporated Investors is also a director. As a result, State | 
} Incorporated Income Fund Street's shares are traded over-the- 

counter. Usually 

they have com- 

manded a premi- 

Street. um over net asset 

value. Over the 

last seven years 

the premium has 

averaged 8%. At 

the end of 1956 it : A dividend of 62'2¢ per 

reached 20°;. Re- * share on the common 

cently, however, iene clearate *= stock of this Corporation 

shares have been selling around net * has been declared payable 

asset value = June 15, 1959, to stock- 
Management says it cannot fully : holders of record at close 

explain this disappearance of the pre- = of business May 28, 1959. 

mium. “The premium jumps about,” : 

says Morton. “We made a study of 

it once, but reached no conclusions.” 

The deaths of some large stockholders 


Name. 


Common Dividend No. 158 





C. ALLAN FEE, 
Vice President and Secretary 
May 1, 1959 





A mutual investment fund, con- 7 

centrating on the securities of 

companies in industries such as: holdings recently, but Morton sus- Br 
OlL pects a more likely reason to be own 


lise intment over the smaller capi- : 
NATURAL GAS disappointment over the smaller capi Company 


tal gains distributed in 1958 
ATOMIC ENERGY State Street goes in for “special DIVERSIFIED FOREST PRODUCTS 
ELECTRONICS situations” and in years past has real- Nibroc Towels ond Wipers, Bermico Pipe 


Engineered Pulps and Papers, Veneer, Ply 


and other activities related to the ized some hefty capital gains. A wood, Lumber, Onco Innersoles for Shoes 
energy fields. The principal ob- specialty: oils. Though net asset value cnet 
jective of the Fund is possible 





necessitated the liquidation of their 


: A are +r share rose 37°, 958 at é \ ui c ividend of 1 err 
long-t capital appreciation. per share rose 37° in 195 about par aq art rly id wp 15¢ p 
There ts lest for a stock fund—the paper profits — polar —— tock _ this 
leading ar cn tind = were not cashed in, and so stayed in re “vam 1 "195 sgh “kh Fowl 
able te anyone. Shares are offered the fund; distributed gains amounted of record at the close of business 
at net asset value redeemable at only to $1.05 a share, compared to May 8, 1959. 
99% of net asset value. $3.80 in 1956 S. W. SKOWBO 

SEND FOR FREE For even those investors who take Senior Vice President and Treasurer 

PROSPECTUS Berlin, N. H. April 30, 1959 


Write to Dept. F : 
Shatrinater tional shares seem, half consciously, 


RALPH E SAMUEL & C0. to regard them as a bonus dividend, PHOTO CREDITS 


Members N. Y. Stock Exchange not a return on capital Page 13: U.P.L. 
115 Broadway, N. Y. 6 Though perhaps puzzled, manage- 
CO 17-8600 ment claims it is not perturbed by the Page 23 Bettmann Archive 
vanished premium. Says Morton: Page 31: UPL 
“Friends and relatives often want to 








capital gains distributions in addi- 
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BEFORE YOU 
BUY - SELL - HOLD 


KNOW A STOCK'S RECORD 
FINANCIAL WORLD's 


14-YEAR 
STOCK 
RECORD 


For Comparing Stock Values 


EACH YEAR’S 
* Stock Splits * Price Range 
* Dividends * Earnings” 


*1958 Earnings Available up to Publication 
See how each stock fared in poor years 
as well as good years before you make an 
investment decision in this market. 


You can't determine a stock’s current value 
unless you have its earnings and dividend 
record of previous years; and you can't 
compare current prices with former prices 
unless you have a record of the hundreds 
of stock splits over the last 14 years. 


Here you have the record of over 1,000 
Active Stocks listed on the N. Y. Stock 
Exchange. This book can be indispensable 
to your investment success in the months 
ahead. 


BUY IT FOR $1.50 
. . - OR GET IT FREE 


Enter your Special 6-months Trial Sub- 
scription to FINANCIAL WORLD’s Com- 
prehensive Investment Service at. $12 and 
receive your 14-Year Stock Record Bool: 
(Price $1.50) FREE. 

You will get: 26 weekly issues of 
FINANCIAL WORLD; 6 monthly copies 
of “Independent Appraisals” rating listed 
stocks: PLUS the forthcoming $5 Stock 
Factograph Manual and the 14-Year Stock 
Record Book. 


idditional Savings—all the above for a 
full year at $20. 


Take your choice but send your pay- 
ment (tax deductible) with your name 
and address to Dept. FB-515 today. 
The supply of this book is limited. 


56 YEARS OF SERVICE TO INVESTORS 


FINANCIAL WORLD 


Dept. FB-515, 17 Battery Place, 
New York 4, N. Y. 


| Richard Mansfield 





STANDARD OIL COMPANY 


INCORPORATED IN NEW JERSEY) 


The Board of Directors 
has declared a 


C ash Dividend on the capital stock of 
55 cents per share on April 
30, 1959. This dividend is 
payable on June 10, 1959, 
to stockholders of record at 
the close of business on May 
11, 1959 


30 Rockefeller Plaza, New York 20, N. ¥. 


ForRBES. MAY 15. 1959 
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FUNDS 





vs. THE MARKET 
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1949100 

indexes use weekly closing prices 
bund indexes assume reinvestment 
of capital gains a! ne! asset value 








EL i 


FES. MARCH APR 








buy shares, and if the premium’s high, 
we can’t honestly advise them to 
When the premium’'s low, we're de- 
lighted to recommend it.” In effect, 
so long as State Street shares con- 
tinue selling at or near net asset 
value, Morton’s friends and relations 
can now invest in a no-load mutual 
fund. 


HOME OR ABROAD? 


Lazarp Funp’s latest quarterly re- 
port stressed that while the fund had 
reduced its holdings of domestic oils, 
it had continued to buy such inter- 
national companies as Royal Dutch, 
Gulf and Texaco. This was 
tedly at variance with the 
market sentiment” notes the report, 
and indeed One William Street Fund 
(managed by Lehman Brothers) in its 
quarterly report, that it 
had sold its entire holding—over 
30,000 shares—of Standard Oil of New 
Jersey 

This difference in outlook between 
the managements 
month by 


“admit- 
current 


announced 


clarified last 
Fund’s President 
Said he: “The pri- 
mary reason for our switch is that we 
believe demand for oil will increase 
more rapidly abroad than at home.” 

Lazard’s management feels that the 
flight from the international oils has 
been overdone. Adds Mansfield: “The 
domestic oils are trying to break into 
the foreign field, and this has given 
them a sort of phony glamour 


was 
Lazard 


I can't 
think why, when you can buy at de- 
pressed that are 
It'll cost 
much more 
to break into the foreign field than it 
did the established compames In the 


prices companies 
already established abroad 


the domestic companies 


past ” 


For Investors 
Seeking Long Term 





This Mutual Fund seeks possible growth of 
capital and income by investing in a diversified 
list of companies in many industries which are 
active in chemical science 


Prospectus upon request from your deoler, or 


F. EBERSTADT & CO. INC, 


Monoger ond Distributor of Chemico! Fund, inc 
65 Broodwoy, New York 6, N.Y, Dept. F 








T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


* 
OBJECTIVE: Possible long 


growth of principal and income. 


OFFERING PRICE: Net asset volue 
per share. 
load or commission. 


term 


There is no soles 


Prospectus on request 
Dept. B 
10 Light Sireet Baltimore 2, Md. 
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now? 
Keystone Income Fund 


A Mutual Investment Fund 
in securities selected for 


CURRENT INCOME 


LATER? 
Keystone Growth Fund 


A Mutual Investment Fund 
for possible long term 
growth of capital and 


FUTURE INCOME 





THE KEYSTONE COMPANY, 
50 Congress St., Boston 9, Mass. 


Please send me prospectus describing 
] Keystone Income Fund (_) Keystone Growth Fund 
Name 


Addvess__ 

















Let Barron’s Help You 


PICK GOOD 
INVESTMENTS. 


17 weeks’ trial only $5 


fo help you build your capital and in 
yotr investment income—get a trial subscrip 
tion to Barron’s National Business and Fi 
nancial Weekly. It will give you the facts you 
need to make yourself a better judge the 
investment values in today’s markets 

No other business or investment public 
is like Barron's. It is written for the mar 
makes up his own mind about his own mor 
It is the only weekly affiliated with Dow 
and hae full use of Dow Jones’ vast, specialize 
information in serving you 

In Barron's you are shown what, wher und 
why the REAL VALUES are, behind current 
prices. You get clear, well-founded 
information each week on the cor 
ind prospects (the changing fortunes 
vidual corporations and on industr 
market trends 

A trial subscription—17 wee 

brings you 

Everything you need to know to helt 
handle your business and investment af 
with greater understanding and foresight 
the investment implications of current 
and economic events the persf 
must have to anticipate trends and grasp pr 
able investment opportunities 

See for yourself how important Barr 
be to you.in the eventful weeks ahead. Its 
scription price is $15 a year, but you can tr 
for 17 weeks for $5. Just tear out this ad and 
send it today with your check for $5 ; 
to bill yu 
Street 


rease 


security 


pe 


or tell us 
Barron's, 392 Newbury 
tol 15. Mass F.515 


Why Settle for 90% Profit 
if You Can Make 1400% ? 


Millionaires become wealthy thru LEVERAGE: using 
“other people's money A prime source of lever 
age is Stock Options (Puts and Calis.) in today's 
volatile market, sophisticated speculators are 
pyramiding shoestrings into fortunes this way! 
For example: General Time looked good at 4812 
On March 6, 100 shares would have cost you 
$4,850, and within a month jumped to $9,300 
over 90% profit. BUT: Mr. G bought a CALL option 
on 100 Gen’! Time for $287.50. He, too, made 
over $4,000 profit in a month--but, since he only 
risked $287.50, he made 1,400% instead of 90 
on his money! 
Now, consider this: the ‘‘smart’’ man buys these 
Call Options in MULTIPLES. Instead of buying 100 
Gen’! Time with his $4900, he buys 17 calls (con- 
trol of 1,700 shares) and makes 17x as much 
$68,000 profit instead of $4,000! 
Gen’! Time is but one example 
are cited in Pau! Sarnoff's booklet, ‘Profits with 
Puts & Calls’, which shows HOW to make these 
ouge quick profits how to profit without 
R buying stock how to enjoy gains regard 
less of which way a stock moves and much 
much more. Hundreds have paid $25 to hear Mr 
Sarnoff's lectures. The booklet is yours for $1.95 
ppd. Satisfaction guaranteed 


Simon Co., 48 Fifth Ave., Pelham F-8, N. Y. 


Address 





many others 


TEXAS PACIFIC COAL AND OIL COMPANY 


e8%a 
* *e 


Cash Dividend 
No. 199 
June 5, 1959 


a 
% RY 
@as 
At the regular annual meeting held April 
15, 1959, the Board of Directors declared a regu- 
| lar quarterly cash dividend of 25 cents a share 


June 5, 1959, to stockholders of rec- 
ord at the close of business May 11, 1959. 


By J. 


payable 


I. Norman, Secretary 











| LURIE 





(CONTINUED FROM PAGE 56) 


ly to the company’s crude reserves, 
which are primarily outside the U.S. 

About this time a year ago, refer- 
ence was made to the rails and North- 
ern Pacific, in particular—a recom- 
mendation which has stood the test of 
time quite well. Now there is reason 
to believe that Atlantic Coast Line, 
around 61%%, could be “another North- 
ern Pacific.” For one thing, the road 
is understood to have completed its 
rehabilitation program with the re- 
that maintenance expenditures 
absorb a lower proportion of 
gross revenues. In turn, this 
higher pre-tax profit margins 
ondly, it’s interesting to note 
about third of Atlantic 
Line’s mileage is in Florida, the 
est-growing state in the nation. In 
this connection, it’s also pertinent to 
note that the company has a land 
subsidiary which owns something 
like 245,000 acres of land in the central 
and southwestern portion of the state 
While this acreage was originally 
bought for industrial development 
purposes, the Florida land boom could 
be opening new horizons of value 

It doesn’t require a great stretch of 
the imagination to visualize this equity 
“worth” perhaps $10 per 
Atlantic Coast Line stock- 
If this assumption is correct, 


sult 
will 
means 
Sec- 
that 
Coast 
fast- 


one 


as being 
share to 
holders 
it undoubtedly will be given consider- 
ation in the with 
Seaboard Air Lines 

The potential land values in the 
Atlantic Coast Line situation point up 
two other “pluses”: 1) At going levels, 
Atlantic Coast Line’s holdings of 
Louisville & Nashville common stock 
have a market value of about $28 per 
share of Coast Line stock. 2) Its 50° 
ownership of Clinchfield (which con- 
tributed roughly $1 per share to last 
year’s earnings) is probably worth at 
least another $10 per share of Coast 
Line. Thus, in theory, only about $12 
is being paid for Atlantic Coast Line 
as an operating railroad which should 
earn over $2 share on its own 
in 1959. In these days of “dear” price- 
times-earnings ratios, this is certainly 
eye-catching 


proposed merger 


50 per 


The fact that there is no charm in 
the obvious offers an excuse for re- 
ferring to this column’s old favorite, 
the meat packers, and Wilson in par- 
ticular. Reports of a new drought in 
the Southwest have caused a price 
weakness in the group, and Wilson 
now is around 35 vs. a 1959 high of 
about 40. Basically, however, a 
drought is bullish rather than bear- 
ish on the industry. 
This is so a) Up to now, 
farmers have been building up their 


meat packing 


because: 





Over-The-Counter 


SPECIAL REPORTS 


The Record Speaks For tools 


Since the first monthly issue of Over-The-Counte 
SPECIAL REPORTS was published in October of 19 
sixty unlisted companies ’ been featured 
box-seore: of the y comfy fescribed 
n in price and only seven had declined I 
although SPECIAL REPORTS selections are 
signed primarily for the long-haul, some notable gair 
For example Contr 
at 6% was recentiy quoted a ; 
{ featured at 


and Plastic Appl 
dd is 


have already been scored 


alog 


60 and KT&E Corn 
SPE« AL REPORTS sin 
opt i if over-t 
greater 
the past 
1 @ servi 
tap 
arket 
mailed 
or $25.00 for a 


OVER-THE-COUNTER 
SPECIAL REPORTS 


Section 13 
A Division 


Jenkintown, Pa 


f Over-The-Counter Securities Rewie« fore 








Shia {Rat 634% 


time-tested cumulative participating 
oral stock ® Dividends increased 
every year s@nce 1946 ® An essential 
business, steadily growing in size and 
earnings 


ALBERT J. CAPLAN & Co. 
Members: Phila.-Ba 
Boston & Pitts. Stock 


1516 LOCUST ST. 


Phi de. 2. Pa. 








measure the effect of 


WU NA LNG PRESSURE 


end $1 for latest nse F or $5 for month 
trial on prompt refund basis if not satisfied 


LOWRY’S REPORTS, Inc. 
Established 1938 
20 PAKK AVE., NEW YORK 17, N. ¥ 


IBM 


177TH CONSECUTIVE 
QUARTERLY DIV 





DEND 


The Board of Directors of 
International 
Machines Corporation has 
today declared a ee 
cash dividend of $.50 per 
share, payable June 10, 
1959, to stockholders of 
record at the close of busi- 

ness on May 27, 1959. 
C. V. BOULTON, 
Treasurer 


Business 


590 Madison Avenue 
New York 22, N. Y. 
April 28, 1959 


IBM’ 


INTERNATIONAL BUSINESS MACHINES CORP 
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Allied Chemical 


Corporation 


DIVIDEND 


Quarterly dividend No. 153 
of $.75 per share has been 
declared on the Common 
Stock, payable June 10, 
1959, to stockholders of rec- 
ord May 15, 1959. 
RICHARD F. HANSEN 


Secretary 
April 27, 1959 





Continuous Cash Dividends Have Been 
Paid Since Organization in 1920 








SOUTHERN 
NATURAL GAS 
COMPANY 


Birmingham, Alabama 
Cemmon Steck Dividend No. 81 


A regular quarterly div 
dJend of 5O cents per share 
has been declared on the 

n Stock f Southerr 
Natural Gas Company, pay 
able June 12 1959 
stockholders of record at the 

ose of business on May 


29 1 959 























Si ite), | 
oF Ni i=)) 8) = 


A cash dividend of Ninety cents 
(90¢) per share on the outstanding 
capital stock of this Corporation 
has been declared, payable June 1. 
1959 to stockholders of record at 
the close of business May 4, 1959. 


JOHN F. SHANKLIN 











Secretary and Treasurer 
UNION CARBIDE CORPORATION 
Uniteo States Lines 


Cc OMPANY 
Common 
Stock 
DIVIDEND 





The Board of Directors has authorized 
the payment of a dividend of fifty cents 
($.50) per share payable June 5, 1959, 
to holders of Common Stock of record 
May 15, 1959. 


WALTER E. FOX, Secretary 
One Broadway, New York 4, N. Y. 
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herds, and while cattle on feed has 
been well above the year ago levels, 
slaughterings were lower. b) This low 
supply of cattle has hurt the beef por- 
tion of the meat packing business, 
which is far below what might be 
termed “normal.” c) If there are any 
feeding problems as a result of the 
drought, it will increase the supply of 
cattle and give the meat packers the 
volume that they need to make a 
really worthwhile profit in their beef 
operation. Matter of fact, the prospect 
of a vastly expanded supply of beef 
in 1960 and 1961 is one of the reasons 
this column has been so optimistic on 
the industry’s long-term outlook 

Due to an unfortunate tragedy at 
one of Wilson & Co.'s beef plants, it 
is difficult to tell whether or not Wil- 
son's first-half earnings will be above 
Were it not for the ex- 
pense involved (about 40c per share), 
there’s no question but that the first- 
half profit would have made pleasant 
reading. With the pork situation good, 
however, the second half should be 
much better, with the result that full 
year 1959 earnings might be in the 
$3.50-$4 per share area. The stock 
once again is in a buying range 


a year ago 


This column’s theme that there is 
“no charm in the obvious” can be il- 
lustrated in still 
Everyone seems to accept a steel strike 
as being inevitable. But what if the 
steel industry and labor settle their 


another fashion 


differences with a_ non-inflationary 
pact just as the automobile industry 
did a year ago? The labor economists 
know just as well as does Wall Street 
that higher wages mean higher prices 
that foreign steel imports already are 
an annoyance. And the men who 
work in the mills are not in favor of a 
strike 
in for a surprise 


Thus, popular view could be 


If there isn't a steel strike, everyone 
will start talking about the possibility 
of excess inventory accumulation. As 
was noted in a previous column, the 
strike-inspired buying might be far 
less than popularly believed, and it 
probably will eventually be absorbed 
by a new phase of expansion. But it 
will take time for the positive evidence 
to develop, and the market seldom 
All of which means 
that May could easily show an aver- 


likes uncertainty 


age-wise reaction In fact, there are 
other “straws in the wind” that point 
in the same direction 


But this is still a market of stocks 
which means the unexploited values 
can be indifferent to weakness in the 
averages 
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Dividend Notice 


AMERICAN & 
FOREIGN 
POWER 

COMPANY INC. 


100 CHURCH STREET, NEW YORK? WY 


The Board of Directors of the 
Company, at a meeting held 
this day, declared a quarterly 
dividend of 25 cents per share 
on the Common Stock for pay- 
ment June 10, 1959 to share- 
holders of record at the close 
of business May 11, 1959. 


H. W. BALGOoYEN, 
Executive Vice ent 


Pre 
Gnd Secretary 
April 30, 1959, 








National 
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and 
Chemical 
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Corporation 


DIVIDEND NOTICE 


The Board of Directors has de- 
clored a quarterly dividend of 
25¢ per shore on the ovutstand 
ing Common Stock, payable on 
June 1, 1959. to stockholders of 
record on May I! 1959. The 
transfer books will not close 


PAUL C. JAMESON 
April 23, 1959 


Treasurer 
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prising. It is one of the best stocks 
I know of for long-term growth. 
Continental Baking, an old favorite 
of this column, continues to look es- 
pecially attractive for safety, a good 
return, plus a chance for appreciation 
As in the case of American Stores, its 
business is geared to the rate of growth 
in the nation’s population. Its products 
are consumed and must be replaced 
Accordingly, continued gains in the 
company’s volume should be the rule 
during the years ahead. Meanwhile 
I believe Continental’s able manage- 
ment will continue to keep the com- 
pany ahead of its competitors, thus 
indicating a rising trend of earnings 
and a subsequent increase in divi- 
dends. It is my opinion the stock will 
reach 65-70 during the years ahead 
Continental Baking’s sales have in- 
creased each year since 1949, having 
risen from $154.3 million to $328 mil- 
lion at the end of 1958. In 1959, sales 
of $375 million are estimated. Earnings 
also have shown improvement during 
this period and were $4.37 a share last 
year, are estimated at around $4.75 a 
share for the coming year. Manage- 
ment, through a policy of advertising 
and acquisitions, has led the company 
to the top spot in the industry, so that 
today Continental is very well re- 
garded. Indeed, it is the largest bake 
of bread and cake. In addition, its 
potato chips, mayonnaise and snack 
items, and Morton Frozen Foods are 
quite popular. Sales consist of bread, 
65°. cakes, 25%, frozen foods, 8° 
and snacks 2%. Capitalization consists 
of $17.3 million in funded debt, 
128,000 shares of 54° cumulative 
preferred, and 1,866,567 shares of com- 
stock. The recent price is 48, 
where the yield is nearly 5% on the 
indicated $2.20 annual dividend 


mon 
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were 76 cents a 
lower, that 
and that debt 
retirement is ahead of schedule. Con- 
solidated Denison has the biggest 
known and proved uranium reserves 
of any company in Canada, enough to 
fill present contracts and have 
tonnages left over. The stock, 
ever, will continue to 
relation to 
low in relation to the liberal dividend 
rate in prospect not too far in the 
future. Much depends on _ future 
technological progress in nuclear 


the first quarter 
share, that 
production wa’ larger, 


costs were 


huge 
how- 
sell 


and 


no doubt 


low in earnings 


energy 
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ON THE 


TH 0 U G HTS BUSINESS OF LIFE 


The people should be greater than 
any one man, and the people cannot 
be greater unless the people think of 
duty more than of right, just as the in- 
dividual man who rises has to think 
first of duty and then of his rights 
They must think of rights as devel- 
oped in duty rather than of only thei: 
individual rights. Unless the people, 
unless the sovereign, develop the 
capacity to think, each one, of what is 
due from him to his fellows and not of 
what is due from his fellows to him, 
unless they develop that capacity, this 
country, 
government, cannot achieve the place 
that it must and will achieve 

THEODORE ROOSEVELT. 


based as it is on popular 


The whole world is learning that 
treaties, constitutions, ordinances and 
bonds are good only to the extent that 
they are made coincident with basic 
human relationships which have the 
approval of that sensitive, quick act- 
ing and dominant power, the public 
opinion of the world. 

Owen D. YounG 


Honesty is: the best policy, but he 
who is governed by that maxim is not 
an honest man 

—ARCHBISHOP RICHARD WHATELY 


A man can do his best only by con- 
fidently (and perpetually 
missing) an unattainable perfection 

RALPH BarTON Perry. 


seeking 


I don't feel the least hostile to young 
people or bothered them. I 
don’t understand when I 
was young, people didn't understand 
me. It’s a perfectly natural process 

E. M. Forster 


about 
them, but 


Faced 


character 


man of 
himself. He 
stamp on action, 
takes responsibility for it, makes it his 
own. Difficulty attracts the man 
of character because it is in embracing 
it that he realizes himself 
CHARLES DF 


with crisis, the 
falls back on 


imposes his own 


GAULLE. 


When nothing seems to help I go 
and look at a stonecutter hammering 
away at his rock perhaps 100 times 
without as much as a crack showing 
in it. Yet at the 101st blow it will split 
in two, and I know it was not that 
blow that did it, but all that had gone 
before. Jacos Rus. 


70 


Being famous is like having a string 
of pearls given you. It’s nice, but after 
a while, if you think of it at all, it’s 
only to wonder if they’re real or 
cultured, W. Somerset MAUGHAM. 





B. C. FORBES: 
In a talk with Atfred P. Sloan 


Jr., at that time president of 
General Motors, he _ said: “I 
never give orders. The largest of 
our modern business enterprises 
become sO big, sO wide- 
their that 
they cannot be successfully run 


have 
spread in activities, 
if any one man seeks to impose 
his will arbitrarily upon every- 
body else; in every huge, capa- 
bly-managed organization there 
must be executives, managers, 
heads of departments, technical 
men, and other 


scientists spe- 


cialists, each of whom should 
know more about his particular 
end of the 


president could possibly know 


business than the 
I keep my mind open—al- 
Mr. Sloan admitted that 
time sometimes could have been 


ways.” 
saved by unceremoniously is- 
suing an edict to do this, that or 
the next thing in this, that or the 
next way. But long experience 
that the method 
best in the 


convinced him 
he follows 
end By 
with 
their frank expressions, he wins 


proves 


always talking things 


over others and getting 


their unqualified loyalty, since 
they are never asked to do any- 
satisfied is 


thing they are not 


prudent and advantageous 











There are no hard 
H. Gorpon SELFRIDGE 


times for good 


ideas 


American business spends too much 
thinking 
this year. It ought to spend more time 


time on about this month, 


preparing for 15 to 20 years from now 
the next business generation 
—RawtpeH CORDINER 


Although words exist for the most 
part for the transmission of ideas, 
there are some which produce such 
violent disturbance in our feelings 
that the role they play in the trans- 
mission of ideas is lost in the back- 
ground. —ALBERT EINSTEIN 


To be positive: To be mistaken at 
the top of one’s voice. 
NIcHOLAS Murray BuTLER 


The wise man does not expose him- 
self needlessly to danger, since there 
are few things for which he 
sufficiently; but he is willing, in great 
crises, to give even his life—knowing 
that under certain conditions it is not 
worth while to live. ARISTOTLE 


cares 


Better be despised for too anxious 
than 
security 


ruined by too 
EDMUND Burke 


apprehensions, 
confident 


, 
You can only govern men by serv- 
The 


without ex- 
Victor Cousin 


ing them rule is 


ception. 


It is happily and kindly provided 
that in life there are certain 
pauses, and interruptions which force 


every 
consideration upon the careless, and 
seriousness upon the light; points of 
time where one course of action ends 
begins. 

SAMUEL JOHNSON 


and anothe1 


It’s an old adage that the way to be 
Each 
requires the spur of in- 
to force us to do our best 
Haroitp W. Dopps 


safe is never to be secure. 
one of us 
security 


Man has been called “the represen- 
tative product of the universe”; 
we will do well to remember that in 
this position his actions represent the 


and 


worst of which nature is capable as 
well as the best. Leo V. JAcKs 


If a man will begin with certainties 
he will end with doubts; but if he will 
be content to begin with doubts, he 
will end in certainties 


FRANCIS Bacon 


More than 3.000 selected “Thoughts” 
available in « 944-page 
lar edition, $5. Deluxe edition 


! 
IOOK 


Regu- 


1 
5) $7.50 





A 


Text . 


Whatsoever thy hand findeth to do, do it 

with thy might; for there is no work, nor 

‘ device, nor knowledge, nor wisdom, in the 
grave, whither thou goest 


—Ecc.estastes 9:10 





Forses, May 15, 1959 





Nickel Stainless Steel for easy cleaning 


Nick 


Nic khel-chrome plating for beauty Lustr Nickel-alloy heating elements last longer \ 


No worry a 


Whv manufacturers use Nickel 
to help their products sell better 


The makers of these hardware items Nickel-chrome plating. it puts a last- today for further 
ill want to give their products the best ing. gleaming finish on metal that answer-you! 
OSS e ¢ we o s "s catches the eve 

ib| han t ell. That's why atches the ey | a a - 
they turn to Nickel. 


ere e othe things Nicke cal - , 
. . There ar ther ng ickel in 67 Wall Street New York §. N. 
Nickel can add_ saleabilitvy in so do. of course. We d welcome the chance 


manv wavs. For example. it increases to tell vou about them. And now. with 


particular 


the corrosion resistance of stainless increased production by Ineo assuring a - 
steel... makes it easie r to fabricate. It abundant supplies of Nickel for vears INCO Ineo Nickel 
adds toughness and strength to steels to come. wouldnt this be a good time co ~ 

that go into hard-working tools. As to investigate the possibilities? Writ nakes hardware perform better longer 


are T 





Here in the gat hering r place of autome 


the 


Sherat 


Motor B: ir 


n Cor px 


relax in iatenhin o 


n Share 


© 


the proudest 
name in 


HOTELS 


For Reservations 

by the new 
4-second 
Reservatron or 
Direct-Line Teletype 
Call your nearest 
Sheraton Hote! 


EAST 
NEW YORK 
Park-Sheraton 


BOSTON 
WASHINGTON 


PITTSBURGH 
BALTIMORE 
PHILADELPHIA “es 
PROVIDENCE 
SPRINGFIELD, Mass 
ALBANY ‘ 
ROCHESTER ‘ie 
BUFFALO 
SYRACUSE 
BINGHAMTON, NY 
MIDW 
CHICAGO 
beTROIT 
CLEVELAND 
CINCINNATI , 
— 
OMANA 

AKRON 
INDIANAPOLIS 
FRENCH LICK ind 
RAPI CITY, S.D 
SIOUX CITY, lowa 


SIOUX FALLS, S.D 


CEDAR RAPIDS. lowa 


LOUISVILLE 
Wat 
DALLAS 
AUSTIN 
Motor Mot 
MOBILE, Alabama 
t t H 
WEST : 
SAN FRANCISCO 
Los ANGELES 


PASADENA 
PORTLAND Oregon 


HAWA 
HONOLULU 


CANADA 
CONTRA, 


ToRonro 


t wAcARA FALLS, Ont 
ae HAMILTON Ont. 











. 











